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On behalf of the Florida Dental Association (FDA) and
the Committee on Conventions and Continuing Educa-
tion, we are excited to invite you and your team to join
us for the 2026 Florida Dental Convention (FDC), “Plug
In. Amplify. Rock Your Practice!” This year’s program
offers a rockstar lineup for continuing education (CE)
opportunities for you and your entire team. Whether
you’re looking to tune your clinical technigue, tap into
cutting-edge technology, or charge up your business ap-
proach, FDC empowers you to hit all the right notes. Earn
up to 20 CE credits while exploring new ways to amplify
your success and truly rock your practice.

We remain committed to high-quality lectures, cut-
ting-edge workshops and a state-of-the-art Exhibit Hall.
As you explore the program, we hope you will be inspired
to join us June 25-27, 2026, in Orlando.

Here are some of our amazing headliners:

CHART-TOPPING
SCIENTIFIC PROGRAM

The 2026 Scientific Program Chair, Dr. Jason Portnof,
has developed an agenda featuring courses that cater
to the latest trends and technologies. Take advantage
of the free headlining keynote sessions on Thursday
and Friday, two in-depth mini-residencies, free CE for
dental hygienists, and more than 150 courses for the
entire team. Explore hot topics including The Dawson
Academy’s Core 1 course, sleep apnea, digital full arch
workflow, implant restoration, burnout prevention and
much more.

SIGNATURE BENEFITS
FOR FDA MEMBERS

FDA membership allows you to hit all the right
notes with complimentary pre-registration, access
to 20+ free course options, discounted course fees and
discounted team member registration pricing. FDA mem-
bers get perks at FDC!

4 U\ .,.ammu / ":%

Dr. Becky Warnken Dr. Jason Portnof
FDC General Chair

JOIN US AT FDC2026!

DISCOVER FRESH TRACHKS
WITH 350+ LEADING
VENDORS

Looking for new products or technologies to add to
your office? Want to test systems and services? The
FDC Exhibit Hall is the place to be! Bring your toughest
questions and your biggest challenges, vendors are ready
to share their knowledge and expertise with you.

IT°S NOT YOUR AVERAGE
DENTAL MEETING™

It's not FDC without a whole lot of fun! Take advan-
tage of the free social events and networking oppor-
tunities, including the high-energy Dueling Pianos Party
and Legends & Lore Party. New this year, remix your
look with the FDC Merch Booth in the Exhibit Hall
featuring customizable trucker hats and on-demand
screen printing.

ENCORE, ENCORE - MAKE A
VACATION OUT OF YOUR CE

Take advantage of sunny Orlando with the discounted
room rate of $221 per night at the recently renovated
Gaylord Palms and discounted tickets to Walt Disney
World Resort Theme Parks. The Gaylord Palms will sell
out, so make your reservation early to stay in the middle
of the action.

We want to express our gratitude to all the superstar
speakers, sponsors and exhibitors who have made this
legendary event possible, as well as to all of you for your
passion and dedication to the dental profession! Have
alook at all we have to offer you, your team, your family
and guests to make the most of your stay. Secure your
hotel room early and register now to select your first
choice of preferred courses before they sell out. Join us -
FDC2026 will be iconic! We will #FDCYouSoon.

2026 Scientific Program Chair
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Connect with 350+ Exhibitors with a
FREE Exhibit Hall Only Pass!

Register as “Exhibit Hall Only” to take advantage of this offer.*

»» BUILD RELATIONSHIPS with your current suppliers and new vendors.

» NETWORK with colleagues and vendors at the Welcome Cocktail Reception
in the Exhibit Hall on Thursday, June 25 from 4-6 PM.

»» DISCOVER new products, services and technologies.

» MAXIMIZE your time with industry-leading exhibitors.

»» SHOW YOUR STYLE with swag from the FDA Merch Booth in the
Exhibit Hall. EXHIBIT HALL HOURS

Thursday, June 25 | 11 AM-6 PM
Friday, June 26 | 9 AM-6 PM
Saturday, June 27 | 9 AM-2 PM

View the current list of exhibitors at exhibithall.floridadentalconvention.com.
See page 65 for more details.

* Open to dental professionals and their guests only. Vendors must purchase a booth or register as the appropriate registration.

FDG2026

FDC BENEFITS FOR FDA MEMBERS NOT A MEMBER?

Free Pre-registration for FDC2026 Apply online by June 12 and take advantage
of these benefits (up to $690 savings) and

Discounted Pre-registration Fee /
many more!

of $55 for FDA Team Members

Discounted Course Pricing

20+ Free Course Options

fda: florida 850.681.3629: M-Th, 8 AM - 5 PM ET; F, 8 AM - 4 PM ET
/ ASSOCI N

FDA Online Chat: M-Th, 8 AM - 5PM ET; F, 8 AM -4 PMET

Email: membership@floridadental.org
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INTEGRATIVE SLEEP DENTISTRY FOR BETTER HEALTH,
PRACTICE GROWTH AND PERSONAL FULFILLMENT:

A TWO-DAY MINI-RESIDENCY (MRO1)

THURSDAY, JUNE 25-FRIDAY, JUNE 26 | 9 AM-4 PM, BOTH DAYS
CE CREDITS: 12 | AUDIENCE: DENTISTS & HYGIENISTS

REGISTRATION CATEGORY EARLY 4/10 REGULAR ONSITE 6/13
DENTIST - FDA/ADA MEMBER $899 8949 $999
NON-MEMBER DENTIST $949 $999 $1049
HYGIENIST $899 $949 $999

This dynamic two-day mini-residency is designed for dental professionals
seeking to expand their clinical offerings, enhance patient outcomes and
increase their own personal and professional fulfillment. The course combines
cutting-edge clinical training in dental sleep medicine with holistic approach-
es to pain management, practice systems and personal development.

Participants will explore the vital role of sleep in overall health, learn how to
screen and manage patients with sleep-disordered breathing and implement
systems for successful integration of dental sleep treatments, including home
sleep testing and medical billing. The course will also introduce alternative
treatment modalities for sleep apnea, temporomandibular disorders and pain
— including low-level laser therapy, botulinum toxins and natural supple-
ments — while emphasizing the importance of mindset and personal growth
in achieving clinical and personal success.

Interactive, hands-on components such as peer screening, laser therapy
demonstrations, sleep test analysis and mindset exercises will ensure you
leave with practical tools to apply in your practices and daily life immediately.

DR. DAR RADFAR
earned his dental
degree from the
University of South
Carolina School

of Dentistry. He
maintains a private
practice in Thousand
Oaks, CA.

Act Fast -
Attendance is
limited to 30.

/

The equipment for this mini-
residency is partially sponsored by

MEDIT
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LUNCH AND LEARN FOR DENTISTS
AT FDC2026!

Safeguarding Wealth: Lawsuit Prevention and Tax Strategies
NC11 | Friday, June 26 | 12:15-1:15PM | CE Credit: 0

Join this lunch & learn presented by Legally Mine to discover proven legal
strategies that help prevent lawsuits before they start while also unlocking
little-known, time-tested tax-saving opportunities. Learn how to protect
your assets and keep more of what you earn using structures with
long-standing legal and financial success. LEGALLY MINE

KLEF Wil o) Eark

RESERVE YOUR SEAT FOR ONLY $15!

Stay for the entirety of the event, and this fee will be
[CHITGELRGRTITR

Preorder your custom looks and
pick it up on-site with the QR code or
check it out on-site in the Exhibit Hall.
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THURSDAY, JUNE 25
oo Lover |0 | o Joomserme e
8:00 AM 11:00 AM  Assi The Evolution of Full-Arch Implant Reconstruction

c02 8:00 AM 1:00 AM  Bergman An Interdisciplinary Approach to Temporomandibular Disorders 8

c03 8:00 AM 11:00 AM  Brady, L. Anterior Composite Artistry 9
) . Biomimetic Principles for Everyday Dentistry Workshop: Minimally Invasive Techniques to

WOt 8:00 AM 11:00 AM  Brennan Improve Bonding 9

NGO 8:00 AM 9:00AM Desmond Unlogking Maximum Value: Proven Strategies for Selling Your Dental Practice with 10

Confidence

C04 8:00 AM 11:00 AM  Evans The Bare Bones of Oral-Systemic Health 1

W02 8:00 AM 11:00 AM  Ghorbanifarajzadeh  Chairside Al Workshop: Empowering Hygiene and Dental Auxiliaries in the Digital Age 12

W03 8:00 AM 11:00 AM  Gordon The Ultimate Impression Showdown Workshop: Digital Versus Conventional 13

c09 8:00 AM 11:00 AM  Hughes Coding, Contracts and Profitability 15

C05 8:00 AM 11:00 AM  Leung Tips and Tricks for Your Everyday Crown Restorations 17
) . Pearls on Social Security, Practice Real Estate and the Unique Challenges Women

NC02 8:00 AM 11:00 AM  Parker Experience that Men Don't 21

Co6 8:00 AM 11:00 AM  Quimby Comprehensive Management of Oral Cancer Patients 22

Wo4 8:00 AM 11:00 AM  Suzuki Clinical Crown Lengthening Workshop 23

NCO3 8:00 AM 11:00AM Tau Raving Patients: Get Credible, Get More Patients 24

W05 8:00 AM 11:00 AM Tsatalis Block Like a Boss: Mastering Predictable Local Anesthesia Workshop 25
. . Behavior Strategies for the Dental Chair: An Introduction to Applied Behavior Analysis in

co7 8:30 AM 9:30 AM Berard Dental Practice 8

c08 9:00 AM 11:00 AM  Geisinger TikTok Toothpaste?! Evidence-Based Oral Hygiene Recommendations 12

PMO1 9:00 AM 1:00 AM  Huff Medicare Advantage Plans 15

C10 9:00 AM 11:00 AM  Klingman Radiographic Pathology: Interpreting Images in 2D and 3D 17

PM02 9:00 AM 1:00AM  MeNeil Ef‘;ffx'g;/ﬁ Communication from the Dental Office to the Board Room and Everywhere In- o1
. . Integrative Sleep Dentistry for Better Health, Practice Growth and Personal Fulfillment: A

MRO1 9:00 AM 4:00PM Radfar Two-Day Mini-Residency (Day 1) 22

NC04 9:15AM 10:15AM  Broussard Marketing in 2026: What You Need to Know Now 10

PMO03 10:00 AM 11:00 AM  Chorny Breaking the Burnout Cycle with Smarter Leadership 10

NC05 10:30 AM 11:30 AM  Desmond The Sell-Ready Blueprint: 20 Optimization Strategies to Practice Before Selling 1

NCO6 11:15 AM 1215PM  Marashi How to Build the Billion Dollar Dental Business Keynote! 21

NCO7 1:.00 PM 2:00PM Vo Unlocking Success: The Nifty Thrifty Dental Practice 25
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THURSDAY, JUNE 25 (continueq)
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1:30 PM 5:00PM Klingman Oral Mucosal Disease and Oncology: Diagnosis, Management and Interprofessional Care 7
W06 2:00 PM 5:00PM Bergman Clinical Examination of the Temporomandibular Joint and Associated Structures Workshop 8
Wo7 2:00PM 5:00PM Brady, L. Injection Molded Composite Hands-on Workshop 9

Facially Generated Treatment Planning for Predictable 3D-Printed and Porcelain Veneers: A
W08 2:00 PM 5:00PM Ciardiello Hands-0n Workshop in Confident Consultations with 3D Motivational Mockups, Diagnosis, 10
Preparing and Delivery

C12 2:00 PM 4:00PM Ebert From Prevention to Practice: Addressing Systemic Health Through Dentistry 11
C13 2:00 PM 5:00PM Evans More Than Just Calculus: Why Chronic Inflammation Matters 11
C14 2:00PM 5:00PM Geisinger Smoking, Vaping and Cannabis and Oral Health 12
DDO1 2:00 PM 5:00PM Gilbert Preventive Equipment Maintenance Deep Dive 12
W09 2:00 PM 5:00PM Gordon Mastering Impressions: Essential Skills for Every Dental Assistant Workshop 13
C15 2:00 PM 5:00PM Hill Breaking the Chain: Mastering Infection Control Basics 13
PMO04 2:00 PM 5:00PM Huff Navigating the Mysteries of Explanation of Benefits 15
C16 2:00PM 4:00PM Kane How to Train Your Doctor 15
c17 200 PM 5:00PM  Lavasani glriilicR:Idjzlggg% Lnnfggg:AEllevating Diagnostic Accuracy through CBCT Diagnosis, Expert 17
C18 2:00 PM 5:00PM Leung Tips and Tricks to Your Everyday Implant Restorations 18
PM05 2:00PM 4:00PM Manning Advanced Case Acceptance Strategies for Private Practices 18
PM0O6 2:00 PM 4:00 PM  McNeill Your Life Best Lived: Well-Being, Burnout and Everything In-Between 21
C19 2:00PM 5:00PM Ragan Minimizing Exposure in the Dental Implant Clinical Practice 22
C20 2:00 PM 5:00PM Shatkin The Latest Advances in Mini Dental Implants 22
W10 200 PM 5:00PM  Suzuki El:arr]]iarl;?%r:etr?tlissgf Single Implant Placement: A Hands-0n Introduction Workshop for the 23
PMQ7 2:.00PM 5:00PM Tau Skyrocket Your Case Acceptance Using Simple Software Technology 24
W11 2:00 PM 5:00PM Tsatalis Inject with Confidence: Mastering Predictable Local Anesthesia Workshop 25
c21 2:30 PM 3:30PM Gold Skills to Advocate and Promote Evidence-Based Practice 13
c22 4:00PM 5:00PM Bertoch An Endodontic Approach to Dental Trauma 9

NETWORMKING & EXHIBIT HALL EVENTS

11:00 AM 6:00 PM  Exhibit Hall Open to Attendees

11:00 AM 6:00 PM Merch Booth in the Exhibit Hall Open to Attendees
1:.00PM 4:30 PM 17th ADA Delegation Business Meeting

4:00 PM 6:00 PM  Welcome Cocktail Reception in the Exhibit Hall
8:00 PM 11:00 PM  Dueling Pianos Party

Visit floridadental.org/fdemeetings for the complete list of allied/specialty & networking events.
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ASSI, DR. TAREHK

THE EVOLUTION OF FULL-ARCH IMPLANT RECONSTRUCTION | CO1
8-11 AM | IMPLANTS | CE CREDITS: 3

AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER 875 $85 895
NON-MEMBER DENTIST 885 $95 $105

During this lecture, Dr. Assi will describe the digital workflow for fully guided
implant reconstruction for terminally dentate or fully edentulous patients. At-
tendees will learn how digital workflow helps to improve precision and predict-
ability while reducing chair time and increasing patient satisfaction.

BERARD, MS. ALLISON

BEHAVIOR STRATEGIES FOR THE DENTAL CHAIR:

AN INTRODUCTION TO APPLIED BEHAVIOR ANALYSIS IN

DENTAL PRACTICE | CO7

8:30-9:30 AM | COMMUNICATION | GE CREDITS: 1

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, LABORATORY TECHNICIANS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $0 $0 $35
NON-MEMBER DENTIST $35 $35 $45
TEAM MEMBER $35 $35 $45
DENTAL STUDENT $35 $35 $45

This engaging and practical lecture provides a concise introduction to Applied
Behavior Analysis (ABA) and its significant impact on supporting individu-
als with behavioral challenges. Attendees will gain a clear understanding of
ABA principles and learn how to apply them to create a safer, more structured
and supportive dental setting. Attendees will learn practical techniques, in-
cluding how to build rapport through greetings and pre-session pairing; use
visual prompts and schedules to increase predictability; and implement re-
inforcement strategies, token economies and behavioral contracts to sup-
port positive behavior and skill development. Whether you’re new to ABA or
looking to enhance your current approach, this lecture will deliver practical,
compassionate and evidence-based tools to better support individuals and
their families.

BERGMAN, DR. SUZIE

AN INTERDISCIPLINARY APPROACH

TO TEMPOROMANDIBULAR DISORDERS | C02

8-11 AM | TEMPOROMANDIBULAR JOINT DISORDERS | CE CREDITS: 3
AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER §75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
DENTAL STUDENT $0 $0 $0

Did you know that adults working full-time miss more work from head and
face pain than any other site of pain? This type of pain interferes with eat-
ing, communicating, breathing and personal expression, and can profoundly
affect an individual’s functional and psychological well-being. The high prev-
alence, personal impact, and poor access to effective treatments create an
expanded role for dentists in today’s healthcare system, as well as a need for
collaboration across disciplines. This lecture is designed to give dentists an
evidence-based approach to diagnosing and managing temporomandibular
disorders, as well as an understanding of chronic overlapping pain conditions
that require an interdisciplinary team approach.

BERGMAN, DR. SUZIE

CLINICAL EXAMINATION OF THE TEMPOROMANDIBULAR JOINT
AND ASSOCIATED STRUCTURES WORKSHOP | W06

2-5PM | TEMPOROMANDIBULAR JOINT DISORDERS | CE CREDITS: 3
AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY 4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $399 $479 $499
NON-MEMBER DENTIST $479 $499 $519

After careful listening and recording a patient’s history, a thorough clinical ex-
amination is necessary for the competent clinician to arrive at a provisional
diagnosis. A temporomandibular joint clinical exam aims to identify any ab-
normalities in the usual health and function of the masticatory system. This
workshop will teach the skills needed to conduct a proper exam, which are
vital for successful treatment and management. With these skills, provid-
ers can make appropriate referrals for effective interdisciplinary collabora-
tion. Attendance is limited to 30.

The equipment for this workshop is partially sponsored by




BERTOCH, DR. CODY
AN ENDODONTIC APPROACH TO DENTAL TRAUMA | C22

4-5PM | ENDODONTICS | CE CREDITS: 1

AUDIENCE: DENTISTS, DENTAL STUDENTS

FLORIDADENTALCONVENTION.COM 9
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BRADY, DR. LEE ANN

INJECTION MOLDED COMPOSITE HANDS-ON WORKSHOP | W07
2-5PM | IMPLANTS | CE CREDITS: 3

AUDIENCE: DENTISTS, LABORATORY TECHNICIANS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13 REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $0 $0 835 DENTIST - FDA/ADA MEMBER $399 $479 $499
NON-MEMBER DENTIST $35 $35 $45 NON-MEMBER DENTIST 8479 $499 $519
DENTAL STUDENT $0 $0 $0 LABORATORY TECHNICIAN $189 $229 $259

Dental trauma can lead to complex pulpal and periodontal sequelae, including
root resorption, that require timely and informed intervention. This lecture will
provide a practical, evidence-based approach to diagnosing and managing
dental trauma and its complications in the general practice setting. The lec-
ture will first focus on the most current trauma guidelines, emphasizing how
to manage acute dental trauma in the office clinically. Special consideration
will be given to teeth with both immature and mature root structures, high-
lighting strategies to preserve pulp vitality and optimize long-term outcomes.
The remainder of the lecture will explore the etiology, diagnosis and manage-
ment of root resorption. Dr. Bertoch will discuss ways to differentiate between
types of resorption and outline appropriate treatment options for each. Clin-
ical decision-making tips, radiographic interpretation and evidence-based
endodontic techniques will be emphasized to help clinicians confidently ad-
dress resorptive lesions.

BRADV. DR. LEE ANN
ANTERIOR COMPOSITE ARTISTRY | CO3
8-11 AM | IMPLANTS | CE CREDITS: 3

AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
DENTAL STUDENT $0 $0 $0

Direct composite can be a conservative, beautiful and durable anterior ma-
terial. During this lecture, Dr. Brady will discuss the variety of materials and
techniques available today to take your composites to the next level, so your
team and patients are raving about the aesthetic results. The lecture will com-
pare total-etch and self-etch techniques, distinguishing the risks and benefits
of each. The concept of layering for ultimate beauty and color control will be
covered, and techniques for simplifying direct composite veneers and Class |V
restorations will be presented.

This workshop will focus on advanced implant prosthetic techniques to over-
come the greatest risk factor: poor gingival aesthetics. Dr. Brady will discuss
the role of emergence profile, tissue support and tissue maturation in pre-
dictable outcomes, and how to transfer this information precisely to the lab.
Participants will fabricate a custom implant, screw-retained provisional and
then duplicate it to create a custom impression managing for ideal soft-tissue
aesthetics. Attendance is limited to 24.

Participant Requirements: Loupes

The equipment for this workshop is partially sponsored by

)

" Clinician’s Choice"

BRENNAN, DR. DANNICA

BIOMIMETIC PRINCIPLES FOR EVERYDAY DENTISTRY WORKSHOP:
MINIMALLY INVASIVE TECHNIQUES TO IMPROVE BONDING | WO1
8-T1 AM | ADHESIVE | CE CREDITS: 3

AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $399 $449 $479
NON-MEMBER DENTIST $449 $499 $529

Modern adhesive dentistry has evolved far beyond the basics of bonding. This
workshop introduces general dentists to the practical principles of biomimetic
dentistry — an evidence-based, minimally invasive approach that preserves
tooth structure, maximizes bond strength and reduces the need for endodon-
tic treatment. Participants will learn how to apply advanced bonding tech-
niques in routine clinical cases to enhance restoration durability, minimize
post-operative sensitivity and manage cracked or compromised teeth more
conservatively. Importantly, this workshop is designed to benefit clinicians
regardless of their choice of material. Whether you are limited in the adhe-
sives or restorative materials you use or want to get more out of your current
system, you’ll learn actionable protocols you can implement right away. Par-
ticipants will explore the science behind immediate dentin sealing, stress-re-
ducing layering techniques and crack stabilization, with a focus on real-world,
cost-effective applications that lead to better patient outcomes. Attendance
is limited to 30.

Participant Requirements: Loupes are recommended.

Garrison

kuraray
Aarilake

The equipment for this workshop
is partially sponsored by
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BROUSSARD; DR. ANISSA

MARKETING IN 2026: WHAT YOU NEED TO KNOW NOW | NCO4
9:15-10:15 AM | MARKETING | CE CREDITS: 0

AUDIENCE: DENTISTS, PRACTICE ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $0 $0 $55
NON-MEMBER DENTIST 855 $55 865
PRACTICE ADMINISTRATOR $55 $55 $65

The marketing landscape is shifting faster than ever, and 2026 will distinguish
the thriving dental practices from those that fall behind. This lecture will re-
veal the emerging trends and strategies you must implement today to domi-
nate tomorrow’s patient acquisition process. While other practices scramble
to catch up, you’ll already be positioned ahead of the curve. Discover how Ins-
tagram’s Google Search integration is reshaping discovery, why ChatGPT and
voice search are becoming the new patient referral system, and how artificial
intelligence (Al) overviews now control first impressions before patients even
visit your website. With traditional advertising costs spiraling and organic
strategies proving more effective than ever, this lecture will show you exactly
how to future-proof your practice. Learn to leverage short-form video domi-
nance, master multi-platform visibility beyond Google and turn every piece of
content into an Al-training asset that works for you 24/7.

This lecture is fully sponsored by U

CIARDIELLO, DR. NICHOLAS

FACIALLY GENERATED TREATMENT PLANNING FOR PREDICTABLE
3D-PRINTED AND PORCELAIN VENEERS: A HANDS-ON WORKSHOP
IN CONFIDENT CONSULTATIONS WITH 3D MOTIVATIONAL
MOCKUPS, DIAGNOSIS, PREPARING AND DELIVERY | W08

2-5PM | RESTORATIVE | CE CREDITS: 3

AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY 4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $359 $379 $399
NON-MEMBER DENTIST $379 $399 $429
DENTAL STUDENT $359 $379 $399

This hands-on workshop guides participants through a predictable veneer
workflow, from records and case evaluation to smile design review, 3D printing
and delivering a mockup to support cosmetic case acceptance. Dr. Ciardiello
will cover veneer case selection, material considerations, and preparation de-
sign, helping participants confidently diagnose cases, create clear treatment
plans, and present them in a way patients can easily understand.

The workshop also covers communication strategies that use mockups as vi-
sual and tactile tools, allowing patients to “test-drive” their new smile before
committing, improving trust and increasing case acceptance. Participants will
leave with practical, repeatable techniques to boost accuracy, efficiency, and
consistency, enabling them to plan with confidence and deliver predictable re-
sults. Dr. Ciardiello will offer a repeat of this workshop (W12) on Friday, June
26, 9 AM-12 PM. Attendance is limited to 24.

CHORNY, MS. MICKY
BREAKING THE BURNOUT CYCLE

WITH SMARTER LEADERSHIP | PM03

10-11 AM | PRACTICE MANAGEMENT | CE CREDITS: 1

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE

ADMINISTRATORS, LABORATORY TECHNICIANS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $0 $0 $35
NON-MEMBER DENTIST $35 $35 $45
TEAM MEMBER $35 $35 $45
DENTAL STUDENT $0 $0 $0

Burnout is one of the biggest challenges facing dental practices today, affect-
ing both leaders and their teams. When the same stressors keep returning, it
signals the need for a new approach to leadership. This lecture will provide
doctors and their teams with strategies to recognize the patterns that create
burnout, address the root causes and implement systems that support both
efficiency and well-being. Attendees will leave with practical tools to lead with
clarity, foster accountability and create a healthier, more sustainable practice
environment.

DESMOND, MR. ELIJAH

UNLOCKING MAXIMUM VALUE: PROVEN STRATEGIES FOR SELLING
YOUR DENTAL PRACTICE WITH CONFIDENCE | NCO1

8-9 AM | FINANCIAL | CE CREDITS: 0

AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY 4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $0 $0 $55
NON-MEMBER DENTIST $55 $55 $65

In this lecture, attendees will gain essential knowledge to optimize their prac-
tice’s earnings before interest, taxes, depreciation and amortization to en-
hance valuation. Attendees will create systems to attract multiple buyers and
understand the legal and contractual components, such as non-disclosure
agreements, letters of intent and asset purchase agreements, to secure favor-
able terms. This lecture will also cover the skills needed to independently sell a
practice, emphasizing accurate valuation, marketing and negotiation. Finally,
attendees will learn how to plan and negotiate their post-sale role effectively,
aligning it with their long-term career and lifestyle goals. Mr. Desmond will of-
fer a repeat of this lecture (NC16) on Saturday, June 27, 2-3:30 PM.

This lecture is fully sponsored by L as- "



DESMOND, MR. ELIJAH

THE SELL-READY BLUEPRINT: 20 OPTIMIZATION
STRATEGIES TO PRACTICE BEFORE SELLING | NCO5
10:30-11:30 AM | FINANCIAL | CE CREDITS: 0
AUDIENCE: DENTISTS

FLORIDADENTALCONVENTION.COM 11
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EVANS, MS. KRISTIN

THE BARE BONES OF ORAL-SYSTEMIC HEALTH | C04

8-11 AM | TREATMENT PLANNING | CE CREDITS: 3
AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR ONSITE 6/13 REGISTRATION CATEGORY EARLY4/10  REGULAR ONSITE 6/13
DENTIST - FDA/ADA MEMBER $0 $0 $55 DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $55 $55 $65 NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75

This lecture provides dentists with a step-by-step roadmap to maximize prac- DENTAL STUDENT 355 365 s75

tice value and prepare for a successful transition. Attendees will learn how to
hire and structure associates, optimize hygiene and overhead metrics, evalu-
ate laboratory and real capital market costs, and leverage insurance negoti-
ations and marketing to strengthen earnings before interest, taxes, depreci-
ation and amortization. The lecture will also explore the role of consultants,
IT security, and financial advisors in creating a sell-ready practice. Finally,
attendees will connect the dots between personal financial planning, lifestyle
goals and exit strategies. The outcome is simple: attendees will leave with
clarity on what to measure, what to improve and how to increase both practice
value and professional freedom within 12 months. Mr. Desmond will offer a
repeat of this lecture (NC18) on Saturday, June 27, 3:45-5 PM.

This lecture is fully sponsored by I
EBERT, DR. SUZANNE

FROM PREVENTION TO PRACTICE:

ADDRESSING SYSTEMIC HEALTH THROUGH DENTISTRY | C12

2-4 PM | PERIODONTICS | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $0 $0 $55
NON-MEMBER DENTIST $55 $55 $65
TEAM MEMBER $55 $55 $65
DENTAL STUDENT $0 $0 $0

This lecture will explore the intriguing connection between oral health and
systemic diseases. Attendees will discover how periodontal bacteria can influ-
ence chronic conditions such as diabetes, coronary artery disease, chronic ob-
structive pulmonary disease, pregnancy complications and more. The lecture
will break down complex information into easy-to-understand concepts, pro-
viding you with practical tips on how to effectively communicate these crucial
connections to your patients. This lecture will equip you with the knowledge to
enhance patient outcomes, promote overall health and proactively plan for fu-
ture implications resulting from the removal of fluoride from the water supply.

This lecture is fully sponsored by l&'@ !:Eor.id..a C_C‘mbi"'e'd Life

Did you know osteoporosis and periodontal disease have common risk fac-
tors? As a dental professional, you are regularly assessing bone health in
the oral cavity, but are you also looking beyond the oral cavity for systemic
impacts? Your bones store minerals, make blood cells and provide you with
protection and support. They are also impacted by your genetics, life choices,
environmental loads and, unfortunately, chronic diseases. Thankfully, dental
professionals can play a more significant role in the prevention and treatment
of chronic diseases by identifying oral-systemic relationships. As you learn to
screen, educate, treat and refer, you can help improve not only your patients’
oral health but also their general health and longevity.

EVANS, MS. KRISTIN

MORE THAN JUST CALCULUS:

WHY CHRONIC INFLAMMATION MATTERS | C13

2-5PM | HYGIENE | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

Calculus has long been a primary concern for hygienists, but other threats also
prevent patients from improving their oral health. When more than half of U.S.
adults and almost a third of children have a chronic, life-threatening disease,
it is important to understand the oral-systemic relationship. Clinical patients
of all ages may have health issues involving the cognitive, metabolic, cardio-
vascular, respiratory and immune systems. These chronic inflammatory con-
ditions make patients more susceptible to oral health decline and systemic
overload. It's time to take action and learn strategies to help reduce inflamma-
tion, prevent oral decline, improve general well-being and possibly save a life.
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GEISINGER. DR. MARIA

TIKTOK TOOTHPASTE?! EVIDENCE-BASED

ORAL HYGIENE RECOMMENDATIONS | CO8

9-11 AM | HYGIENE | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

From charcoal toothpaste to oil pulling to purple toothpaste, our patients are
bombarded with novel oral home care recommendations from outside sourc-
es. As dental healthcare professionals, you often field questions from patients
about the best way to take care of their teeth at home. While dental associa-
tions, the National Institutes of Health, the Centers for Disease Control and
Prevention and the United States Surgeon General agree on the importance
of proper self-delivered oral hygiene, there continues to be confusion in the
general media and among the public regarding the role of patient-adminis-
tered oral hygiene in the prevention of oral diseases. Furthermore, tailoring
oral hygiene recommendations to patients’ risk profiles enables optimal out-
comes for disease prevention. This high-energy, interactive lecture will review
current recommendations for oral home care, discuss strategies for delivering
person-centered oral hygiene instructions to patients based on risks for oral
diseases and review the current evidence regarding emerging oral hygiene

practices and products. !

This lecture is partially sponsored by F

FLAHRTLRL, A o AT R
O P R TR

GEISINGER. DR. MARIA

SMOKING, VAPING AND CANNABIS AND ORAL HEALTH | C14
2-5PM | PERIODONTICS | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, LABORATORY
TECHNICIANS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

Dental professionals play an important role in maintaining overall patient
health because dental care not only protects oral health but also has a sig-
nificant impact on systemic health. Individuals who floss and maintain good
oral health live, on average, six years longer than those who do not! Patients
are also exposed to headlines linking oral health, including oral bacteria and
inflammation, with systemic diseases such as diabetes, obesity, osteoporo-
sis, adverse pregnancy outcomes, rheumatoid arthritis and cardiovascular
diseases. More than 86 systemic conditions have been linked to periodon-
titis and that number continues to increase. Many of these connections are
influenced by common inflammatory burdens, microbiome dysbiosis and the

systemic effects of anti- and pro-oxidative forces in the body. This lecture will
review the associations between periodontal diseases and systemic health,
the mechanisms of these interactions and the impact of periodontal care on

overall health and wellness. .

P

This lecture is partially sponsored by F

FLARRI (i, vl o AT
O PR T TR

GHORBANIFARAJZADEH, DR. MINA
WESSEL, MS. AMBER

CHAIRSIDE Al WORKSHOP: EMPOWERING HYGIENE
AND DENTAL AUXILIARIES IN THE DIGITAL AGE | W02
8-11AM | TECHNOLOGY | CE CREDITS: 3

AUDIENCE: ASSISTANTS, HYGIENISTS

REGULAR
$299

ONSITE 6/13
$329

REGISTRATION CATEGORY
TEAM MEMBER

EARLY 4/10
$249

This hands-on, interactive workshop will equip dental hygienists and assis-
tants with practical artificial intelligence (Al) skills they can implementimme-
diately in practice. Participants will explore Al technology through guided ex-
ercises on provided laptops, learning to leverage Al for enhanced patient care,
improved diagnostics and streamlined workflows. This workshop will bridge
the gap between technology and everyday clinical practice, empowering den-
tal team members to become champions of Al in their practices. Attendance
is limited to 20.

The equipment for this workshop is partially sponsored by #% OWVERJET

GILBERT, MR. ROGER

PREVENTIVE EQUIPMENT MAINTENANCE DEEP DIVE | DDOT
2-5PM | HYGIENE | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, LABORATORY TEGHNICIANS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $139 $149 $159
NON-MEMBER DENTIST $149 $159 $169
TEAM MEMBER $139 $149 $159
DENTAL STUDENT $139 $149 $159

Service calls or equipment repairs can be costly for dental offices. A service
technician from Patterson Dental will cover basic preventive maintenance
and safety requirements for dental office equipment. In this deep dive, attend-
ees will learn how to properly maintain air compressors, vacuum systems,
autoclaves, cavitrons, prophy jets and handpieces, as well as how to change
0-rings in leaking air/water syringes and resolve other common maintenance
issues in dental offices. Mr. Gilbert will offer a repeat of this deep dive (DD02)
on Friday, June 26, 9 AM-12 PM. Attendance is limited to 30.

L o
This deep dive is fully sponsored by PATTERSON

DENTAL



GOLD, DR. JAANA
SKILLS TO ADVOCATE AND PROMOTE

EVIDENCE-BASED PRACTICE | C21

2:30-3:30 PM | SPECIAL INTEREST | CE CREDITS: 1

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE

ADMINISTRATORS, LABORATORY TECHNICIANS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $0 $0 $35
NON-MEMBER DENTIST $35 $35 $45
TEAM MEMBER $35 $35 $45
DENTAL STUDENT $0 $0 $0

In today’s information-saturated world, misinformation poses a growing
challenge to our communities, patients and dental practices. This lecture will
empower dental professionals with the skills to critically evaluate scientific lit-
erature and distinguish credible evidence from biased or inaccurate sources.
Attendees will gain a deeper understanding of evidence-based practice princi-
ples, learn how to appraise research, including systematic reviews and explore
how to apply American Dental Association guidelines effectively. Join this lec-
ture to strengthen your ability to advocate for and implement evidence-based
dentistry in everyday clinical decision-making!

GORDON, DR. BRANDON

THE ULTIMATE IMPRESSION SHOWDOWN WORKSHOP:
DIGITAL VERSUS CONVENTIONAL | W03

8-11 AM | PROSTHODONTICS | CE CREDITS: 3

AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $399 $419 $439
NON-MEMBER DENTIST $419 $439 $459

Are you still undecided about investing in digital impression technology? This
is the workshop for you! If it is your first time or you are unsure which scan-
ner is right for you, this workshop is the one you will want to attend. In this
workshop, you will explore the benefits of digital impression techniques and
compare their accuracy to conventional impression techniques. As a bonus,
you will also have an opportunity to complete digital scans, manipulate scan
data and more. Attendance is limited to 24.

The equipment for this workshop is partially sponsored by

MEDIT

FLORIDADENTALCONVENTION.COM 13
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GORDON, DR. BRANDON
MASTERING IMPRESSIONS: ESSENTIAL SKILLS
FOR EVERY DENTAL ASSISTANT WORKSHOP | W09
2-5PM | ASSISTING | CE CREDITS: 3

AUDIENCE: ASSISTANTS

REGISTRATION CATEGORY
ASSISTANT

ONSITE 6/13
$339

EARLY 4/10  REGULAR
$299 $319

In the world of fast-paced dental offices, dental assistants must acquire and
maintain specific skills that make them a vital and integral part of the dental
team and their experience. Consistent, accurate and repeatable impression
techniques can help you achieve maximum relevancy. Whether the impression
is digital or conventional, you will explore the best techniques in this workshop
to get the right impression the first time! Attendance is limited to 24.

The equipment for this workshop is partially sponsored by

MEDIT

HILL, MS. AMANDA

BREAKING THE CHAIN:

MASTERING INFECTION CONTROL BASICS | C15
2-5PM | HYGIENE | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 895 $105
TEAM MEMBER $55 $65 $75

Dental professionals face various challenges in preventing exposure to patho-
gens, including complying with regulations, training the team, ensuring clean-
liness and sterilization, managing costs and implementing effective commu-
nication and documentation processes. These tasks are vital for maintaining a
safe environment for patients and staff. Noncompliance with dental infection
control protocols is not an option and can have severe repercussions, includ-
ing infections in patients or team members, legal and financial penalties, and
harm to reputation, resulting in loss of revenue and patients. In this lecture,
Ms. Hill will review the Occupational Safety and Health Administration and
Centers for Disease Control and Prevention protocols, as well as key strategies
for effectively applying infection control.



ARE YOU READY
10 SUPERCHARGE
YOUR CAREER?

ELEVATE YOUR PRACTICE WITH THE
FREE WEBINAR SERIES FOR FDA MEMBERS

The Rooted in Dentistry Webinar Series is your opportunity to stay informed, grow your skills and
earn CE hours. With up to 6 CE hours available, this live webinar series is a convenient way to
expand your knowledge at no cost. Best of all, CE credit for all attended webinars will be submitted to

CE Broker on your behalf.

MARCH 11 | 12-1 PM EST MAY 13 | 12-1 PM EST JULY 8 | 12-1 PM EST
Joc Jernigan, DDS Robert Convissar, DDS Swati Gupta, DMD
ADVANCED FULL ARCH PHOTOBIOMODULATION - THE CROWN LENGTHENING: WHY
TREATMENT PLANNING MAGIC LASER THAT NOBODY IT MATTERS IN RESTORATIVE
CONCEPTS KNOWS ABOUT DENTISTRY
1 CEU (GENERAL CREDIT) 1 CEU (GENERAL CREDIT) 1 CEU (GENERAL CREDIT)
SEPTEMBER 9 | 12-1 PM EST NOVEMBER 11 | 12-1 PM EST
4 Erienne Blanchard, PT Dar Radfar, DDS FR EE
MUSCLE AND JOINT INJURY EXPANDING PATIENT CARE:
AFTER EXTRACTIONS - WHY SAVING LIVES AND REDUCING
AND WHAT TO DO PRE- ¢ PAIN IN THE MODERN DENTAL LIVE WEBINARS FOR
POST-DENTAL TREATMENT PRACTICE FDA MEMBERS'!
1 CEU (GENERAL CREDIT) 1 CEU (GENERAL CREDIT)

Register today at
www.floridadental.org/webinars.




HUFF, MS. COLLEEN

MEDICARE ADVANTAGE PLANS | PMO1

9-11 AM | PRACTICE MANAGEMENT | CE CREDITS: 2
AUDIENCE: DENTISTS, PRACTICE ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
PRACTICE ADMINISTRATOR $55 $65 875

Medicare Advantage Plans are some of the fastest-changing insurance plans
in the industry. One in seven citizens in the United States is over age 65. Does
your office know enough about these plans to maximize themin your practice?
Do you struggle to understand them, only to have them change dramatical-
ly right after you feel confident explaining them? This lecture will clarify how
these plans work and provide strategies for guiding patients toward the op-
tions that best support their care

This lecture is partially sponsored by 3\ |

HUFF, MS. COLLEEN

NAVIGATING THE MYSTERIES OF

EXPLANATION OF BENEFITS | PM04

2-5PM | PRACTICE MANAGEMENT | CE CREDITS: 3
AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75

Explanations of benefits (EOB) are confusing and difficult to understand. Do
you or your team members find them a mystery? This lecture will help you
understand the terminology and provide guidance on maximizing benefits for
your patients. The lecture twill also review real EOB examples, answer com-
mon questions and highlight current trends in dental insuranc

This lecture is partially sponsored by (W |

FLORIDADENTALCONVENTION.COM 15
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HUGHES; DR. BERT
STOUTAMIRE, MS. CASEY

CODING, CONTRACTS AND PROFITABILITY | C09

8-11 AM | ADMINISTRATION | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75

Understanding the dental code is a crucial first step for seamless payment
transactions. Additionally, having a sound contract with insurers will result in
fewer administrative burdens and fewer surprises in the explanation of bene-
fits. This lecture will provide you with a deeper understanding of dental coding
and its role in enhancing the efficiency of your practice. Furthermore, contract
language will be explained so that the dental office can better understand, not
only what they are signing, but also how to structure contracts with third-par-
ty payers to help increase profitability.

KANE, MS. MEGAN

HOW TO TRAIN YOUR DOCTOR | C16

2-4PM | ASSISTING | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 895 $105
TEAM MEMBER $55 $65 $75

It's easier than you think to be seven steps ahead of your doctor. As a dental
assistant, you support both the doctor and your patients at every turn, but it’s
still a team effort. You probably know your doctor better than they know them-
selves, so let’s set them up for success and make sure everyone wins. This lec-
ture will show you how teamwork and a strong doctor-assistant partnership
drive efficiency, better outcomes and greater patient satisfaction.



PEDIATRIC DENTISTRY AT FDC2026

Enhance your pediatric expertise with
expert-led sessions that provide practical
insights you can apply immediately

to your practice. Whether you’re new

to treating children or a seasoned
professional, these sessions provide the
latest research, techniques, and clinical
tips to support healthier outcomes for
your youngest patients.
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PEDIATRIC COURSE
HIGHLIGHTS

Behavior Strategies for the Dental Chair: An Introduction to Applied Behavior
Analysis in Dental Practice (C07)
Allison Berard, BCBA, MS | Thursday, June 25 | 8:30-9:30 AM

Cultivating Healthy Smiles: Nurturing Oral Growth from the Start (C66)
Joy Lantz, RDH | Saturday, June 27 | 2-5 PM

Decoding Myofunctional Disorders: Causes and Effects (C54)
Joy Lantz, RDH | Saturday, June 27 | 9-12 PM

Dental Trauma and the Pediatric Patient (C44)
Michael Roseff, DMD & Marcie Young, DMD | Friday, June 26 | 2-4 PM

Glass lonomers: How They Fit into Your Restorative Workflow
Hands-on Workshop (W28)
Lou Graham, DDS | Saturday, June 27 | 2-4 PM

Pediatric Dental Pearls — Tips and Tricks for Treating Children (C34)
Michael Roseff, DMD & Marcie Young, DMD | Friday, June 26 | 9 AM-11AM

Winning Together: Patient Communication, Parent Partnership

and Team Success (PM08)
Reza Ardalan, DMD | Friday, June 26 | 8-11AM

Find these course details and pricing for each course in the Course/Workshop Listing pages.



KLINGMAN, DR. DAVID
RADIOGRAPHIC PATHOLOGY:

INTERPRETING IMAGES IN 2D AND 3D | C10

9-11 AM | ORAL PATHOLOGY | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 875
DENTAL STUDENT $55 $65 $75

Advanced imaging techniques are increasingly used in both diagnosis and
restorative planning in dental practices. The introduction of techniques such
as cone beam computed tomography (CBCT) expands the practice to include
not only the oral cavity but also knowledge of maxillofacial, sinonasal and
craniofacial anatomy and function. This lecture emphasizes anatomical fea-
tures, physiological function, recognition and documentation of findings, and
engagement with other healthcare providers in the interpretation and man-
agement of findings.

KLINGMAN, DR. DAVID
ORAL MUCOSAL DISEASE AND ONCOLOGY: DIAGNOSIS,
MANAGEMENT AND INTERPROFESSIONAL CARE | C11

1:30-5 PM | ORAL PATHOLOGY | CE CREDITS: 3.5

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

FLORIDADENTALCONVENTION.COM 1?

THURSDAY, JUNE 25

LAVASANI, DR. SETAREH

ORAL RADIOLOGY IN 2026:

ELEVATING DIAGNOSTIC ACCURACY THROUGH

CBCT DIAGNOSIS, EXPERT CLINICAL JUDGMENT AND Al | C17
2-5PM | RADIOGRAPHY | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER 875 $85 $95
NON-MEMBER DENTIST $85 895 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $55 $65 $75

This interactive, case-based lecture introduces the foundational principles of
CBCT interpretation and its essential role in modern clinical dentistry. Attend-
ees will explore real-world examples that demonstrate the diagnostic value
of 3D imaging across dental disciplines and learn to recognize radiographic
signs of significant pathology with confidence and clarity. The lecture also
examines the current applications, limitations and emerging possibilities of
artificial intelligence (Al) in dental radiographic diagnosis, highlighting how Al
can augment, but not replace, the clinician’s interpretive expertise and clinical
judgment. Bridging scientific, clinical cases and technology, this lecture em-
powers attendees to make informed, patient-centered diagnostic decisions
grounded in both innovation and human insight.

LEUNG, DR. BEATRICE
TIPS AND TRICKS FOR YOUR

REGISTRATION CATEGORY EARLY4/10  REGULAR ONSITE 6/13 EVERYDAY CROWN RESTORATIONS | CO5

DENTIST - FDA/ADA MEMBER $75 $85 $95 8-11 AM | RESTORATIVE | CE CREDITS: 3

NON-MEMBER DENTIST $85 $95 $105 AUDIENCE: DENTISTS, DENTAL STUDENTS

TEAM MEMBER $55 $65 $75 REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13

DENTAL STUDENT $0 $0 S0 DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105

This comprehensive lecture addresses both oral mucosal diseases and oral DENTAL STUDENT s0 s0 s0

oncology, with a focus on the critical role of timely diagnosis and collaborative
care. Attendees will explore the clinical features of oral ulcerative and muco-
sal diseases, which may stem from primary inflammatory, immune-related or
systemic conditions. In parallel, the lecture will cover the diagnosis and man-
agement of oral and oropharyngeal cancers, which affect more than 50,000
individuals annually in the United States.

Through case-based discussion and interdisciplinary perspectives, the lec-
ture will emphasize clinical evaluation, imaging, diagnostic testing, laborato-
ry engagement and the role of the tumor board. Attendees will gain practical
strategies for interprofessional management and post-oncologic care to opti-
mize patient outcomes, preserve oral function and support overall health and
well-being.

Doing single crowns should be part of the bread-and-butter dentistry for gen-
eral dentists. But are you worried about planning and executing crowns in your
practice? This lecture will break down everything from planning to execution
when fabricating single crowns. Dr. Leung will discuss considerations for tooth
preparation, temporization, moisture control, final impressions and cementa-
tion strategies. The lecture will also discuss strategies for managing multiple
crowns in quadrant dentistry as well as anterior aesthetic cases.
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LEUNG, DR. BEATRICE
TIPS AND TRICKS TO YOUR EVERYDAY

IMPLANT RESTORATIONS | C18

2-5PM | IMPLANTS | CE CREDITS: 3

AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
DENTAL STUDENT $0 $0 $0

This lecture will highlight common clinical challenges that general dentists
face when inserting implant-supported restorations. Practical solutions will
be provided for troubleshooting these challenges to improve the delivery
phase of implant dentistry for general dentists. Attendees will gain the skills
to adjust proximal contacts and manage soft tissue interference when placing
implant crowns. They will also learn techniques to reduce the risk of screw
loosening or damage.

MANNING, MR. SCOTT

ADVANCED CASE ACCEPTANCE STRATEGIES

FOR PRIVATE PRACTICES | PMO5

2-4PM | PRACTICE MANAGEMENT | CE CREDITS: 2
AUDIENGE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 875
DENTAL STUDENT $55 $65 $75

Discover proven strategies to deliver exceptional care, elevate the patient ex-
perience and increase case acceptance in this lecture. Attendees will gain ad-
vanced insights into patient psychology, learn how team roles influence health
decisions and master patient investment presentations that drive healthier
outcomes and profitability. Additionally, you will discover a referral multiplier
strategy that attracts highly qualified, ready-to-accept patients to your prac-
tice.




THURSDAY, JUNE 25

PEARLS ON SOCIAL SECURITY,
PRACTICE REAL ESTATE AND
THE UNIQUE CHALLENGES
WOMEN EXPERIENCE THAT MEN
DON’T | NCO2

MR. CHRIS FONTANA

MR. CASON PARKER

8-11AM | CE CREDIT: 0
Sponsored by Florida Medical Advisors

UNLOCKING MAXIMUM
VALUE: PROVEN STRATEGIES
FOR SELLING YOUR DENTAL
PRACTICE WITH CONFIDENCE
[ NCO1

MR. ELIJAH DESMOND

8-9 AM | CE CREDIT: 0
Sponsored by Dental Pitch Brokerage

MARKETING IN 2026: WHAT YOU
NEED TO KNOW NOW | NCO4
DR. ANISSA BROUSSARD

9:15-10:15 AM | CE CREDIT: 0
Sponsored by Dental Pitch Brokerage

THE SELL-READY BLUEPRINT:
20 OPTIMIZATION STRATEGIES
TO PRACTICE BEFORE SELLING
| NCO5

MR. ELIJAH DESMOND

10:30-11:30 AM | CE CREDIT: 0
Sponsored by Dental Pitch Brokerage

FROM PREVENTION TO
PRACTICE: ADDRESSING
SYSTEMIC HEALTH THROUGH
DENTISTRY | C12
DR.SUZANNE EBERT

2-4PM | CE CREDIT: 2
Sponsored by Florida Combined Life

THE LATEST ADVANCES IN MINI
DENTAL IMPLANTS | C20
DR. JARED SHATKIN

2-5PM | CECREDIT: 3
Sponsored by Shatkin F.I.R.S.T. LLC

FRIDAY, JUNE 26

ASSOCIATETO CEO -

THE PATH TO PRACTICE
OWNERSHIP | NCO9

MR. CHAD CLARK

MS. ELIZABETH MARTINEZ
MR. NILESH PATEL

9-11 AM | CE CREDIT: 0
Sponsored by Bank of America
Practice Solutions

THE AIREVOLUTION IN DENTAL
MARKETING: THINGS YOU
MUST KNOW TO IMPROVE YOUR
MARKETING AND INCREASE
PRACTICE REVENUE | NC10
DR.JOSHUA GINDEA

9 AM-12 PM | CE CREDIT: 0
Sponsored by Doctorsinternet

FLORIDADENTALCONVENTION.COM 19

CORPORATE CLLASSROOMS

AREYOU READY FOR
OWNERSHIP OR RETIREMENT?
START PLANNING TODAY | NC13
MR. GREG JONES

MR. CHARLES LORETTO

MR. JASON KAPLAN

2-5PM | CECREDIT: 0
Sponsored by Doctor’s Choice Practice
Transitions

STRATEGIES FOR PREDICTABLE
MINIMALLY INVASIVE SURGICAL
THERAPIES UTILIZING BONE
CEMENT | C40

DR. JAMES FINE

2-4PM | CE CREDIT: 2
Sponsored by Augma Biomaterials USA

SATURDAY, JUNE 27

HOW TO MAKE MARKETING
WORK FOR YOU | NC15
MR. BRANDON BOSCH

9-11AM | CE CREDIT: 0
Sponsored by Dr. Marketing

THE SYSTEMIC CONSEQUENCES
OF ORAL DISEASE: A WHOLE-
HEALTH MODEL FOR RISK-
BASED, PERSONALIZED

CARE FORDENTAL HEALTH
PROFESSIONALS | C52

MS. MACHELL HUDSON-HOOVER

9-11 AM | CE CREDIT: 2
Sponsored by BioGaia Probiotics

THESE COURSES ARE
FREE FOR FDA AND

ADA MEMBERS!

UTILIZING TECHNOLOGY,
ADVANCEMENTS AND
INNOVATIONS TO MAKE
IMPLANT DENTISTRY EASIER
AND MORE PREDICTABLE | C64
DR.ANKUR GUPTA

2-5PM | CE CREDIT: 3
Sponsored by Impladent LTD

UNLOCKING MAXIMUM
VALUE: PROVEN STRATEGIES
FOR SELLING YOUR DENTAL
PRACTICE WITH CONFIDENCE
(REPEAT) | NC16

MR. ELIJAH DESMOND

2-3:30 PM | CE CREDIT: 0
Sponsored by Dental Pitch Brokerage

THE SELL-READY BLUEPRINT:
20 OPTIMIZATION STRATEGIES
TO PRACTICE BEFORE SELLING
(REPEAT) | NC18

MR. ELIJAH DESMOND

3:45-5PM | CE CREDIT: 0
Sponsored by Dental Pitch Brokerage

THANKS TO OUR SPONSORS!
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ASSOCIATION

£#” AWARDS LUNCHEON 2026

DENTAL STUDENT AWARD SPECIAL RECOGNITION AWARD

Ms. Brooke Cary Dr. Karen Glerum

DENTAL TEAM MEMBER AWARD HELPING MEMBERS SUCCEED
Ms. Nycole Cooper TEAM lMPAU AWARD

Mrs. Deirdre Rhodes
PUBLIC SERVICE AWARDS
Mrs. Jerilyn Bird PRESIDENTS AWARD

Dr. Kerwin Scott Dr. John H. Paul

NEW DENTAL LEADER AWARD DENTIST OF THE YEAR

Dr. Latoya Joseph Dr. Jeff Ottley

L EADERSHIP AWARDS J.LEON SCHWART?Z
Dr. Erika King LIFETIME SERVICE AWARD

Dr. Elias Moron ,
Dr. Rudy Liddell

JOIN IN THE RECOGNITION OF YOUR COLLEAGUES
Friday, June 26 | 11:30 AM - 1:00 PM
Gaylord Palms Resort and Convention Center, Orlando, FL

Individual tickets are $55 or reserve a table of 10 for $550.
Purchase tickets in your FDC registration or contact Lianne Bell at
lbell@floridadental.org or (850) 681-3629 by June 5.

SPONSORED BY services inc,




MARASHI, DR. JON
HOW TO BUILD THE BILLION DOLLAR
DENTAL BUSINESS KEYNOTE! | NCO6
11:15 AM-12:15 PM | FINANCIAL | CE CREDITS: 0
AUDIENCE: ALL ATTENDEES

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
ALL ATTENDEES $0 $0 $35

NEW DENTIST RECOMMENDED

This lecture will encompass the non-linear and non-traditional path the speak-
er took in his life and dentistry, going from being broke and severely in debt to
having the most exclusive celebrity dental practice in the world. Then, going
one step further to build a dental company that was acquired for $1billion.

Through this candid and motivating story, attendees will explore the challeng-
es, lessons and pivotal decisions behind navigating a nontraditional career
path, overcoming financial sethacks and building long-term success. By ex-
amining the mindset and strategies that transformed a high-profile practice
into a hillion-dollar company, attendeees will leave this keynote session in-
spired with practical ideas to fuel growth, resilience and innovation in their
own careers.

MCNEILL, DR. ROBERT

GANTER, DR. STEPHANIE

EFFECTIVE COMMUNICATION FROM THE DENTAL OFFICE TO THE
BOARD ROOM AND EVERYWHERE IN-BETWEEN | PM02

9-11 AM | PRACTICE MANAGEMENT | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

Communication is critical, and many professionals do it poorly. Ready for a
lecture unlike anything you've attended before? An oral and maxillofacial sur-
geon and periodontist team up to share what works, what doesn’t and how you
can elevate your interactions starting Monday morning. Drawing on their expe-
riences as board examiners, YouTubers, and private practice owners, they’ll re-
veal the real-world impact of how you connect with patients, staff, colleagues,
and even your family. The goal is to transform how dentists and team members
communicate, because poor communication is often at the root of many state
board complaints.

The lecture will be wide-ranging, dynamic, fun and informative! From social
media insights to state board lessons, clinical hypnosis, gender communica-
tion styles, improv, and MBA-level strategies, this wide-ranging session prom-
ises to keep you engaged while giving you practical tools you can use imme-
diately. Dynamic, eye-opening and packed with takeaways — this is not your
average lecture.

FLORIDADENTALCONVENTION.COM 21
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MCNEILL, DR. ROBERT
GANTER, DR. STEPHANIE

YOUR LIFE BEST LIVED:

WELL-BEING, BURNOUT AND EVERYTHING IN-BETWEEN | PM06
2-4 PM | PRACTICE MANAGEMENT | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 875
DENTAL STUDENT $0 $0 $0

Are you on a path to wellness or burnout? Life, both inside and outside the
office, can be stressful. Finances, family issues, diet and exercise all play arole
in mental health. Being self-aware and mindful of what motivates you toward
well-being and what detracts from it can help you live a well-lived life. We often
have no trouble paying for our disability premiums, but we are not intentional
about what will prevent specific physical or mental health disabhilities. Join Dr.
Robert McNeill and Dr. Stephanie Ganter for a fast-paced, interactive lecture
and discover the path to living a life that is uniquely best for you.

PARKER, MR. CASON
FONTANA; MR. CHRIS

PEARLS ON SOCIAL SECURITY, PRACTICE REAL ESTATE
AND THE UNIQUE CHALLENGES WOMEN EXPERIENCE
THAT MEN DON'T | NCO2

8-11AM | FINANCIAL | CE CREDITS: 0

AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $0 $0 $55
NON-MEMBER DENTIST $55 $55 $65

This lecture is designed to help dental professionals avoid the most common
and costly mistakes in retirement planning. Attendees will gain insight into So-
cial Security strategies tailored to high-income professionals and their spous-
es, with a focus on avoiding penalties and maximizing lifetime benefits. The
lecture will also explore the tax and legal complexities of owning or selling a
dental practice and investment real estate, highlighting asset protection pit-
falls, capital gains traps and opportunities created under recent tax legisla-
tion. Additionally, the discussion will address the unique retirement challenges
faced by women, particularly in roles such as caregivers and surviving spous-
es. Whether you are a practice owner, associate or approaching retirement,
you will leave this lecture with actionable strategies to protect your wealth,
minimize taxes and retire with confidence.

P
This lecture is fully sponsored by f FM A

FLORIDA HEDICAL ADVISORS
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OUIMBY. DR. ANASTASIVA
COMPREHENSIVE MANAGEMENT OF

ORAL CANCER PATIENTS | C06

8-11 AM | ORAL PATHOLOGY | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

RAGAN, DR. MICHAEL
MINIMIZING EXPOSURE IN THE

DENTAL IMPLANT CLINICAL PRACTICE | C19

2-5PM | IMPLANTS | CE CREDITS: 3

AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13 REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95 DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105 NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75 DENTAL STUDENT $0 $0 $0
DENTAL STUDENT $0 $0 $0

This lecture is designed to educate dental professionals on the recognition,
initial management, appropriate patient referrals, treatment and manage-
ment of post-treatment sequelae of oral cancer. Attendees will learn to iden-
tify oral lesions with a high risk of malignancy and understand the appropriate
management strategies for patients with oral cancer. It will cover advanced
surgical treatment options, including comprehensive jaw reconstruction, and
equip attendees to educate patients on the dental risks and potential sequelae
associated with cancer treatment. i

This lecture is fully sponsored by Fis
OMS

RADFAR, DR. DAR

INTEGRATIVE SLEEP DENTISTRY FOR BETTER HEALTH,
PRACTICE GROWTH AND PERSONAL FULFILLMENT:

A TWO-DAY MINI-RESIDENCY | MROT

THURSDAY, JUNE 25-FRIDAY, JUNE 26 | 9 AM-4 PM, EACH DAY
SLEEP DISORDERS | CE CREDITS: 12

AUDIENCE: DENTISTS, HYGIENISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $899 $949 $999
NON-MEMBER DENTIST $949 $999 $1049
HYGIENIST $899 $949 $999

This dynamic two-day mini-residency is designed for dental professionals
seeking to expand their clinical offerings, enhance patient outcomes and in-
crease their own personal and professional fulfillment. The course combines
cutting-edge clinical training in dental sleep medicine with holistic approach-
es to pain management, practice systems and personal development.

Participants will examine the role of sleep in overall health, learn to screen and
manage sleep-disordered breathing and integrate dental sleep treatments,
including home sleep testing and medical billing. The course also covers al-
ternative therapies for sleep apnea, TMD and pain — such as low-level laser
therapy, botulinum toxins and natural supplements — with insight into pro-
fessional growth.

Interactive, hands-on components such as peer screening, laser therapy
demonstrations, sleep test analysis and mindset exercises will ensure you
leave with practical tools to apply in your practice immediately. A one-hour
lunch break will be provided each day. Attendance is limited to 30.

The equipment for this workshop is partially sponsored by M E D I T

Marketing has created higher patient expectations for dental implants in
terms of appearance, function and longevity. Dental implants now enjoy high
success rates and fewer complications, especially when provided by highly
trained individuals with excellent diagnostic, treatment planning and surgical
and prosthodontic execution skills. Failure in any of these fundamental areas
can lead to conflict, potential litigation, and exposure to licensure sanctions.
During this lecture, attendees will gain a comprehensive understanding of
dental implant claims, including how to assess severity, identify risk factors
for implant and prosthesis failure and determine the applicable standard of
care. The lecture will cover patient selection, treatment planning, diagnostic
imaging and informed consent, while highlighting strategies to avoid medi-
co-legal risks. Attendees will also learn about potential litigation and actions
by licensure boards related to implant dentistry.

This lecture is fully sponsored by | ;

SHATHKIN, DR. JARED

THE LATEST ADVANCES IN MINI DENTAL IMPLANTS | €20
2-5PM | ORAL SURGERY | CE CREDITS: 3

AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $0 $0 $55
NON-MEMBER DENTIST $55 $55 $65
DENTAL STUDENT $55 $55 $65

In this lecture, Dr. Shatkin will discuss the use of Mini Drive-Lock (MDL) and
Mono mini dental implants (MDIs) for upper and lower denture stabilization,
partial dentures and fixed applications for individual and multiple missing
teeth. Attendees will gain practical guidance on efficient single-visit treatment
workflows and full-arch restorative solutions using MDls.

This lecture is fully sponsored by S katk!{ n l{: T'T:R‘ S"l:



SUZUKI, DR. KEVIN

CLINICAL CROWN LENGTHENING WORKSHOP | W04
8-11 AM | ORAL SURGERY | CE CREDITS: 3

AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $399 $449 8479
NON-MEMBER DENTIST 8449 $499 $529
DENTAL STUDENT 8189 8199 8229

This workshop will include a combination of instruction, demonstration and
hands-on participation to explore the principles of incisions, surgical flap re-
flection, clinical crown lengthening surgery, suturing and post-operative care.
Indications, considerations and surgical principles will be discussed. Atten-
dance is limited to 20.

The equipment for this workshop is partially sponsored by

-siHuFriedyGroup
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SUZUMKI, DR. KEVIN

FUNDAMENTALS OF SINGLE IMPLANT PLACEMENT: A HANDS-ON
INTRODUCTION WORKSHOP FOR THE GENERAL DENTIST | W10
2-5PM | IMPLANTS | CE CREDITS: 3

AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $399 $449 $479
NON-MEMBER DENTIST $449 $499 $529
DENTAL STUDENT $189 $199 $229

This hands-on workshop is designed for general dentists seeking to build
confidence in placing single dental implants. Through a combination of didac-
tic review and guided typodont exercises, participants will gain foundational
knowledge and technical skills essential to successful implant placement.
Topics include a review of key anatomical structures, patient selection, treat-
ment planning, surgical principles and postoperative care. Participants will
work with implant surgical kits and handpieces on typodonts, allowing for
a realistic and tactile experience of implant placement. This workshop em-
phasizes safety, predictability and clinical decision-making, and is ideal for
dentists considering integrating implant dentistry into their practices. Atten-
dance is limited to 20.

The equipment for this workshop is partially sponsored by

-siHuFriedyGroup

ATTEND THE
EXHIBIT HALL

FOR FREE!

Register as “Exhibit Hall Only” to take advantage of this offer. See page 3 for details.
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TAU, DR. LEN

8-11AM | ADMINISTRATION | CE CREDITS: 0
AUDIENCE: DENTISTS, PRACTICE ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER 875 $85 $95
NON-MEMBER DENTIST 885 895 8105
PRACTICE ADMINISTRATOR $55 $65 875

Today, word of mouth includes what people say about you online. Reviews are
now one of the most important factors in local search rankings and in whether
referred patients decide to schedule an appointment. When someone is re-
ferred to your practice, they look you up first. If they don’t find recent, relevant
and positive reviews, they will ask someone else for a recommendation. And if
you are not on the first page of search results or in the Google Map Pack, the
chances of outranking the 10-plus practices ahead of you are almost zero. In
this lecture, Dr. Tau will share a simple plan to achieve both results: earning
a steady flow of online reviews and converting those reviews into a steady
stream of new patients for your practice.

IN PERSON TO

TAU, DR. LEN

2-5PM | PRACTICE MANAGEMENT | CE CREDITS: 3
AUDIENCE: DENTISTS, PRACTICE ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
PRACTICE ADMINISTRATOR $55 $65 $75

What separates high-earning doctors from the low-earning ones? You might
be surprised to learn that it’s not marketing or clinical care. Those are import-
ant, but if patients do not move forward with treatment, neither your market-
ing nor your clinical skills will matter much. The truth is, if you can improve
just one part of your practice, case acceptance is always the one to focus on
first. In this lecture, Dr. Tau will walk you through software solutions he used to
achieve an 85% case acceptance rate in his practice. He will show you exactly
how you can use the same software to quickly improve your case acceptance,
too. And he’ll share additional tips and tricks you can implement the very next
business day to get patients to say yes to your treatment plans.

10+ BUYERS.

YOUR PRACTICE COULD
SELL FOR 20-40% MORE...
We’'ll show you exactly how

to get sell-ready.

() MATCH WITH 3-5 BUYERS

() MAXIMIZE YOUR EBITDA

QSTN( IN CONTROL OF HOW YOU PRACTICE

Stop by Booth #921 at the Florida Dental Convention

Visit: dentalpitchbrok

3K

DENTAL PITCH




TSATALIS, DR. ANDREA

BLOCK LIKE A BOSS:

MASTERING PREDICTABLE LOCAL ANESTHESIA WORKSHOP |
W05

8-11 AM | ANESTHESIA | CE CREDITS: 3
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VO, DR. GLENN

UNLOCKING SUCCESS:

THE NIFTY THRIFTY DENTAL PRACTICE | NCO7

1-2PM | FINANCIAL | CE CREDITS: 0

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, DENTAL STUDENTS

AUDIENGE: DENTISTS, DENTAL STUDENTS REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13 DENTIST - FDA/ADA MEMBER $0 $0 $35
DENTIST - FDA/ADA MEMBER $349 $399 $449 NON-MEMBER DENTIST $35 $35 $45
NON-MEMBER DENTIST $399 $449 $499 TEAM MEMBER $35 $35 $45
DENTAL STUDENT $349 $399 $449 DENTAL STUDENT $35 $35 $45

Delivering profound and pain-free anesthesia is a cornerstone of successful
dental care — but even experienced clinicians can encounter challenges with
technique, patient comfort or predictability. This hands-on workshop is de-
signed to help dentists elevate their anesthesia skills using evidence-based
approaches and modern strategies. Participants will review essential ana-
tomical landmarks, pharmacology and injection technigues with an em-
phasis on efficiency, patient communication and minimizing complications.
From standard infiltrations to advanced mandibular blocks and supplemen-
tal techniques, this workshop will provide a practical update for both every-
day procedures and more complex cases. Attendance is limited to 24.

The equipment for this workshop is partially sponsored by

7 COLTENE SciCan

TSATALIS, DR. ANDREA

INJECT WITH CONFIDENCE: MASTERING PREDICTABLE
LOCAL ANESTHESIA WORKSHOP | W11

2-5PM | ANESTHESIA | CE CREDITS: 3

AUDIENCE: ASSISTANTS, HYGIENISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
TEAM MEMBER $249 $299 $329

Ready to take your local anesthesia skills to the next level? This dynamic,
hands-on workshop will empower dental hygienists and assistants to deliver
local anesthesia with greater precision, comfort and confidence. Covering
essential anatomy, pharmacology and injection techniques, this workshop
will focus on mastering both infiltration and block anesthesia to ensure pre-
dictable patient outcomes. Attendance is limited to 24.

The equipment for this workshop is partially sponsored by

7 COLTENE SciCan

This lecture is designed to equip dental professionals with the strategies and
insights needed to build a thriving practice. You’ll learn how to attract and
retain top team members, foster a growth-oriented culture, manage finan-
cial pressures and cultivate an owner’s mindset. Along the way, you’ll explore
practical approaches to reducing overhead, offering fair compensation, le-
veraging vendor discounts, forming strategic partnerships and creating au-
thentic connections that strengthen your practice.
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Boost your skills, connect with fellow FEATURED COURSE TOPIC
dental hygienists and have fun while SPEAKERS HIGHLIGHTS
earning GE credit! With courses selected % Amber Auger, MPH, RDH % Chronic Inflammation
. s i Kristin Evans, BS, RDH i Ergonomic Improvements
by our dedicated RDH ConSU|tant’ you I i Amanda Hill, RDH i Oral-Systemic Health
find relevant, energizing lectures and i Joy Void-Holmes, BSDH, RDH, i Salivary Testing
_ : MHSC, DHSC i Hand Instrumentation Techniques

hands-on WOFkShOpS deSIgned tomeet i Jo-Anne Jones, RDH i HPV and Oral Cancer
your needs and support your success. i Caitlin Parsons, RDH i Burnout Prevention
Don’t m|SS the event bu||t to ampllfy your I Maria Geisinger, DDS, MS i Infection Control

s i Joy Lantz, RDH, PHDH, IBCLC i Myofunctional Therapy
career — it’'s not your average dental u + Many More! % +Much More!

meeting™.

FDC2026 offers 70+ course options
for you, including three free courses! As

FREE COURSES FOR DENTAL HYGIENISTS!

a dental hygienist, you can earn up to How to Build the The Energy Instinct: The Systemic Consequences of Oral
. . Billion Dollar Dental  Tap Into Your Natural Disease: A Whole-Health Model for
20 hours of credit for your RDH license Business Keynote! Power for Transformative ~ Risk-Based, Personalized Care for
renewal. FDC will also automatically (NC06) Leadership Keynote Dental Health Professionals (C52)
P Jon Marashi, DDS (NCO08) Machell Hudson-Hoover, RDH
report credit dlreCtly to GE Broker for Thursday, June 25 Erin King Saturday, June 27 | 9-11AM
Florida-licensed hygienists. 1115AM-1215PM  Friday, June 26
T:45-8:45 AM €52 1S FREE FOR THE FIRST 100
HYGIENISTS WHO REGISTER FOR THE
COURSE.

Connect with 350+ leading dental vendors for free! Register as “Exhibit Hall Only,” which gives you free

NOT LOOKING

FO R CE? access to the Exhibit Hall all three days of FDC, including the Welcome Cocktail Reception on Thursday.
- See Page 3 for more details.
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You play a vital role in shaping every patient’s experience - from the first greeting to the final checkout. At FDC2026,
you’ll find targeted courses built to support and elevate your work in practice administration. Strengthen your
expertise, expand your network and grow alongside fellow professionals committed to the business of dentistry

at FDC. FDC2026 offers 45+ courses for you! Look for courses with “practice administrator” listed as the
audience for all recommended courses! Here are a few highlights:

INSURANCE AND
CODING

T 2

[T 2

[T 2

[T 2

[T 2

[T 2

T 2

Artificial Intelligence for Employee
Retention (C60) - Ms. Wendy Sellers
Coding, Contracts and Profitability
(C09) - Dr. Bert Hughes & Ms. Casey
Stoutamire

Coding for the Clinical and Administrative
Team (C30) - Ms. Colleen Huff

Hiring Best Practices (NC14) -

Ms. Wendy Sellers

Medicare Advantage Plans (PMO1) -

Ms. Colleen Huff

Navigating Al in Dental Billing

and Insurance (C27) - Dr. Mina
Ghorbanifarajzadeh & Ms. Amber Wessel
Navigating the Mysteries of Explanation
of Benefits (PM04) - Ms. Colleen Huff

MARKETING

I 2

I 2

I 2

I 2

Marketing in 2026: What You

Need to Know Now (NCO04) -

Dr. Anissa Broussard

Master Your Dental Brand:

Optimize Social Media and Build Your
Private Practice (NC12) - Dr. Nicholas
Ciardiello

Raving Patients: Get Credible, Get More
Patients (NCO3) - Dr. Len Tau

The Al Revolution in Dental Marketing:
Things You Must Know to Improve Your
Marketing and Increase Practice Revenue
(NC10) - Dr. Joshua Gindea

COMMUNICATION

[T 2

[T 2

[T 2

[T 2

Advanced Case Acceptance Strategies for
Private Practices (PM05) -

Mr. Scott Manning

Crafting an Unparalleled Patient Experience:
Your Guide to Enhancing Customer Service
(PM10) - Ms. Daniela Skeen

Maximizing Profit and Compassion: Elevating
Care Through Stellar Experiences (NC17) -
Ms. Daniela Skeen

Winning Patient Acceptance of
Comprehensive Dentistry: Getting to “Yes”
with Less Stress (PM11) -

Mr. Larry Guzzardo

GET A $25 LUNCH VOUCHER!

Purchase a course on Thursday AM and PM to take advantage of this offer. Vouchers will automatically be added to your badge on-site.
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FRIDAY, JUNE 26
oooe | smer | e | semn Joouwserme | aee
NCO8 T:45 AM 8:45AM King, E. The Energy Instinct: Tap Into Your Natural Power for Transformative Leadership Keynote 36
C28 8:00 AM 5:00PM Hess Dawson Core 1: Occlusion & Smile Design, A Two-Day Course (Day 1) 34
PM08 9:00 AM 11:00 AM  Ardalan Winning Together: Patient Communication, Parent Partnership and Team Success 30
C23 9:00 AM 12:00 PM Bergman Is Orthodontics Okay for the TMJ? 30
C24 9:00AM 11:00 AM  Bhattacharyya Lesions of the Gingiva 31
C25 9:00 AM 12:00 PM  Brady, L. Posterior Composites That Last 31
Facially Generated Treatment Planning for Predictable 3D-Printed and Porcelain Veneers:
W12 9.00AM  12:00PM Ciardiello A Hands-0n Workshop in Confident Consultations with 3D Motivational Mockups, 31
Diagnosis, Preparing and Delivery
NC09 9:00 AM 11:00AM Clark Associate to CEQ — The Path to Practice Ownership 32
C26 9:00 AM 12:00PM Evans pH is the VIP of the Oral Cavity 32
Cc27 9:00 AM 11:00 AM  Ghorbanifarajzadeh  Navigating Al in Dental Billing and Insurance 33
DDO2 9:00 AM 12:00 PM  Gilbert Preventive Equipment Maintenance Deep Dive (Repeat) 33
NC10 9:00 AM 12:00PM  Gindea 123 il:]ICFigggLug:):CL?cljeeé];\%r%zrketing: Things You Must Know to Improve Your Marketing 33
C29 9:00 AM 12:00PM Hill From Standard to Stellar: Elevating Dental Care 34
C30 9:00AM 12:.00 PM  Huff Coding for the Clinical and Administrative Team 34
DD03 9:00 AM 12:00PM_ Johnson TD::r::iS::a?ch?VLhat Actually Save You Time: Best Practices for a Smarter, Stress-Free 34
C31 9:00 AM 11:00 AM Kane Into the Dental Wild: Thriving in Team Management 35
0 900AM  T200PM Khatami L agament o Fnel Rescraton 36
w13 9:00 AM 12:00PM  Lavasani ‘(llvi(rll;rsir-]lsgds-On Training for Pathology Detection, Endodontics and TMJ Evaluation 37
W14 9:00 AM 12:00PM Lee Salivary Testing Hands-on Workshop 37
0P1-2 9:00 AM 1:00 AM  Maron Pain Management in Dentistry 39
633 9:00 AM 12:00PM Prior 3D Printing for Dentists Who Don’t Want to Be Lab Technicians 4
MRO1 9:00 AM 400PM Radfar T%(:\;gg?[gi;;'alii?Pngzﬂit;itgg Egﬁe;)ter Health, Practice Growth and Personal Fulfillment: 29
DD04 8:00 AM 11:00AM Reinert Efficiency Planning for Success — A Deep Dive 42
C34 9:00 AM 11:00 AM  Roseff Pediatric Dental Pearls — Tips and Tricks for Treating Children 42

MRO2 9:00 AM 5:00PM Sullivan Digital Full Arch Workflow Mini-Residency: A Two-Day Digital Design Experience (Day 1) 43
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SPEAKER | COURSETITLE

W15 9:00 AM 12:00 PM  Suzuki Basic and Advanced Suturing: Hands-0n Workshop 44
C35 9:00 AM 12:00PM Williams Unlocking the Code of the 3rd Molar Surgery for the General Practitioner 44
NC11 12:15PM 115PM LegallyMine  Safeguarding Wealth Lunch & Learn: Lawsuit Prevention and Tax Strategies 39
C36 2:00PM 5:00PM Auger The RDH Toolkit: A Modern Approach to Prevention 30
C37 2:00PM 5:00PM Batoon Updates in Women’s Health: Hormones, Sleep Apnea and TMJ 30
C38 2:00PM 4:00 PM Bhattacharyya Ulcers and Injuries of the Oral and Maxillofacial Region 31
NC12 2:00PM 4:00PM Ciardiello Master Your Dental Brand: Optimize Social Media and Build Your Private Practice 32
C39 2:00PM 5:00PM Evans The MVP (Most Valuable Provider) for the Patient 32
c40 2:00PM 4:.00PM Fine Strategies for Predictable Minimally Invasive Surgical Therapies Utilizing Bone Cement 33
D05 200 PM 5:00PM  Johnson ?::r;ris‘;%cgisvlh(ageﬁcem?lly Save You Time: Best Practices for a Smarter, Stress-Free 35
NC13 2:00PM 5:00PM Jones, G. Are You Ready for Ownership or Retirement? Start Planning Today 35
W16 2:00PM 5:00PM Khatami Smile Ready: Hands-0n Digital Training for Dental Teams Workshop 36
cat 9:00 PM 5:00PM King, L. ;\rl!?f?éll;‘n\(gou’ve Already Missed a Victim?” How Dentistry Can Help Disrupt Human 36
W17 2:00 PM 5:00PM Lavasani CBCT Imaging and Implant Planning: A Hands-0n Training Course Workshop 37
C42 2:00 PM 5:00PM Lee Monsters in the Mouth: The Mouth-Body Connection 37
C43 2:00PM 5:00PM Maron Maxillofacial Injuries in Sports — Prevention, Diagnosis and Treatment 39
W18 2:00PM 5:00PM Misch Extractions Involving the Maxillary Sinus: Repair of Sinus Perforations Workshop 39
RM1-4 2:00 PM 4:00PM Pieters Prevention of Medical Errors 4
PMO09 2:00PM 4:00PM Positivity Work-Life Harmony — Balance, Success and Fulfillment 4
W19 2:00PM 5:00 PM  Prior Applied 3D Printing Workshop: Fundamental Aspects Every Office Personnel Should Know 4
C44 2:00PM 4:00PM Roseff Dental Trauma and the Pediatric Patient 42
NC14 2:00PM 5:00PM Sellers Hiring Best Practices 42
C45 2:00PM 4:.00PM Stream Florida Expanded Functions Dental Assisting: Everything You Need to Know 43
C46 2:00 PM 4:00PM Sullivan Case Acceptance: We Are Doing It All Wrong! 43
Ca7 2:00 PM 5:00PM  Sultan 'lg?seolsgtlai:fTMJ Surgery and Replacement in the Treatment of Temporomandibular 43
W20 2:00 PM 5:00PM  Suzuki Fﬁ;%;%ilggiiégifrziwastery: Hands-0n Workshop for Dental Assistants in Periodontal and 44
Wo1 2.00 PM 5:00PM  Williams Unlocking the Code of the 3rd Molar Surgery for the General Practitioner: 44

A Hands-on Workshop

NETWORKING & EXHIBIT HALL EVENTS

START | ___END L EveNT

8:00 AM 5:00 PM Dental Pitch Brokerage Event (Preregistration Required)
9:00 AM 6:00 PM Exhibit Hall Open to Attendees

9:00 AM 6:00 PM Merch Booth in the Exhibit Hall Open to Attendees
11:30 AM 1:00 PM  FDA Awards Luncheon (Ticketed Event)

1:30 PM 3:00PM FDA House of Delegates, Session |

5:30 PM 7.00PM Legislative Reception (Invitation Only)

7:30 PM 10:30 PM  Legends & Lore Party: Where Myth Meets the Medieval

Visit floridadental.org/fdcmeetings for the complete list of allied/specialty & networking events.



http://floridadental.org/fdcmeetings
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ARDALAN; DR. REZA

WINNING TOGETHER: PATIENT COMMUNICATION,
PARENT PARTNERSHIP AND TEAM SUCCESS | PMO8

9-11 AM | PRACTICE MANAGEMENT | CE CREDITS: 2
AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, DENTAL STUDENTS

BATOON, DR. DIANA

UPDATES IN WOMEN’S HEALTH:

HORMONES, SLEEP APNEA AND TMJ | C37

2-5PM | TEMPOROMANDIBULAR JOINT DISORDERS | CE CREDITS: 3
AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, LABORATORY TECHNICIANS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13 REGISTRATION CATEGORY EARLY 4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER 875 $85 895 DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105 NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER 855 865 875 TEAM MEMBER $55 $65 875
DENTAL STUDENT $55 $65 875 DENTAL STUDENT $0 $0 $0

Dental assistants play a vital role in shaping the patient and parent experience,
making them essential to a well-functioning dental team. This lecture will ex-
plore key strategies for effective behavior management, fostering positive
parent-patient connections, and strengthening team dynamics. Learn how to
navigate challenging interactions with confidence, improve communication to
build trust and implement a seamless, supportive environment for both pa-
tients and parents. By working together, your team can enhance patient care,
reduce stress, and create a practice culture that thrives.

This lecture is partially sponsored by é ] C D

As women age, their health cycles through a series of changes. Some women
are affected more than others. This lecture will examine root causes related
to hormonal imbalance, sleep fragmentation and oral manifestations such as
temporomandibular joint disorder symptoms, and how these can affect the
quality of life, work performance and daily activities. Whether this speaks to
you, a team member, your patients or someone you know, the information you
learn can help them strive for overall health and wellness.

IS ORTHODONTICS OKAY FOR THE TMJ? | C23
9 AM-12 PM | TEMPOROMANDIBULAR JOINT DISORDERS

THE RDH TOOLKIT: A MODERN APPROACH TO PREVENTION | C36 CECREDITS: 3

2-5PM | HYGIENE | CE CREDITS: 3 AUDIENCE: DENTISTS, ASSISTANTS, DENTAL STUDENTS

AUDIENGE: HYGIENISTS REGISTRATION CATEGORY EARLY4/I0  REGULAR  ONSITE6/13

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13 DENTIST - FDA/ADA MEMBER $75 $85 $95

HYGIENIST $55 $65 $75 NON-MEMBER DENTIST $85 $95 $105
ASSISTANT $55 $65 $75

How you decontaminate the oral cavity matters. The demands of fast-paced DENTAL STUDENT 30 30 30

lifestyles have increased the prevalence of oral diseases among your pa-
tients. To be effective in chairside treatments, having updated technologies
is a necessity. This lecture is designed to review the latest technology and its
techniques and discuss how to improve patient care while reducing stress on
clinicians.

Dentists know occlusion is central to proper function, but its role in temporo-
mandibular joint disorders is far more complex. Many once-common treat-
ments were based on anecdote, not evidence. While earlier theories focused
on malocclusion, occlusal disharmony and poor mandibular alignment as the
primary causes of temporomandibular disorders, today it is widely understood
that these disorders stem from a multifactorial mix of physical and psychoso-
cial factors. Dentists are the only healthcare providers who change a patient’s
occlusion, so you need to understand the role of occlusion in muscle disorders
and how this differs from the role of occlusion in intracapsular disorders. This
lecture is designed to explain these differences and help providers select and
manage cases to achieve orthopedic stability.



BHATTACHARYVYA, DR. NEEL

LESIONS OF THE GINGIVA | C24

9-11 AM | ORAL PATHOLOGY | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS
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BRADY, DR. LEE ANN

POSTERIOR COMPOSITES THAT LAST | C25
9 AM-12 PM | RESTORATIVE | CE CREDITS: 3
AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13 REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER 875 $85 $95 DENTIST - FDA/ADA MEMBER $75 $85 895
NON-MEMBER DENTIST $85 $95 $105 NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER 855 $65 875 DENTAL STUDENT $0 $0 $0
DENTAL STUDENT $0 $0 $0

This lecture will cover the various types of soft and hard tissue pathologies
that affect the gingiva, making it a unique tissue to examine and manage.
Attendees learn the clinical characteristics of these conditions, the salient
differences between various entities, the implications and relevance to their
practice, differential diagnosis and management strategies. Some of the con-
ditions covered by this lecture will include pemphigoid, plasma cell gingivitis
and its mimics, erosive lichen planus, and gingival carcinoma, among others.
The lecture will utilize anonymous audience polling to enhance discussion and
foster critical thinking.

BHATTACHARYVYA, DR. NEEL

ULCERS AND INJURIES OF THE ORAL AND

MAXILLOFACIAL REGION | C38

2-4PM | ORAL PATHOLOGY | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

This lecture aims to familiarize and reorient dental professionals to the diverse
array of ulcers and lesions, as well as their typical clinical presentations. You
will be exposed to the different causes of these lesions, including autoimmune
reactions, iatrogenic injuries, pathogenic microorganisms and more. You will
also gain familiarity with the different management strategies applied to treat
these conditions. Entities such as drug-induced lesions, angioedema, cosmet-
ic procedures, systemic infections and more will be covered. This lecture is
recommended for general dentists and dental specialists. An interactive dis-
cussion, Dr. Bhattacharyya will sporadically seek audience input using their
own mobile devices.

Posterior composites are the mainstay for many practices. The goal is to be
able to perform them predictably and efficiently. This lecture will examine
current materials, techniques and instrumentation used to achieve those
goals. These will include matrix systems for tight contacts, bulk-fill and regu-
lar materials, as well as the placement and finishing techniques. This lecture
will compare total-etch and self-etch techniques, highlighting the risks and
benefits of each. Attendees will learn a systematic approach to evaluating the
different generations of dentin adhesives and examine both clinical and re-
search data to gain a comprehensive understanding. Dr. Brady will also clarify
strategies to decrease post-operative sensitivity and improve the overall suc-
cess of adhesive dentistry.

CIARDIELLO, DR. NICHOLAS

FACIALLY GENERATED TREATMENT PLANNING FOR PREDICTABLE
3D-PRINTED AND PORCELAIN VENEERS: A HANDS-ON WORKSHOP
IN CONFIDENT CONSULTATIONS WITH 3D MOTIVATIONAL
MOCKUPS, DIAGNOSIS, PREPARING AND DELIVERY (REPEAT) |
w12

9 AM-12 PM | RESTORATIVE | CE CREDITS: 3

AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $359 $379 $399
NON-MEMBER DENTIST $379 $399 $429
DENTAL STUDENT $359 $379 $399

This hands-on workshop guides participants through a predictable veneer
workflow, from records and case evaluation to smile design review, 3D printing
and delivering a mockup to support cosmetic case acceptance. Dr. Ciardiello
will cover veneer case selection, material considerations, and preparation de-
sign, helping participants confidently diagnose cases, create clear treatment
plans, and present them in a way patients can easily understand.

The workshop also covers communication strategies that use mockups as vi-
sual and tactile tools, allowing patients to “test-drive” their new smile before
committing, improving trust and increasing case acceptance. Participants will
leave with practical, repeatable techniques to boost accuracy, efficiency, and
consistency, enabling them to plan with confidence and deliver predictable re-
sults. This course is a repeat of Dr. Ciardiello’s workshop (WO08) on Thursday,
June 25, 2-5 PM. Attendance is limited to 24.



32 FDC2026

Eu I-I RS Es E w u R HS H u Ps ALPHABETICAL BY SPEAKER’S LAST NAME

CIARDIELLO, DR. NICHOLAS

MASTER YOUR DENTAL BRAND: OPTIMIZE SOCIAL MEDIA AND
BUILD YOUR PRIVATE PRACTICE | NC12

2-4PM | MARKETING | CE CREDITS: 0

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, LABORATORY TECHNICIANS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

Your dental brand is what people feel when they see your name online, and so-
cial media is where that brand gets built, reinforced and shared. This engaging
lecture breaks down how to clarify your message, create a consistent look and
voice across platforms and optimize your profiles so patients instantly under-
stand who you are and why they should choose you. Learn a simple content
framework to plan posts that attract the right patients, showcase your culture
and results, and support real practice growth without burning out. Walk away
with practical strategies to strengthen your brand, grow trust faster and turn
social media into a reliable engine for building your private practice.

CLARK, MR. CHAD
MARTINEZ, MS. ELIZABETH
PATEL, MR. NILESH

ASSOCIATE TO CEO — THE PATH TO PRACTICE OWNERSHIP | NCO9
9-11 AM | FINANCIAL | CE CREDITS: O
AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $0 $0 $55
NON-MEMBER DENTIST $55 $55 $65
DENTAL STUDENT $0 $0 $0

Discover the various paths to owning your own practice and becoming your
own boss. Experts from Bank of America Practice Solutions will discuss how to
build a team of professionals to ensure success, what to expect when applying
for financing and the many benefits of practice ownership. This lecture will ex-
plore the financial aspects of ownership — from comparing income potential
with associateships to understanding budgets, loans and timelines — while
also recognizing the importance of assembling the right professional team to
support a successful transition. This lecture will provide practical insights into
both the challenges and opportunities of becoming a practice owner.

This lecture is fully sponsored by BANK OF AMERICA %7

EVANS, MS. KRISTIN

PH IS THE VIP OF THE ORAL CAVITY | C26

9 AM-12 PM | HYGIENE | CE CREDITS: 3

AUDIENCE: ASSISTANTS, HYGIENISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITEG/13
TEAM MEMBER $55 $65 §75

Acids are among the most overlooked and destructive forces behind oral dis-
ease, silently eroding our patients’ oral health. While everyone is affected by
acid exposure, your “at-risk” populations are especially vulnerable. Yet few
understand the critical link between oral pH and overall systemic health. In re-
cent years, as mental and physical health challenges continue to rise, factors
like nutrition, saliva production, sleep, medications, inflammatory diseases
and mental health all play significant roles in altering the delicate balance of
oral pH. Understanding this is essential—not just for preserving the oral cavi-
ty, but for safeguarding your patients’ overall well-being.

EVANS, MS. KRISTIN

THE MVP (MOST VALUABLE PROVIDER) FOR THE PATIENT | C39
2-5PM | HYGIENE | CE CREDITS: 3

AUDIENCE: ASSISTANTS, HYGIENISTS

REGISTRATION CATEGORY EARLY4/I0  REGULAR  ONSITEG/13
TEAM MEMBER $55 $65 $75

Unfortunately, many people think of hygienists as “teeth scrapers.” While cal-
culus and stain removal are important to patient care, could there be more to
examine and focus on during the hygiene appointment? Being a healthcare
provider involves screening, treating, helping manage diseases and ultimately
improving a patient’s quality of life. In this impactful lecture, you'll learn how
to expand your role beyond routine cleanings to become a true partner in
your patients’ overall health. Gain practical tips for effective health screen-
ings, learn to recognize oral-systemic connections and explore therapies that
support whole-body wellness. Discover how emerging technologies can aid in
detecting infections, diagnosing disease and uncovering systemic conditions,
potentially transforming the course of a patient’s life. Leave empowered and
ready to elevate your practice, as you become an even more vital partner in
your patients” health journey, transforming the way they view their dental care
and helping them live healthier, longer lives.



FINE. DR. JAMES

STRATEGIES FOR PREDICTABLE MINIMALLY INVASIVE
SURGICAL THERAPIES UTILIZING BONE CEMENT | C40
2-4PM | ORAL SURGERY | CE CREDITS: 2

AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $0 $0 $55
NON-MEMBER DENTIST $55 $55 $65

Bone cement provides an alternative to traditional bone grafting and mem-
branes used in ridge-preserving procedures and bone augmentation surgery.
Bone cement also enables clinicians to perform minimally invasive surgery,
thereby providing a more patient-centered approach while ensuring predict-
able outcomes. Any procedure where the clinician has been utilizing bone
grafts and membranes can now be replaced with bone cement without elimi-
nating the membranes. During this lecture, attendees will explore the unique
properties of bone cement in comparison to bone grafts, understand the heal-
ing advantages of preserving the periosteum, and learn techniques for provid-
ing minimally invasive, patient-centered surgical therapies.

=

This lecture is fully sponsored by ¢J

Augma

GHORBANIFARAJZADEH, DR. MINA
WESSEL, MS. AMBER

NAVIGATING Al IN DENTAL BILLING AND INSURANCE | C27

9-11 AM | ADMINISTRATION | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, LABORATORY TECHNICIANS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 875
DENTAL STUDENT $55 $65 $75

This comprehensive lecture examines the transformative impact of artificial
intelligence (Al) on dental billing and insurance processes. Designed for den-
tists and their team members, this lecture explores how Al technologies are
revolutionizing claims submission, insurance verification and revenue cycle
management. Attendees will learn practical strategies to implement Al-pow-
ered solutions that reduce claim rejections, accelerate reimbursements and
optimize financial workflows. This course offers actionable insights to help
dental practices enhance collections, reduce administrative burdens and
maintain compliance in an evolving insurance landscape.
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GILBERT, MR. ROGER

PREVENTIVE EQUIPMENT MAINTENANCE

DEEP DIVE (REPEAT) | DDO2

9 AM-12 PM | HYGIENE | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, LABORATORY TECHNICIANS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $139 $149 $159
NON-MEMBER DENTIST $149 $159 $169
TEAM MEMBER $139 $149 $159
DENTAL STUDENT $139 $149 $159

Service calls or equipment repairs can be costly for dental offices. A service
technician from Patterson Dental will cover basic preventive maintenance and
safety requirements for dental office equipment. In this deep dive, attend-
ees will learn how to properly maintain air compressors, vacuum systems,
autoclaves, cavitrons, prophy jets and handpieces, as well as how to change
0-rings in leaking air/water syringes and resolve other common maintenance
issues in dental offices. This is a repeat of Mr. Gilbert’s deep dive (DDO1) on
Thursday, June 25, 2-5 PM. Attendance is limited to 30.
™ 4
This deep dive is fully sponsored by PATTERSON'

DENTAI

GINDEA,; DR. JOSHUA

THE AI REVOLUTION IN DENTAL MARKETING: THINGS YOU MUST
KNOW TO IMPROVE YOUR MARKETING AND INCREASE PRACTICE
REVENUE | NC10

9 AM-12 PM | MARKETING | CE CREDITS: 0

AUDIENCE: DENTISTS, PRACTICE ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $0 $0 $55
NON-MEMBER DENTIST $55 $55 $65
PRACTICE ADMINISTRATOR $55 $55 $65

This lecture will discuss the newest and latest internal and external marketing
techniques developed to respond to the ever-changing digital marketing strat-
egies that your practice needs to master. The advent of Al tools has presented
both challenges and opportunities in perfecting your marketing strategies.
This lecture will demonstrate to dental professionals how these tools can be
integrated into their practice to enhance efficiency and profitability in 2026.
By understanding the use of Al, incorporating fresh new marketing techniques
into your practice and by reinforcing marketing procedures that have worked
in the past using the tools taught in this lecture, you can grow your revenues
and your patient base in 2026 and beyond.

This lecture is fully sponsored by D?ctors Internett
—~fwr—
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HESS, DR. LEONARD
DAWSON CORE 1:

OCCLUSION & SMILE DESIGN, A TWO-DAY COURSE | C28

FRIDAY, JUNE 26 & SATURDAY, JUNE 27 | 8 AM-5 PM, BOTH DAYS
OCCLUSION | CE CREDITS: 16

AUDIENCE: DENTISTS, LABORATORY TECHNICIANS, DENTAL

STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $1599 $1699 $1799
NON-MEMBER DENTIST $1699 $1799 $1899
LABORATORY TECHNICIAN $499 $599 $699
DENTAL STUDENT $499 $599 $699

“Core One” is the first course of The Dawson Academy’s Core Curriculum.
During the two days of this course, you'll learn the requirements for occlu-
sal stability to improve your practice—from examination and records to treat-
ment planning to practice management. Added material in this occlusion-led
course includes patient communication, case acceptance, converting to a
fee-for-service model and more. These timeless principles remain the foun-
dation of quality dentistry. True long-term success — or predictability — in
restorative care depends on integrating aesthetic, functional and phonetic
considerations. The foundation of The Dawson Academy is rooted in a com-
prehensive understanding of how the temporomandibular joints, muscles,
proprioceptive input and the lower and upper anterior teeth, as well as the
lower and upper posterior teeth, are designed to function in harmony. Ex-
amples will be presented for both analog and digital workflows, with bonus
content catered to implementation and business management. Attendees will
understand how integrity and fulfillment are intertwined to create the most
efficient and predictable outcomes. This two-day lecture will provide insight
and understanding that will change not only how you practice and manage, but
also your enjoyment of practice. A one-hour lunch break and lunch voucher
will be provided for each day of the course.

HILL,MS. AMANDA

FROM STANDARD TO STELLAR: ELEVATING DENTAL CARE | C29
9 AM-12 PM | TREATMENT PLANNING | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

There is more to dentistry than cleaning teeth and filling cavities. Is the stan-
dard of care you learned in school enough? Staying up-to-date with the latest
innovations can be challenging for healthcare providers, who must balance
the quality of care they provide to their patients with their own well-being. In
this lecture, attendees will assess new technologies to enhance clinical care
and optimize outcomes. Learn how to effectively communicate the benefits
of these new innovations to both patients and team members, leading to in-
creased buy-in and implementation within the practice.

HUFF, MS. COLLEEN

CODING FOR THE CLINICAL AND ADMINISTRATIVE TEAM | C30
9 AM-12 PM | ADMINISTRATION | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS

REGISTRATION CATEGORY EARLY 4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75

The clinical team is often responsible for entering the dental work completed
in the operatories. This lecture will help ensure that both your administrative
team and your clinical team are up to date on current codes, as well as the
supportive documentation required for payment from insurance companies.

This lecture is partially sponsored by (N |

JOHNSON, MS. DAYNA

DENTRIX HACKS THAT ACTUALLY SAVE YOU TIME:

BEST PRACTICES FOR A SMARTER, STRESS-FREE

TEAM DEEP-DIVE | DDO3

9 AM-12 PM | TECHNOLOGY | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $199 $220 $230
NON-MEMBER DENTIST $220 $230 $240
TEAM MEMBER $199 $220 $230

Let’s be honest, your team doesn’t need more to do; you just need smarter
systems that work. In this high-energy deep-dive, you'll learn practical Dentrix
hacks and best practices that streamline your workflows, reduce overwhelm
and help your team actually enjoy using Dentrix. You'll dive into real ways au-
tomation and artificial intelligence can save time, engage patients and make
your days run smoother. You'll walk away with ideas you can put into action
the very next day. Attendees will utilize their own laptops and Dentrix software
to perform real-world exercises. Ms. Johnson will offer a repeat of this deep
dive (DD05) on Friday, June 26, 2-5 PM. Attendance is limited to 30.

Participant Requirements: Laptops are required. Participants will need the
ability to remote into their Dentrix software during the course.

This deep dive is fully sponsored by

¥ HENRY SCHEIPON—



JOHNSON, MS. DAYNA

DENTRIX HACKS THAT ACTUALLY SAVE YOU TIME:

BEST PRACTICES FOR A SMARTER, STRESS-FREE

TEAM DEEP DIVE (REPEAT) | DDO5

2-5PM | TECHNOLOGY | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $199 $220 $230
NON-MEMBER DENTIST $220 $230 $240
TEAM MEMBER $199 $220 $230

Let’s be honest, your team doesn’t need more to do; you just need smarter
systems that work. In this high-energy deep-dive, you’ll learn practical Dentrix
hacks and best practices that streamline your workflows, reduce overwhelm
and help your team actually enjoy using Dentrix. You’ll dive into real ways au-
tomation and artificial intelligence can save time, engage patients and make
your days run smoother. You'll walk away with ideas you can put into action
the very next day. Attendees will utilize their own laptops and Dentrix soft-
ware to perform real-world exercises. This is a repeat of Ms. Johnson’s deep
dive (DDO3) on Friday, June 26, 9 AM-12 PM. Attendance is limited to 30.

Participant Requirements: Laptops are required. Participants will need the
ability to remote into their Dentrix software during the course.

This deep dive is fully sponsored by

% HENRY SCHEmONE

IT PAYS
TO BE
AN FDA
MEMBER!

FDA Members can take
advantage of
FREE Pre-registration
(deadline: 6/12)
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JONES; MR. GREG
KAPLAN, MR. JASON
LORETTO, MR. CHARLES

ARE YOU READY FOR OWNERSHIP OR RETIREMENT?
START PLANNING TODAY | NC13

2-5PM | FINANCIAL | CE CREDITS: O

AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $0 $0 $55
NON-MEMBER DENTIST $55 $55 $65
DENTAL STUDENT $55 $55 $65

Are you thinking about practice ownership or retirement? Whether you are
ready to transition now or in five years, this crash course, presented by some
of the top professionals in their respective fields, will teach you the ABCs and
1-2-3s of what dentists need to know to put together a successful practice
transition plan confidently. During this lecture, attendees will receive insight
into important considerations, including market conditions and trends, legal
review and buyer strategies when planning the next step in their careers.
This lecture will detail the process of buying and selling dental practices. The
speakers will review how to properly structure a practice to minimize tax li-
ahility, examine non-compete agreements, discuss purchasing issues, com-
pare real estate purchases versus leases and explain dental board compli-

ance requirements.

Procuce Trorsters

KANE, MS. MEGAN
INTO THE DENTAL WILD: THRIVING IN TEAM MANAGEMENT | C31
9-11 AM | NEW DENTIST | CE CREDITS: 2

AUDIENCE: DENTISTS, DENTAL STUDENTS

This lecture is fully sponsored by

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST 885 895 $105
DENTAL STUDENT $0 $0 $0

The transition from dental school to professional practice is a significant
milestone in a dentist’s career. This lecture is tailored to equip first-year den-
tists with the essential knowledge, skills and confidence required to thrive in
their dental practices. Ms. Kane will cover a wide range of topics, including
how to hire quality professionals, what to expect from dental assistants and
practice managers and work-life balance.

This lecture is fully sponsored by | i
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KHATAMI, DR. SHIVA
PASCIUTA, DR. MARIANNA

COMPREHENSIVE ORTHODONTIC AND RESTORATIVE DIAGNOSIS
AND TREATMENT PLANNING: FROM ALIGNMENT AND SPACE
MANAGEMENT TO FINAL RESTORATION | C32

9 AM-12 PM | OCCLUSION | CE CREDITS: 3

AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER 875 $85 $95
NON-MEMBER DENTIST $85 $95 $105
DENTAL STUDENT $0 80 $0

This lecture will present a wide range of routine to complex interdisciplinary
cases that require integration of orthodontic treatment with restorative den-
tistry. Drs. Khatami and Pasciuta, an orthodontist and prosthodontist duo, will
present cases that they have treated collaboratively, ranging from orthodontic
space management in preparation for the buildup of narrow lateral incisors to
replacing single or multiple missing teeth with dental implants.

KHATAMI, DR. SHIVA
SMILE READY: HANDS-ON DIGITAL TRAINING
FOR DENTAL TEAMS WORKSHOP | W16
2-5PM | ORTHODONTICS | CE CREDITS: 3
AUDIENCE: ASSISTANTS, HYGIENISTS

REGISTRATION CATEGORY EARLY 4/10
TEAM MEMBER $249

REGULAR
$299

ONSITE 6/13
$329

This workshop begins with a one-hour introductory lecture for dental team
members on their role in obtaining proper diagnostic records, which are es-
sential for orthodontic diagnosis and treatment planning. It will then cover why
orthodontic treatment is vital for achieving optimal functional and aesthetic
outcomes, how to take accurate diagnostic records and how to assist doctors
in utilizing contemporary digital platforms for orthodontic planning with clear
aligners. The following two hours will feature clinical case reviews and hands-
on activities. Participants will practice taking orthodontic records, including
extraoral and intraoral photographs, as well as digital impressions using the
iTero scanner. The hands-on workshop will conclude with instructions on up-
loading records to the Align digital platform and using outcome simulation
tools to present optimal orthodontic and restorative results to patients. Atten-

dance is limited to 24.
]
align

exocad” | vivera

The equipment for this
workshop is partially sponsored by

T
3¢ invisalign® | Tero

KING, MS. ERIN
THE ENERGY INSTINCT: TAP INTO YOUR NATURAL POWER FOR
TRANSFORMATIVE LEADERSHIP KEYNOTE | NCO8

7:45-8:45 AM | COMMUNICATION | CE CREDITS: 0

AUDIENCE: ALL ATTENDEES

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
ALL ATTENDEES $0 $0 $35

Leadership in today’s complex and ever-changing world demands more than
strategy and execution — it requires connection, influence and the ability to ig-
nite the best in others. But what if the secret to transformative leadership lies
not in doing more, but in aligning with the natural energy dynamics that drive
you and your team? In this groundbreaking keynote, Erin King, acclaimed re-
searcher and creator of The Energy Exam®, will introduce you to a revolution-
ary approach to energy management that goes beyond self-care — it’s about
harnessing their radically unique “energy instinct.” Backed by insights from a
study of more than 10,000 professionals, Ms. King will reveal the five distinct
energy types: Kinetic, Generative, Rigorous, Responsive and Synergistic — and
how leaders can utilize this framework to inspire action, foster buy-in and em-
power thriving teams. This isn’t just about personal energy; it's about energetic
compatibility. By understanding what charges and drains you and your team,
you can create a leadership culture that is productive, deeply harmonious and
resilient. Whether leading through high-stakes challenges, driving innovation
or managing a multi-generational workforce, this session offers a fresh, ac-
tionable roadmap to elevate your leadership impact.

This keynote is fully sponsored by services inc.

KING, MS. LOREN

“WHAT IF YOU'VE ALREADY MISSED A VICTIM?” HOW DENTISTRY
CAN HELP DISRUPT HUMAN TRAFFICKING | C41

2-5PM | SPECIAL INTEREST | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

Roughly 30% of human trafficking victims visit a dentist during their traffick-
ing situation, yet most go unnoticed. This lecture will equip dental profession-
als with the tools to identify red flags, respond appropriately and understand
their critical role in disrupting trafficking through trauma-informed care.



LAVASANI, DR. SETAREH
[ NEW DENTIST RECOMMENDED

9 AM-12 PM | RADIOGRAPHY | CE CREDITS: 3
AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, LABORATORY
TECHNICIANS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $449 $469 $479
NON-MEMBER DENTIST $469 $479 $499
TEAM MEMBER $449 $469 $479

This hands-on workshop provides dental professionals with practical training
in the use of Cone Beam Computed Tomography (CBCT) for diagnosing pa-
thology, evaluating endodontic conditions, and assessing temporomandibular
joint (TMJ) abnormalities. Through live software demonstrations, case-based
learning and guided CBCT navigation, participants will learn how to interpret
3D images with a focus on real-world diagnostic applications. Emphasis will
be placed on distinguishing normal anatomy from common and uncommon
pathological findings, identifying endodontic complications such as root frac-
tures and resorptive lesions and missed canals and evaluating TMJ structures
for signs of degenerative joint disease and physiologic changes/remodeling or
dysfunction. Attendance is limited to 24.

The equipment for this workshop is partially sponsored by % MEG:":\G EN

LAUVASANI, DR. SETAREH

2-5PM | RADIOGRAPHY | CE CREDITS: 3
AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, LABORATORY
TECHNICIANS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER 8449 $469 $479
NON-MEMBER DENTIST $469 $479 $499
TEAM MEMBER 8449 $469 $479

This hands-on workshop is designed to provide dental professionals with the
foundational knowledge and practical skills required to utilize Cone Beam
Computed Tomography (CBCT) for effective and precise dental implant
planning. Participants will learn how to navigate, interpret and apply CBCT
data in the context of surgical planning. Through a combination of didactic
instruction, live software demonstrations, and hands-on exercises, attend-
ees will gain experience in evaluating anatomical structures, residual alveolar
ridge considerations (height, width, orientation), marking the inferior alveolar
nerve, identifying potential risks and variations of normal anatomy, and de-
signing implant placements with accuracy and confidence. Emphasis will be
placed on integrating 3D imaging as part of a predictable digitally guided im-
plantology. Attendance is limited to 24.

The equipment for this workshop is partially sponsored by % HEGQG EN
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LEE, DR. HATIE

9 AM-12 PM | HYGIENE | CE CREDITS: 3
AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $249 $299 $329
NON-MEMBER DENTIST $299 $329 $359
TEAM MEMBER $249 $299 $329

This hands-on workshop will provide dental professionals with the knowledge
and practical skills to confidently implement salivary oral microbiome testing
in clinical practice. Participants will learn how to administer and process tests
properly, navigate digital reporting platforms and interpret results to create
personalized treatment strategies. Emphasis will be placed on patient com-
munication — how to present test findings, explain their significance and in-
tegrate results into comprehensive care planning. By the end of the workshop,
participants will feel equipped to incorporate microbiome testing as a valuable
diagnostic and educational tool in patient care. Attendance is limited to 30.

LEE, DR. HATIE

2-5PM | ORAL MEDICINE | CE CREDITS: 3
AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75

Smiles are the gateway to the body’s health, but there is often a significant
disconnect in understanding the mouth-body connection. Inflammation is the
root cause of nearly 95% of diseases. Issues like “bleeding gums” are not just
aresult of “brushing too hard.” In fact, there are more than 700 bacteria found
in the mouth (gross!) and eleven specific strains that can lead to systemic
diseases such as heart disease, cancer, Alzheimer’s and even fertility com-
plications. Dr. Lee will dive deep into the current research on the link between
diseases of the mouth and body, discuss the useful technologies and testing
to aid in diagnosis and how to reduce your risk of acquiring a variety of health
issues that affect your well-being.
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* Bring your dental scrap to Joe The Gold Guy Owner of CS & Precious Metals Protection Agency!! You can schedule an in
office pick up and get way more dealing directly with the Owner!!!

Get the VIP treatment for you and your team (up to 8
people) at the nightly parties - Dueling Pianos or Legends
& Lore Party! Passes include reserved seating for up to

8 attendees, FDC swag bags and drink tickets.

VIP Passes are available for:

DUELING PIANOS LEGENDS & LORE PARTY
THURSDAY, 8-11 PM FRIDAY, 7:30-10:30 PM

Limited Availability! Only 4 VIP Passes are available
at each party. Add your passes (including reserved
seating for 8) to your FDC registration.



LEGALLY MINE

SAFEGUARDING WEALTH LUNCH AND LEARN:
LAWSUIT PREVENTION AND TAX STRATEGIES | NCT1
12:15-1:15 PM | FINANCIAL | CE CREDITS: O

AUDIENCE: DENTISTS, GUESTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $15 $15 $25
NON-MEMBER DENTIST $15 $15 $25
GUEST $15 $15 $25

During this lunch and learn, Legally Mine will show you how to stop the threat
of lawsuits before they ever get started by protecting your assets in time-test-
ed and proven legal structures. These same structures allow you to help your
tax attorneys save what you would normally pay in income taxes. These are
little-known tax helps that have significant case histories and have stood the
test of time. The S15 registration fee will be refunded to your card on file after
you attend the event in its entirety. No shows and/or partial attendance are not

eligible for a refund.
60

This lunch and learn is fully sponsored by LEGALLY MINE

ETEP WHAT ¥oll EaRM

MARON, DR. GLENN
PAIN MANAGEMENT IN DENTISTRY | OP1-2
9-11 AM | STATE MANDATED | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $75 $85
NON-MEMBER DENTIST $145 $145 $165
TEAM MEMBER $75 $75 $85
DENTAL STUDENT $§75 875 $85

The Florida Dental Association, American Dental Association, state and federal
government, as well as general media, have raised concerns regarding the use
of narcotics and other addictive medications in dentistry. Dr. Maron will lead a
discussion on current recommendations for pain management for the dental
patient. From premedication to local anesthesia, staying abreast of the latest
protocols is critical for ideal pain control. This course will discuss oral and [V
sedation techniques, current and future requirements for state anesthesia
certification and post-operative pain control, including appropriate use of nar-
cotics and anti-inflammatory medications. This lecture satisfies the Florida
Board of Dentistry’s mandatory continuing education requirement for
Safe and Effective Prescribing of Controlled Substances. These 2 hours
of CE can also be used toward the 8-hour MATE Act requirement.
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MARON,; DR. GLENN

MAXILLOFACIAL INJURIES IN SPORTS —

PREVENTION, DIAGNOSIS AND TREATMENT | C43

2-5PM | TREATMENT PLANNING | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, LABORATORY TECHNICIANS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

Facial trauma in sports remains a major risk factor despite the safety mea-
sures adopted in recent years. This lecture will review current standards used
in the National Hockey League, National Football League and Major League
Baseball, and explain how to apply them to the young athletes in your prac-
tice. It will also cover how to assess and treat the most common injuries seen
in sports dentistry. In addition, the lecture will address concussions in pro-
fessional and amateur sports and examine the ongoing debate over whether
mouthguards can help prevent them.

MISCH, DR. HELLY

EXTRACTIONS INVOLVING THE MAXILLARY SINUS:
REPAIR OF SINUS PERFORATIONS WORKSHOP | W18
2-5PM | PERIODONTICS | CE CREDITS: 3

AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $549 $599 $649
NON-MEMBER DENTIST $599 $649 $699

This hands-on workshop will focus on the management of sinus communica-
tions and perforations that may be encountered during extractions or implant
removal. Participants will review maxillary sinus anatomy, diagnostic proto-
cols and perform surgical closure techniques using collagen membranes,
platelet-rich fibrin and buccal advancement flaps. Attendance is limited to 24.

The equipment for this workshop is partially sponsored by

< ZimVie



N CORE 1: OCCLUSION & SMILE DESIGN,

-DAY COURSE (C28)

FRIDAY, JUNE 26-SATURDAY, JUNE 27
8 AM-5 PM, BOTH DAYS | CE CREDITS: 16
AUDIENCE: DENTISTS & LABORATORY TECHNICIANS

REGISTRATION CATEGORY EARLY 4/10 REGULAR ONSITE 6/13
DENTIST - FDA/ADA MEMBER $1599 $1699 $1799
NON-MEMBER DENTIST $1699 $1799 $1899
LABORATORY TECHNICIAN $499 $599 $699

The “Core One” course is the first course of The Dawson Academy’s Core Curriculum. During the two
days of this course, you'll learn the requirements for occlusal stability to improve your practice — from
examination and records to treatment planning to practice management. Added material in this oc-
clusion-led course includes patient communication, case acceptance, converting to a fee-for-service
model and more. These timeless principles remain the foundation of quality dentistry. True long-term
success, otherwise known as predictability, in restorative care, is the merger of aesthetic, functional
and phonetic parameters.

The foundation of The Dawson Academy is rooted in a complete understanding of how the tem-
poromandibular joints, muscles, proprioceptive input, lower anterior teeth, upper anterior teeth,
lower posterior teeth, and upper posterior teeth are designed to function in harmony. Examples will
be presented for both analog and digital workflows, with bonus content catered to implementation
and business management. Attendees will understand how integrity and fulfillment are intertwined
to create the most efficient and predictable outcomes. This two-day lecture will provide insight and
understanding that will change not only how you practice and manage but also your enjoyment of
practice. A one-hour lunch break and lunch voucher will be provided for each day of the course.

HIGHLIGHTS

3

DR. LEONARD HESS
earned his dental degree
from Northwestern
University Dental
School. He is the clinical
director at The Dawson
Academy and a member
of the Inside Dentistry
editorial board. Dr. Hess
maintains a private
practice in Monroe, NC.

Za

hr
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THE DAWSON ACADEMY

Making Goodd Dentists Even Betler



PIETERS, MS. NICHOLE

2-4 PM | STATE MANDATED | CE CREDITS: 2
AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $75 $85
NON-MEMBER DENTIST $145 $145 $165
TEAM MEMBER $75 $75 $85
DENTAL STUDENT $75 875 $85

This lecture will address basic patient safety strategies, Florida-specific re-
quirements and common dental risk and liability sources. The course will
include dental closed claims data, case studies, audience participation and
some humor. Just because this is a mandatory course, does not mean this
course cannot be fun! Ms. Pieters will offer a repeat of this course (RM5-8)
on Saturday, June 27, 2-4 PM. This lecture satisfies the Florida Board of
Dentistry’s continuing education requirement for medical errors.

This lecture is fully sponsored by The Doctors Com pary
TDCarROUF

POSITIVITY, MR. NEO

2-4 PM | PRACTICE MANAGEMENT | CE CREDITS: 2
AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, LABORATORY TECHNICIANS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER 875 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER 855 $65 875
DENTAL STUDENT $0 $0 $0

True work-life balance starts with mindset, and it begins at home. This lecture
explores how shifting your mental algorithms can reduce stress, boost pro-
ductivity and create lasting harmony between work and family life. By leading
with positivity, you'll inspire those around you, at home and in the workplace,
to adopt the same mindset shifts, creating a ripple effect of well-being and
fulfillment.
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9 AM-12 PM | TECHNOLOGY | CE CREDITS: 3
AUDIENCE: DENTISTS, ASSISTANTS, LABORATORY TECHNICIANS,
DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

3D printing doesn’t have to be complicated to make a massive impact. In this
lecture, Dr. Brandon Prior demystifies in-office 3D printing and shows how ev-
eryday practices can implement it without getting lost in the weeds. From un-
derstanding basic printer technology to selecting your first high-return-on-in-
vestment workflows, this lecture gives clinicians the clarity and confidence
to take the first step. Attendees will learn how to integrate printing into their
practice in a way that enhances patient care, improves efficiency and empow-
ers their team — without turning the doctor into a lab technician.

PRIOR, DR. BRANDON
HOMIRE, MS. CHELSEA

2-5PM | TECHNOLOGY | CE CREDITS: 3
AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, LABORATORY TECHNICIANS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $549 $599 $649
NON-MEMBER DENTIST $599 $649 $699
TEAM MEMBER $549 $599 $649

This workshop offers a comprehensive, hands-on introduction to 3D printing
in dentistry. Participants will explore the core principles of 3D printing, in-
cluding nesting and initiating prints, maintaining and updating machines and
troubleshooting common issues. Guided exercises will provide experience in
printing dental models and creating fluoride trays and retainers from those
models. Attendees will also learn practical techniques, including changing res-
ins, removing prints, washing and curing items, updating hardware, perform-
ing hard resets and applying polishing methods. Additionally, the course will
review a range of stain and glaze options to enhance the quality and aesthetics
of finished products.

Ideal for beginners, those interested in gaining hands-on experience or anyone
seeking to refresh their knowledge and stay current with 3D printing advance-
ments, this workshop equips participants with the essential skills needed to
confidently integrate 3D printing into dental appliance fabrication. Atten-
dance is limited to 20.

Participant Requirements: Loupes and a laptop, if they wish to follow along
with the design.
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REINERT, MS. KATE

EFFICIENCY PLANNING FOR SUCCESS — A DEEP DIVE | DD04
9-11 AM | DENTAL MATERIALS | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $139 $149 $159
NON-MEMBER DENTIST $149 $159 $169
TEAM MEMBER $139 $149 $159

This deep dive will present a structured approach to optimizing dental prac-
tice efficiency, using planning methodology. It will begin at the space planning
phase, where participants will identify spatial and operational inefficiencies.
Participants will then conduct a systematic review of current processes and
systems within their practice to highlight opportunities for improvement. The
deep dive will conclude with targeted team education, designed to empower
dental team members to implement and sustain efficient workflows and or-
ganizational strategies in their daily operations. Attendance is limited to 30.

ROSEFF, DR. MICHAEL
YOUNG, DR. MARCIE

PEDIATRIC DENTAL PEARLS —

TIPS AND TRICKS FOR TREATING CHILDREN | C34

9-11 AM | PEDIATRIC | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

NEW DENTIST RECOMMENDED

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

Treating children in the dental office can be challenging. This lecture will offer
tips and tricks for achieving a positive outcome with your children’s encoun-
ters. Dr. Roseff and Dr. Young will discuss tips for taking radiographs on small
children, common anomalies found on pediatric dental radiographic examina-
tions, differences in treating primary teeth versus permanent teeth, the latest
restorative techniques and materials for minimally invasive dentistry, trauma
to the primary dentition and behavior management techniques.

ROSEFF, DR. MICHAEL

VOUNG, DR. MARCIE
DENTAL TRAUMA AND THE PEDIATRIC PATIENT | C44

2-4PM | PEDIATRIC | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER 875 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 875
DENTAL STUDENT $0 $0 $0

Traumatic dental injuries are common within the pediatric population. The
American Academy of Pediatric Dentistry guidelines report that 25% of all
school-aged children experience dental trauma. Whether you see children,
have children or have neighbors with children, the chances are very high
that someone will ask you for treatment, help or advice about dental trauma.
This lecture will discuss the various types of dental trauma on primary teeth,
immature permanent teeth and mature permanent teeth. Dr. Roseff and Dr.
Young will review treatment options, materials and sequelae of dental trauma.
The lecture will cover tips to make the treatment less stressful for the dentist
and patient and will review the follow-up protocol.

SELLERS; MS. WENDY

HIRING BEST PRACTICES | NC14

2-5PM | ADMINISTRATION | CE CREDITS: 0
AUDIENGE: DENTISTS, PRACTICE ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER 875 $85 895
NON-MEMBER DENTIST $85 $95 $105
PRACTICE ADMINISTRATOR 855 $65 $75

Recruiting and onboarding are critical to shaping and sustaining a strong or-
ganizational culture. This lecture, designed by Wendy Sellers, “The HR Lady®,”
provides practical strategies to enhance recruitment efforts and create an
onboarding process that fosters a positive and engaging workplace from day
one.



STREAM, MS. SARAH

FLORIDA EXPANDED FUNCTIONS DENTAL ASSISTING:
EVERYTHING YOU NEED TO KNOW | C45

2-4PM | ASSISTING | CE CREDITS: 2

AUDIENCE: ASSISTANTS, HYGIENISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
TEAM MEMBER $55 $65 875

Are you a dental assistant in Florida seeking to advance your career? Attend
this lecture to explore the landscape of expanded functions in dental assist-
ing (EFDA), with a focus on Florida rules and requirements. You'll leave this
lecture understanding what an EFDA is, their scope of practice and allowable
duties and tips and tricks for mastering expanded functions training.

SULLIVAN, DR. RICHARD “SULLY*
AGARWAL; DR. TARUN

DIGITAL FULL ARCH WORKFLOW MINI-RESIDENCY:

A TWO-DAY DIGITAL DESIGN EXPERIENCE | MR0O2

FRIDAY, JUNE 26 & SATURDAY, JUNE 27 | 9 AM-5 PM, BOTH DAYS
IMPLANTS | CE CREDITS: 14 | AUDIENGE: DENTISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $1999 $2399 $2699
NON-MEMBER DENTIST $2399 $2599 $2799

In the fast-evolving world of dentistry, staying ahead means consistently up-
grading your skills. With the rise of implant dentistry, mastering full-arch im-
plant surgery is no longer optional — it’s essential. If you're a dentist who has
placed implants before, you know all about the complexities of the field. Yet
treating full-arch cases can still feel like a maze. Planning the treatment for
these cases seems overwhelming because each step has its own challenges.
Even experienced professionals find full-arch implant dentistry intimidating!
We know it’s frustrating to turn away or refer a patient, especially when you
might have changed their life for the better. If you want to make implants a big-
ger part of your practice, this two-day hands-on mini-residency is for you. A
one-hour lunch break will be provided each day. Attendance is limited to 26.

The equipment for this workshop is partially sponsored by

EE1=]  MEDIT »%SprintRay
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SULLIVAN, DR. RICHARD ““SULLY*

CASE ACCEPTANCE: WE ARE DOING IT ALL WRONG! | C46

2-4 PM | TREATMENT PLANNING | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, PRACTICE ADMINISTRATORS,
DENTAL STUDENTS

REGISTRATION CATEGORY EARLY 4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 875
DENTAL STUDENT $0 $0 $0

In this lecture designed for both doctor and team, Dr. Sullivan will explore why
your case acceptance process is broken! Dental professionals must under-
stand that it’s not about trying to convince patients to do anything. It’s about
creating awareness, communicating differently and making dentistry more
affordable for our patients. By doing this, you can slow down the chaos of the
practice, do more of the dentistry you love, and still be as productive — if not
more! You will learn how photography is your primary communication tool and
how having a financial menu is crucial to making dentistry more affordable for
our patients.

SULTAN, DR. LESLIE

THE ROLE OF TMJ SURGERY AND REPLACEMENT IN THE
TREATMENT OF TEMPOROMANDIBULAR DISORDERS | C47
2-5PM | TEMPOROMANDIBULAR JOINT DISORDERS | CE CREDITS: 3
AUDIENGE: DENTISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER 875 $85 $95
NON-MEMBER DENTIST $85 $95 $105

Temporomandibular disorders (TMDs) are complex conditions with multifac-
torial causes. The temporomandibular joint (TMJ) is a unique structure that
should be evaluated as an orthopedic, biomechanical joint when considering
treatment options. TMJ surgery and joint replacement have a clear role when
nonsurgical therapy is not indicated or proves ineffective. This lecture will
explore the art and science of TMJ surgery through evidence-based surgical
procedures and their indications, with a particular focus on conditions such
as idiopathic condylar resorption and obstructive sleep apnea. A treatment
algorithm will also be presented to guide clinicians in providing appropriate
care or making timely referrals.
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SUZUMKI, DR. KEVIN

BASIC AND ADVANCED SUTURING: HANDS-ON WORKSHOP | W15
9 AM-12 PM | ORAL SURGERY | CE CREDITS: 3

AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $399 8449 $479
NON-MEMBER DENTIST $449 $499 $529

This workshop will combine instruction, demonstration and hands-on learn-
ing. Participants will learn principles of surgical suturing to implement in their
offices. Aspects of basics, indications, considerations and principles will be
discussed. Participants will leave this workshop with an understanding of sur-
gical principles for basic and advanced oral surgery suturing techniques. At-
tendance is limited to 20.

Participant Requirements: Loupes are optional.

The equipment for this workshop is partially sponsored by

.{HuFriedyGroup
SUZUKI, DR. KEVIN

SURGICAL CHAIRSIDE MASTERY: HANDS-ON WORKSHOP
FORDENTAL ASSISTANTS IN PERIODONTAL AND IMPLANT
PROCEDURES | W20

2-5PM | ASSISTING | CE CREDITS: 3

AUDIENCE: ASSISTANTS

REGISTRATION CATEGORY
ASSISTANT

EARLY 4/10
$249

REGULAR
$299

ONSITE 6/13
$329

This hands-on workshop is designed to train dental assistants in the essen-
tial skills needed to confidently and efficiently assist during periodontal and
implant procedures — including extractions, soft tissue grafting and implant
placement. Emphasis will be placed on how exceptional assistants anticipate
the dentist’s needs, maintain a sterile and efficient surgical field and assist in
retraction, suction, instrument passing and basic support during suturing and
implant placement. This workshop does not include sedation protocols, but
will focus on real-world, in-office procedures where assistants play a critical
role in success. It is ideal for both new and experienced assistants seeking to
enhance their surgical capabilities. Attendance is limited to 25.

Participant Requirements: Loupes

The equipment for this workshop is partially sponsored by

iHuFriedyGroup

WILLIAMS, DR. JARED
UNLOCKING THE CODE OF THE 3RD MOLAR SURGERY
FOR THE GENERAL PRACTITIONER | C35

9 AM-12 PM | ORAL SURGERY | CE CREDITS: 3
AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
DENTAL STUDENT $55 $65 875

This lecture will examine the intricacies of third molar surgery, from its foun-
dational importance in a general practitioner’s practice to mastering surgical
techniques and postoperative care. Attendees will learn patient assessment,
anesthesia techniques and best practices for handling complications. Em-
phasis will be placed on general practitioners with little to no experience to
achieve predictable surgical outcomes. The lecture also focuses on building
your confidence and improving patient communication to ensure informed
consent. Through a blend of theoretical knowledge and practical insights, at-
tendees will leave this lecture equipped with the skills necessary to excel in
third molar procedures. This lecture may be taken on its own or as the required
prerequisite for the hands-on workshop W21 on Friday, June 26 at 2 PM.

WILLIAMS, DR.JARED

UNLOCKING THE CODE OF THE 3RD MOLAR SURGERY FOR THE
GENERAL PRACTITIONER: A HANDS-ON WORKSHOP | W21
2-5PM | ORAL SURGERY | CE CREDITS: 3

AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $499 $549 $599
NON-MEMBER DENTIST $549 $599 $649

This intensive workshop will explore the intricacies of third molar surgery, pro-
viding general practitioners with the essential knowledge and skills needed to
achieve predictable surgical outcomes. Designed for individuals with little to
no experience in third molar extractions, this workshop focuses on building
confidence, refining surgical techniques and enhancing patient communica-
tion. Attendance in the lecture C35 on Friday, June 26, at 9 AM is required to
participate in this workshop. Attendance is limited to 30.

Participant Requirements: Laptop with a BlueSky Bio (free software) down-
loaded and loupes with a light. Note: BlueSky Bio Software is not compatible
with Mac computers, cell phones or tablets.

The equipment for this workshop is partially sponsored by

<:HuFriedyGroup



HANDS-ON TMJ WORKSHOP: CLINICAL
INJECTIONS AND PRACTICE IMPLEMENTATION

HIGHLIGHTS

W22 | SATURDAY, JUNE 27 | 9 AM-12 PM | CE CREDITS: 3
AUDIENCE: DENTISTS | ATTENDANCE IS LIMITED TO 25

REGISTRATION CATEGORY EARLY 4/10 REGULAR ONSITE 6/13
DENTIST - FDA/ADA MEMBER $499 $549 $599
NON-MEMBER DENTIST $549 $599 $649
DR. DIANA BATOON earned her
How do you treat patients with temporomandibular joint (TMJ) disorders in dental degree from Tufts University
your practice? As an oral physician, learning the tools and techniques to ac- School of Dental Medicine and a

curately screen, diagnose and treat this patient population can be a practice general practlc.:e.resm.ency fror_n th_e
Veterans Administration Hospital in

builder for your practice. Come and learn how each team member and doctor : o

! i i . i . . Loma Linda, CA. She is a diplomate of
can help this patient demographic. Botulinum toxins will not be admin- the American Board of Dental Sleep
istered during the course. Attendees will use dry needling and saline Medicine. Dr. Batoon maintains a
injections as a teaching mechanism. private practice in Scottsdale, AZ.

In this course, participants will gain hands-on experience with dry needling
and trigger point injection techniques for managing TMJ-related pain, as well
as learn how to incorporate botulinum toxin injections into a comprehen-

sive treatment approach. Attendees will also explore how to implement an Participant requirements: Attendees must

efficient, team-based workflow that engages the entire practice in supporting provide proof of their current professional liability
. . . . . . insurance two weeks prior with the expiration date

TMJ patients, while developing effective treatment planning and communi- included to attend this course. See page 48 for full

cation strategies to improve case acceptance and grow a successful TMJ-fo- participant requirements.

cused service.
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8:00 AM 5:00PM Hess Dawson Core 1: Occlusion & Smile Design, A Two-Day Course (Day 2)
C48 9:00 AM 12:00 PM Agarwal Single Implants: From No Tooth to a Tooth in Two Appointments! 48
C49 9:00 AM 12:00 PM  Auger Progressive Periodontal Therapy 48
w22 9:00 AM 12:00 PM Batoon Hands-0n TMJ Workshop: Clinical Injections and Practice Implementation 48
NC15 9:00 AM 11:00AM Bosch How To Make Marketing Work For You 49
€50 9:00 AM 12.00PM Gammichia  Holy @#$%!, | Didn’t Know You Could Do That With Composite 49
C51 9:00 AM 11:30 AM  Guzzardo Become a Scheduling All-Star: Learn to Create Production, Consistency and Flexibility 52
52 sooM oo fieor ey Conncoof DGt Mol et ot ok B, g3
C53 9:00 AM 11:00 AM  Jones, J. Breaking the Silence! How to Discuss HPV and Oral/Qropharyngeal Cancer 53
W23 9:00 AM 12:00PM  Khatami ﬁggnrr]ji:-gofr?:NSour?((s:ﬁzsp: Diagnosis, Planning, and Digital Integration with Clear Aligners — 55
C54 9:00 AM 12.00PM Lantz Decoding Myofunctional Disorders: Causes and Effects 55
C55 9:00 AM 12:00 PM Lipscomb Clinical Techniques and Materials They Don’t Teach in Dental School 55
W24 9:00AM 12:.00PM Loggins Integrating Calcium Silicates Into Your Dental Practice Workshop 56
C56 9:00 AM 12:.00PM Magone Levels of Sedation and the Sedation Team 56
C57 9:00 AM 12:00PM Maron TMD Management and the General Practice a7
W25 9:00 AM 12:00PM Misch A Loose Implant — Diagnosis, Removal and Site Regeneration Workshop 58
DD06 9:00 AM 11:00AM Parsons Ergonomics and Therapeutic Yoga for Dental Professionals - A Deep Dive 58
C58 9:00 AM 12:00 PM  Poskozim Treating Patients with a Dementia Diagnosis 60
C59 9:00 AM 12:00PM  Prior Iécrens;o%;i:(ziur?%?r?]re Impact: Leveraging 3D Printing to Maximize Productivity and 61
C60 9:00 AM 12:00PM  Sellers Al for Employee Retention 61
PM10 9:00 AM 11:00 AM  Skeen Crafting an Unparalleled Patient Experience: Your Guide to Enhancing Customer Service 62
MR02 9:00 AM 5:00PM Sullivan Digital Full Arch Workflow Mini-Residency: A Two-Day Digital Design Experience (Day 2) 43
W26 9:00 AM 11:30 AM Void-Holmes  From Design to Delivery: Mastering Hand Instrumentation Workshop 63
C61 9:00 AM 12:00PM Wiedemann  Extraction and Oral Surgery for General Dentists 63
AM1-2 1:00 PM 5:00 PM Hardeman Recognition and Management of Medical and Airway Emergencies: A Dental Team Approach 52
C62 2:00PM 5:00PM Auger Guts, Gums and Glucose: The Missing Link for Optimal Health 48
C63 2:00PM 5:00 PM Belknap Recognizing Oral Pathologies in the Dental Office 48
NC16 200 PM 3.30PM  Desmond Unlocking Maximum Value: Proven Strategies for Selling Your Dental Practice with 49

Confidence (Repeat)
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SATURDAY, JUNE 27 (continued)

mmmm

2:00PM 5:00PM Gammichia  Holy @#$%!, | Didn’t Know You Could Do That with Composite: A Hands-on Workshop 50
D07 2.00 PM 5:00PM Goldberg E;:Il;iy“tB;smess: A Dental Assistant’s Scenario-Based Guide to Minimizing Risk and 50
w28 2:00PM 4.00PM Graham Glass lonomers: How They Fit into Your Restorative Workflow Hands-on Workshop 50

. . Utilizing Technology, Advancements, and Innovations to Make Implant Dentistry Easier
C64 2:00 PM 5:00PM Gupta and More Predictable 50
PMT1 200 PM 4:30PM  Guzzardo \SNtirr:ansng Patient Acceptance of Comprehensive Dentistry: Getting to “Yes” with Less 59
C65 2:00PM 5:00PM Homire Post Processing 3D Prints for the In-House Dental Lab 52
W29 2:00PM 4:00PM Jones, J. The Power of Simplicity: Rethinking Risk Assessment in Patient Hands-0n Workshop 53
C66 2:00 PM 5:00PM Lantz Cultivating Healthy Smiles: Nurturing Oral Growth from the Start 55
C67 2:00PM 5:00PM Lipscomb What to Do When Temporary Crowns and Bridges Go Wrong 56
C68 2:00PM 5:00PM Magone Benzodiazepines for Minimal/Moderate Sedation 56
C69 2:00PM 5:00PM Maron The Role of the Dentist in Managing Sleep Apnea and Sleep Disorders 57
C70 2:00 PM 5:00PM Misch Practice Management of Dental Implant Complications 58
DD08 2:00PM 4:00PM Parsons Ergonomics and Therapeutic Yoga for Dental Professionals — A Deep Dive (Repeat) 58
RM5-8 2:00PM 4:00PM Pieters Prevention of Medical Errors (Repeat) 60
Ccn 2:00PM 5:00PM Poskozim Dentistry for Our Elder Patients: Treatment Planning for Their Future 61
NC17 2:.00PM 4:00PM Skeen Maximizing Profit and Compassion: Elevating Care Through Stellar Experiences 62
CP3-4 2:00PM 4:00PM Shale CPR and AED Certification Renewal for the Health Care Provider 61
C72 2:.00PM 4:00PM Void-Holmes  The AAP Armamentarium: What is Your Operatory? What’s on Your Tray? 63
W30 2.00 PM 5:00PM  Wiedemann Extractions, Complications and Site Preservation for General Dentists — A Hands-on 63
Workshop

NC18 3:45PM 5:00PM Desmond The Sell-Ready Blueprint: 20 Optimization Strategies to Practice Before Selling (Repeat) 49

NETWORMKING & EXHIBIT HALL EVENTS

7.00AM 9:00AM Component Caucus Meetings
9:00 AM 2:00PM Exhibit Hall Open to Attendees
9:00AM 2:00 PM Merch Booth in the Exhibit Hall Open to Attendees
9:00 AM 11:00 AM  FDA House of Delegates, Session Il
11:00 AM 12:00 PM FDA Board of Trustees Qrientation
11:30 AM 1:30 PM FDA ASDA Leadership Luncheon
1:30 PM 2:30PM Leadership Development Committee

Visit floridadental.org/fdcmeetings for the complete list of allied/specialty & networking events.
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AGARWAL, DR. TARUN

9 AM-12 PM | IMPLANTS | GE CREDITS: 3
AUDIENCE: DENTISTS, DENTAL STUDENTS

BATOON, DR. DIANA

9 AM-12 PM | TEMPOROMANDIBULAR JOINT DISORDERS
CE CREDITS: 3 | AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13 REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER 875 $85 $95 DENTIST - FDA/ADA MEMBER $499 $549 $599
NON-MEMBER DENTIST $85 $95 $105 NON-MEMBER DENTIST $549 $599 $649
DENTAL STUDENT $0 $0 $0

This lecture will examine the techniques required to transition from multiple
visits to replace a tooth to reducing implant restorations to a single visit. At-
tendees will learn how to train the tissue from surgery day and take the final
impression on the day of placement. The lecture will also cover surgical proto-
cols, including guided surgery and implant planning.

9 AM-12 PM | HYGIENE | CE CREDITS: 3
AUDIENCE: DENTISTS, HYGIENISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
HYGIENIST $55 $65 $§75

|dentifying disease at its earliest stages is essential to preventing the progres-
sion of oral and systemic diseases. Proper classification of a patient’s risk fac-
tors and potential rate of progression enables the dental hygienist’s role to be
fully maximized. This creates a practice that is fully aligned with the standard
of care, resulting in loyal patients and a thriving practice.

2-5PM | HYGIENE | CE CREDITS: 3
AUDIENCE: DENTISTS, HYGIENISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
HYGIENIST $55 $65 $75

It is estimated that more than 80% of Americans are experiencing insulin re-
sistance. One can have insulin resistance for up to 20 years before becoming
pre-diabetic. Insulin resistance affects every organ in the body and plays a
crucial role in preventing both acute and chronic diseases. This lecture is de-
signed to equip dental professionals with a more comprehensive understand-
ing of the root causes of oral and systemic inflammation. During this lecture,
the clinician will obtain practical information for chairside implementation.

How do you treat patients with temporomandibular joint (TMJ) disorders
in your practice? As an oral physician, learning the tools and techniques to
accurately screen, diagnose and treat this patient population can be a prac-
tice builder for your practice. Come and learn how each team member and
doctor can help this patient demographic. Betulinum toxins will not be ad-
ministered during the course. Attendees will use dry needling and saline
injections as a teaching mechanism. In this course, participants will gain
hands-on experience with dry needling and trigger point injection techniques
for managing TMJ-related pain, along with learning how botulinum toxin in-
jections can be incorporated into a comprehensive treatment approach. At-
tendees will also explore how to implement an efficient, team-based workflow
that engages the entire practice in supporting TMJ patients, while developing
effective treatment planning and communication strategies to improve case
acceptance and grow a successful TMJ-focused service. Attendance is lim-
ited to 25.

Participant Requirements: Attendees must provide proof of their current pro-
fessional liability insurance two weeks prior to attend with the expiration date
included. The Florida Dental Association (FDA) assumes no liability if a par-
ticipant is refused coverage by an insurer for any reason or is unable to obtain
materials for use in practice.

BELMKNAP; DR. AUSTIN

2-5PM | ORAL PATHOLOGY | CE CREDITS: 3
AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

This lecture will review common mucosal and radiographic lesions experi-
enced in daily dental practice. The lecture is intended for general dentists,
hygienists and dental assistants to enhance their clinical recognition of mu-
cosal and radiographic lesions. It will provide numerous clinical examples of
lesions throughout the oral cavity with various entities ranging from benign
to malignant. The goal of this lecture is to review clinical presentations and
for attendees to become more comfortable recognizing these clinical oral pa-
thologies. Each case will include a multitude of clinical intra-oral photographs
and radiographs, concluding with a discussion on how attendees can manage
patients with these pathologic lesions.



BOSCH, MR. BRANDON

9-11 AM | MARKETING | CE CREDITS: 0
AUDIENCE: DENTISTS, PRACTICE ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $0 $0 $55
NON-MEMBER DENTIST $55 855 $65
PRACTICE ADMINISTRATOR $55 $55 $65

Brandon Bosch and Dr. Marketing are ready to simplify the complex world of
dental marketing for you. Many practices are unaware of the creative strate-
gies available to generate patient leads, track leads through Google or Face-
book campaigns, or how to effectively set and allocate their marketing budget.
This lecture will cover common marketing mistakes, the rules and regulations
established by associations, how to determine an appropriate marketing bud-
get, and more. Mr. Bosch will also share successful strategies from some of Dr.
Marketing’s top dental practices nationwide. The goal of this lecture is to help
dental practices market themselves effectively, in line with their growth goals

and budget, while upholding ethical marketing standards.
¢

Dr. Marketing

This lecture is fully sponsored by

DESMOND; MR. ELIJAH

2-3:30 AM | FINANCIAL | CE CREDITS: 0
AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $0 $0 855
NON-MEMBER DENTIST $55 $55 $65

In this lecture, attendees will gain essential knowledge to optimize their prac-
tice’s earnings before interest, taxes, depreciation and amortization to en-
hance valuation. Attendees will create systems to attract multiple buyers and
understand the legal and contractual components, such as non-disclosure
agreements, letters of intent and asset purchase agreements, to secure favor-
able terms. This lecture will also cover the skills needed to independently sell
a practice, emphasizing accurate valuation, marketing and negotiation. Finally,
attendees will learn how to plan and negotiate their post-sale role effectively,
aligning it with their long-term career and lifestyle goals. This is a repeat of Mr.
Desmond’s lecture (NCO1) on Thursday, June 25, 8-9 AM.

This lecture is fully sponsored by L] ®
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SATURDAY, JUNE 27

DESMOND, MR. ELIJAH

3:45-5 PM | FINANCIAL | CE CREDITS: 0
AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY 4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $0 $0 $55
NON-MEMBER DENTIST $55 $55 $65

This lecture provides dentists with a step-by-step roadmap to maximize prac-
tice value and prepare for a successful transition. Attendees will learn how
to hire and structure associates, optimize hygiene and overhead metrics,
evaluate laboratory and real capital market costs, and leverage insurance
negotiations and marketing to strengthen earnings before interest, taxes,
depreciation and amortization. The lecture will also explore the role of con-
sultants, IT security, and financial advisors in creating a sell-ready practice.
Finally, attendees will connect the dots between personal financial planning,
lifestyle goals and exit strategies. The outcome is simple: attendees will leave
with clarity on what to measure, what to improve and how to increase both
practice value and professional freedom within 12 months. This is a repeat of
Mr. Desmond’s lecture (NCO5) on Thursday, June 25, 10:30-11:30 AM.

This lecture is fully sponsored by

L

GAMMICHIA, DR. JOHN

9 AM-12 PM | RESTORATIVE | CE CREDITS: 3
AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
DENTAL STUDENT $0 $0 $0

Thisisn’t your father’s composite lecture. Dr. John Gammichia, a full-time pri-
vate practice dentist, lives in the real world — a world where patients break
cusps and can’t afford the “ideal” build-up and onlay or crown. So what do you
do? Pull the tooth? Or do you consider an exquisite two-, three-, four-, or five-
cusp composite restoration? This lecture covers both Class | and Class Il res-
torations. Dr. Gammichia will discuss adhesion and current minimally invasive
philosophies, then build on that foundation. How do you handle uncomfortably
large restorations or deep decay? What about restorations that are both large
and deep? How about cracks? Finally, he’ll tackle the practical obstacles to
this type of dentistry: Are these approaches sustainable, and can you actually
make money doing dentistry this way? This lecture promises to be fun and
exciting, but Dr. Gammichia also wants you to feel a little uncomfortable. You
will be challenged. By the end, you'll be saying, “Holy cow! | didn’t know you
could do that with composite!” The two courses, C50 and W27, are designed to
complement each other for a richer learning experience. Attendees may regis-
ter for either course individually or take both for a full-day, in-depth approach.
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GAMMICHIA, DR. JOHN
HOLY @#$%!, | DIDN’'T KNOW YOU COULD DO THAT WITH
COMPOSITE: AHANDS-ON WORKSHOP | W27

2-5PM | RESTORATIVE | CE CREDITS: 3

AUDIENCE: DENTISTS, DENTAL STUDENTS

GRAHAM; DR. LOU

GLASS IONOMERS: HOW THEY FIT INTO YOUR RESTORATIVE
WORKFLOW HANDS-ON WORKSHOP | W28

2-4PM | RESTORATIVE | CE CREDITS: 2

AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13 REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $449 $499 $519 DENTIST - FDA/ADA MEMBER $339 $369 $389
NON-MEMBER DENTIST $499 $549 $569 NON-MEMBER DENTIST $369 $389 $409
DENTAL STUDENT $449 $499 $519

If you attend Dr. Gammichia’s morning session, you’ll be amazed by everything
you’ve learned and probably wondering, “How the heck do | do that?” This
hands-on workshop is designed to help you begin mastering exquisite pos-
terior composites. You’ll gain hands-on experience with all the products Dr.
Gammichia uses daily. The workshop focuses on the techniques for a large
three- to four-cusp posterior composite, covering adhesion, composite se-
lection, layering, and both primary and secondary anatomy. By the end of the
session, you should feel more confident and ready to return to your office on
Monda,y prepared to impress your patients and elevate your practice. The two
courses, C50 and W27, are designed to complement each other for a richer
learning experience. Attendees may register for either course individually or
take both for a full-day, in-depth approach. Attendance is limited to 24.

The equipment for this workshop is partially sponsored by

2%, : kuraray YOUNG
=T Garr}SDn S INNOVATIONS
GOLDBERG, DR. JULIE

STREAM, MS. SARAH

RISKY BUSINESS: A DENTAL ASSISTANT’S SCENARIO-BASED
GUIDE TO MINIMIZING RISK AND LIABILITY DEEP DIVE| DDO7
2-5PM | ASSISTING | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS

REGISTRATION CATEGORY EARLY4/10 REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $99 $109 $119
NON-MEMBER DENTIST $109 $119 $129
TEAM MEMBER $99 $109 $119

Dental assistants play a crucial role in mitigating risk and liability in dental
practices. Attend this deep dive for practical tips on identifying common areas
of risk and applying strategies that protect the practice, patients and team
members. The deep dive includes in-depth, scenario-based breakouts fo-
cused on strengthening documentation and charting, improving infection con-
trol practices from sterilization to waterline safety, and enhancing workplace
safety skills, including crisis management and de-escalation. Participants will
leave with clear, actionable tools to support a safer, more compliant practice.
Attendance is limited to 30.

lon release, conservative preparations, minimizing secondary decay and rem-
ineralization are all buzz words around glass ionomers. Truth is, they have
improved immensely over the years and whether they are resin-infiltrated or
pure glass, there are indications for both. This hands-on workshop will update
you with indications and contraindications but also bring in the latest updates
regarding silver diamine fluoride and a few other surprises. Attendance is lim-
ited to 24.

GUPTA, DR. ANKUR

UTILIZING TECHNOLOGY, ADVANCEMENTS,

AND INNOVATIONS TO MAKE IMPLANT DENTISTRY EASIER
AND MORE PREDICTABLE | C64

2-5PM | PERIODONTICS | CE CREDITS: 3

AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $0 $0 $55
NON-MEMBER DENTIST 855 855 $65
DENTAL STUDENT $55 $55 $65

Over the past 20 years, dentistry has undergone a technological renaissance,
rendering much of what many of us learned in school outdated. This is espe-
cially the case for dental implants. In this highly entertaining and thought-pro-
voking lecture, Dr. Gupta introduces several innovations that reduce the stress
of bone augmentation, socket preservation, and implant surgery, providing the
right foundation for long-term implant success.

This lecture is fully sponsored by K}E I_M _I_’L_:ft [)E‘\II" 1D



BRAL SURGERY AT FDC2026

HIGHLIGHTS

Stay ahead of the curve in oral surgery! Discover the latest techniques in
mini implants, sinus lift procedures, and full-arch digital workflows from
leading experts—plus gain hands-on experience that transforms your
practice and enhances patient outcomes.

Dr. James Fine Dr. Richard “Sully” Sullivan & Dr. Tarun Agarwal
i Strategies for Predictable Minimally Invasive Surgical Therapies  1# Digital Full Arch Workflow Mini-Residency:
Utilizing Bone Cement (C40) | Friday, June 26 | 2-4 PM A Two-Day Digital Design Experience (MR02)

. Friday, June 26-Saturday, June 27 | 9 AM-5 PM, Both Days
Dr. Kelly Misch

i Extractions Involving the Maxillary Sinus: Repair of Sinus Dr. Thomas Wiedemann
Perforations Workshop (W18) | Friday, June 26 | 2-5 PM s Extraction and Oral Surgery for General Dentists (C61)
. Saturday, June 27 | 9 AM-12 PM
Dr. Jared Shatkin i Extractions, Complications and Site Preservation for General
i The Latest Advances in Mini Dental Implants (C20) Dentists - A Hands-on Workshop (W30)
Thursday, June 25| 2-5PM Saturday, June 27 | 2-5 PM
Dr. Kevin Suzuki Dr. Jared Williams
% Clinical Crown Lengthening Workshop (W04) i Unlocking the Code of the 3rd Molar Surgery for the General
Thursday, June 25 | 8-11AM Practitioner (C35) Friday, June 26 | 9 AM-12 PM
" Basic and Advanced Suturing: Hands-On Workshop (W15) i Unlocking the Code of the 3rd Molar Surgery for the General
Friday, June 26 | 9 AM-12 PM Practitioner: A Hands-on Workshop (W21)

Friday, June 26 | 2-5 PM

Find course details and pricing for each course in the Course/Workshop Listing pages.
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GUZZARDO; MR. LARRY

BECOME A SCHEDULING ALL-STAR: LEARN TO CREATE
PRODUCTION, CONSISTENCY AND FLEXIBILITY | C51
9-11:30 AM | ADMINISTRATION | CE CREDITS: 2.5
AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75

Have you ever had a busy day and no production on the books? How about a
day that started out completely scheduled, only to find that once you started,
many appointments were canceled? Do you often find you don’t get out for
lunch or leave on time at the end of the day? Attendees will learn strategies
to keep the entire team engaged in creating a smooth, productive day while
effectively handling emergencies and patient cancellations. They will also de-
velop skills to set and achieve goals consistently, as well as monitor and track
results to ensure ongoing success.

GUZZARDO; MR. LARRY

WINNING PATIENT ACCEPTANCE OF COMPREHENSIVE DENTISTRY:
GETTING TO “YES” WITH LESS STRESS | PM11

2-4:30 PM | PRACTICE MANAGEMENT | CE CREDITS: 2.5

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $§75
DENTAL STUDENT $55 $65 $75

The essence of practice building is motivating patients to choose your dental
team for comprehensive dentistry. Meeting patient needs and desires is the
key, yet discovering those needs and wants isn’t always easy. Treatment ac-
ceptance requires effective interviewing and communication skills. Promoting
quality patient care and fine dentistry is a vital part of every team member’s
job description. Essential to the process is the team’s belief in the value of
dental care provided in their practice. This exciting lecture develops communi-
cation skills, the process and the systems necessary to educate and motivate
patients to accept treatment.

HARDEMAN, DR. JOHN
RECOGNITION AND MANAGEMENT OF MEDICAL AND AIRWAY
EMERGENCIES: A DENTAL TEAM APPROACH | AM1-2

1-5PM | MEDICAL EMERGENCIES | CE CREDITS: 4

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $649 $699 $719
NON-MEMBER DENTIST $699 $749 $769
TEAM MEMBER $649 $699 $719
DENTAL STUDENT $649 $699 $719

Medical emergencies are almost always unexpected and disruptive to the
flow of office productivity. This course is designed to review the medical risk
assessment for the dental provider, create a response team from the office,
review and provide algorithms for the management of common office emer-
gencies and manage airway emergencies. A hands-on airway simulation will
be part of the course. This course is intended for dental providers and office
personnel to create a team approach to managing medical emergencies. This
course satisfies the current Florida Board of Dentistry’s (BOD) four-hour
airway management and medical emergencies continuing education re-
quirement to maintain a sedation permit. To be approved by Florida BOD,
the Medical Emergencies continuing education course must include a
hands-on airway management component. Attendance is limited to 24.

HOMIRE, MS. CHELSEA

POST PROCESSING 3D PRINTS FOR

THE IN-HOUSE DENTAL LAB | C65

2-5PM | ASSISTING | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, LABORATORY TECHNICIANS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75

This lecture is designed for dental professionals who want to deepen their ex-
pertise in 3D printing, assistants aiming to expand their skills and new labora-
tory technicians entering the field. Attendees will learn how to effectively bond
3D printed denture bases and teeth, explore various stain and glaze options
and gain insight into multiple types of stain and glaze techniques. Additionally,
the lecture will cover polishing techniques for printed dentures and guards,
providing a comprehensive understanding of the process. Get ready to elevate
your knowledge and proficiency in the field of 3D printing for dental applica-
tions.



HUDSON-HOOVER, MS. MACHELL

THE SYSTEMIC CONSEQUENCES OF ORAL DISEASE:

A WHOLE-HEALTH MODEL FOR RISK-BASED, PERSONALIZED CARE
FOR DENTAL HEALTH PROFESSIONALS | C52

911 AM | HYGIENE | CE CREDITS: 2

AUDIENCE: DENTISTS, HYGIENISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $0 $0 $55
NON-MEMBER DENTIST 855 $55 $65
HYGIENIST* $0 $0 $65

Oral health is no longer a standalone conversation. Mounting evidence con-
firms the systemic consequences of oral disease — particularly the inflam-
matory pathways linking caries and periodontal disease with chronic condi-
tions such as cardiovascular disease, diabetes, autoimmune disorders and
cognitive decline. As dental professionals, you are uniquely positioned to
serve as early detectors, risk assessors and collaborative providers of care
that extend far beyond the operatory. This lecture will introduce a whole-
health model grounded in personalized, risk-based strategies that integrate
the latest science with clinical innovation and compassionate communica-
tion. Attendees will explore diagnostic and therapeutic tools such as Al-sup-
ported radiographic review, laser therapy, pH-alkaline antimicrobials and oral
probiotics — all designed to support a healthier oral microbiome and reduce
chronic inflammation. This lecture will also discuss lifestyle as medicine, of-
fering practical ways to guide patients in addressing modifiable risk factors
such as poor nutrition, sleep disruption, physical inactivity and stress. With
a focus on team-wide engagement and clarity in communication, this lecture
will equip every member of the dental team to confidently contribute to sys-
temic wellness through precision oral care. *This lecture is free for the first
100 hygienists who register for it.

™ * .
This lecture is fully sponsored by B IOGala

Supparting your imdlible Ferced

EXHIBIT HALL
HOURS

Thursday | 11 AM-6 PM
Friday | 9 AM-6 PM
Saturday | 9 AM-2 PM
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JONES, MS. JO-ANNE

BREAKING THE SILENCE! HOW TO DISCUSS HPV AND
ORAL/OROPHARYNGEAL CANCER | C53

9-11 AM | ORAL PATHOLOGY | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $55 $65 $75

The United States is among the world leaders in oral health. Despite this, there
are growing concerns about the rising rates of human papillomavirus (HPV)
related oral and oropharyngeal cancers. The link between HPV and cervical
cancer is well established; fortunately, thanks to detection and vaccination,
the United States has one of the lowest incidence rates of cervical cancer in
the world. The HPV-related oropharyngeal cancers, however, present a differ-
ent picture. To address this escalating incidence, the American Dental Asso-
ciation passed a resolution recommending that dentists and dental hygienists
conduct routine visual and tactile examinations for both oral and oropharyn-
geal cancer in all patients. Are you uncomfortable engaging in a conversa-
tion surrounding HPV and its role in head and neck cancer with your dental
patient? You're not alone! Emerge with resources to guide and facilitate an
gase in conversation for so many of our patients who are unknowingly at risk.

JONES, MS. JO-ANNE

THE POWER OF SIMPLICITY: RETHINKING RISK ASSESSMENT IN
PATIENT HANDS-ON WORKSHOP | W29

2-4PM | ORAL PATHOLOGY | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $199 $249 $299
NON-MEMBER DENTIST $249 $299 $349
TEAM MEMBER $199 $249 $299

Most healthcare is reactive in treating disease after it occurs. As a profes-
sional community, you have the unique opportunity to change that narrative
by taking a proactive approach that prioritizes early detection and prevention
through risk assessment. However, in the fast-paced, ever-evolving world of
healthcare, dental professionals are continually bombarded with increasing-
ly complex techniques and assessment protocols, often leaving them feeling
overwhelmed. This can result in hesitation or avoidance of incorporating even
the simplest assessments into your treatment planning, ultimately missing
the opportunity to improve patient care. This highly experiential workshop
will guide you through effective yet efficient, innovative and evidence-based
risk assessments that can be incorporated into clinical practice. Discover how
small changes in your clinical approach can lead to a big impact, enhancing
treatment acceptance, patient outcomes and in some cases, saving lives. At-
tendance is limited to 30.

Participant Requirements: Loupes and headlights.



HIGHLIGHTS

DIGITAL FULL ARCH WORKFLOW MINI-RESIDENCY:
A TWO-DAY DIGITAL DESIGN EXPERIENCE (MR02)

FRIDAY, JUNE 26-SATURDAY, JUNE 27
9 AM-5 PM, BOTH DAYS | CE CREDITS: 14
AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY 4/10 REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $1999 $2399 $2699
NON-MEMBER DENTIST $2399 $2699 $2799

In the fast-evolving world of dentistry, staying ahead means consis-
tently upgrading your skills. With the rise of implant dentistry, mas-
tering full-arch implant surgery is no longer optional — it’s essential.

If you're a dentist who has placed implants before, you know all about
the complexities of the field. Yet treating full-arch cases can still feel
like a maze. Planning the treatment for these cases seems overwhelm-
ing because each step has its own challenges. Even experienced
professionals find full-arch implant dentistry intimidating! We know it's
frustrating to turn away or refer a patient, especially when you might
have changed their life for the better. If you want to make implants a
bigger part of your practice, this two-day hands-on mini-residency is
for you.

DR. TARUN
AGARWAL carned his

dental degree from the
University of Missouri-
Kansas City School

of Dentistry. He is the
founder of 3D Dentists
and maintains a private
practice in Raleigh, NC.

DR. RICHARD
“SULLY*
SULLIVAN earned
his dental degree

from the University

of Tennessee College
of Dentistry. He is

an instructor at 3D
Dentists and maintains
aprivate practice in
Nashville, TN.

Act Fast -
Attendance is limited to 26.

The equipment for this mini-residency
is partially sponsored by

El=)

DENTISTS

MEDIT &2SprintRay




KHATAMI, DR. SHIVA
ALIGNING FOR SUCCESS:

DIAGNOSIS, PLANNING, AND DIGITAL INTEGRATION

WITH CLEAR ALIGNERS — HANDS-ON WORKSHOP | W23

9 AM-12 PM | ORTHODONTICS | CE CREDITS: 3

AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $399 $479 $559
NON-MEMBER DENTIST $479 $559 $639
DENTAL STUDENT $399 $479 $559

This workshop begins with a one-hour introductory lecture for doctors on
diagnosis, treatment planning and the biomechanics of clear aligner therapy
(Invisalign). The presentation will address why orthodontic tooth movement is
essential in preparing for restorative treatment, how to identify proper candi-
dates for clear aligner therapy and how to diagnose and plan cases to achieve
optimal results. The following two hours will focus on clinical case reviews and
hands-on activities. Existing Invisalign providers are encouraged to bring their
laptops and, if possible, their own cases for review. Dr. Khatami and staff from
Align Technology will guide participants through capturing images and scans,
uploading them to the Align Digital Platform and using Smile Architect and
outcome simulation tools to present orthodontic and restorative treatment
options to prospective patients. Attendance is limited to 24.

Participant Requirements: Laptop and Invisalign cases to review are recom-

align

The equipment for this work-
shop is partially sponsored by
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LANTZ, MS. JOY

CULTIVATING HEALTHY SMILES:

NURTURING ORAL GROWTH FROM THE START | C66

2-5PM | PEDIATRIC | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

Discover how your practice can seamlessly and methodically cater to the
needs of infants and toddlers, leading to increased in-house retention, height-
ened productivity and enhanced practice profitability. Experience the fulfill-
ment of serving your community while guiding the oral growth of infants and
toddlers. The American Dental Association and the American Academy of
Pediatric Dentistry recommend regular dental care for infants and toddlers
to promote healthy orofacial development. The first visit should be within six
months of the first tooth eruption or by the first birthday. Early intervention
fosters long-term health and an established dental home nurtures oral health
as well as practice growth. Attendees will gain insight into the significance of
monitoring orofacial growth in young patients. You will discover a six-step plan
that involves tracking milestone recall visits from birth to age three. Attend
this session to acquire the knowledge and expertise essential for offering early
intervention and supportive care for infants and toddlers, as well as empower-
ing parents to prioritize their child’s oral health.

3¢ invisalign | ifaro | exocad | vivers  L,IPSCOMBs; MR. RICHARD
LANTZ, MS. JOY CLINICAL TECHNIQUES AND MATERIALS
DECODING MYOFUNCTIONAL DISORDERS: THEY DON’T TEACH IN DENTAL SCHOOL | C55
CAUSES AND EFFECTS | C54 9 AM-12 PM | PROSTHODONTICS | CE CREDITS: 3
9 AM-12 PM | HYGIENE | CE CREDITS: 3 AUDIENCE: DENTISTS, DENTAL STUDENTS
AUDIENGE: DENTISTS, ASSISTANTS, HYGIENISTS REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITEG/13
REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13 DENTIST - FDA/ADA MEMBER $75 $85 $95
DENTIST - FDA/ADA MEMBER $75 $85 $95 NON-MEMBER DENTIST $85 $95 $105
NON-MEMBER DENTIST $85 $95 $105 DENTAL STUDENT $0 $0 $0
TEAM MEMBER $55 $65 $75

Orofacial Myofunctional Disorders (OMDs) often originate from patient hab-
its or conditions that manifest during infancy, potentially disrupting healthy
function and persisting throughout a person’s lifetime. OMDs can provoke
reactions that complicate dental treatments, making routine dental appoint-
ments challenging and potentially leading to more severe health complica-
tions affecting breathing, sleep and beyond. Gain insights into how to identify
these oral myofunctional disorders and understand their origins. Attendees
will learn how to perform thorough OMD screenings for patients across all age
groups, encompassing both pediatric and adult populations. The curriculum
will feature exploration of case studies, shedding light on the substantial ben-
efits of early detection of these disorders and enabling preventative care and
better management.

Dental school equips you with the basic tools for being a clinician and is the
beginning of your journey toward practicing dentistry. Continued learning and
much of the growth as a dental professional occurs after dental school. This
lecture will feature an open discussion about some of the techniques and ma-
terials that are routinely used and yet are beyond the scope of dental school.
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LIPSCOMB, MR. RICHARD

WHAT TO DO WHEN TEMPORARY CROWNS

AND BRIDGES GO WRONG | C67

2-5PM | PROSTHODONTICS | CE CREDITS: 3
AUDIENCE: DENTISTS, ASSISTANTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 895 8105
ASSISTANT $55 $65 $75
DENTAL STUDENT $0 $0 $0

The key to predictable, well-fitting, functional and aesthetically pleasing
crowns and bridges centers around producing margins that everyone (labo-
ratory technician, dental assistant and dentist) can see and capturing perfect
impressions. Using videos and still images, attendees will learn how to create
flawless crown and bridge preparations. Attendees will be introduced to meth-
ods and materials that will improve the quality and efficiency of both crown
preparations and impressions.

LOGGINS; DR. ERIN
CROWLEY, DR. DOROTHY

INTEGRATING CALCIUM SILICATES

INTO YOUR DENTAL PRACTICE WORKSHOP | W24
9 AM-12 PM | ENDODONTICS | CE CREDITS: 3
AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER 8249 $299 $329
NON-MEMBER DENTIST $299 $349 $369

During this workshop, participants will explore the uses of mineral trioxide
aggregate and hioceramics in multiple procedures, including perforation and
resorption repair and vital pulp therapy. Participants will review endodontic
diagnosis and the versatility of calcium silicates. The hands-on portion of the
workshop will allow time for familiarization with the handling properties of
these materials and step-by-step instructions for clinical applications. Atten-
dance is limited to 30.

MAGONE, DR. NANCY

LEVELS OF SEDATION AND THE SEDATION TEAM | C56

9 AM-12 PM | ANESTHESIA | CE CREDITS: 3

AUDIENCE: ASSISTANTS, HYGIENISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
TEAM MEMBER $55 $65 875

Gain a thorough understanding of sedation levels and the collaborative func-
tion of the sedation team. This letcure covers patient assessment, airway and
responsiveness indicators, team roles, monitoring standards, key pharmacol-
ogy concepts and strategies for safe and smooth recovery.

A
This lecture is partially sponsored by “ D
al ;
A
MAGONE., DR. NANCY
BENZODIAZEPINES FOR MINIMAL/MODERATE SEDATION | C68
2-5PM | ANESTHETIC | CE CREDITS: 3
AUDIENCE: DENTISTS, DENTAL STUDENTS
REGISTRATION CATEGORY EARLY4/10  REGULAR ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
DENTAL STUDENT $55 $65 $75

This lecture provides a comprehensive overview of benzodiazepines for min-
imal and moderate sedation in dental practice. Attendees will deepen their
understanding of sedation levels, benzodiazepine pharmacology, patient as-
sessment and safety protocols to ensure effective and predictable care.

This lecture is partially sponsored by “

p=dValw -



MARON, DR. GLENN
TMD MANAGEMENT AND THE GENERAL PRACTICE | C57

9 AM-12 PM | TEMPOROMANDIBULAR JOINT DISORDERS

CE CREDITS: 3 | AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
DENTAL STUDENT $0 $0 $0

This lecture will provide a comprehensive introduction to temporomandibular
joint (TMJ) disorders. It will cover the anatomy and function of the TMJ and
the muscles of mastication, as well as examination and diagnosis technigues
and a review of evidence-based knowledge versus common misconceptions.
Attendees will explore treatment options, including splint and adjunctive ther-
apies, as well as the role and types of surgical interventions.

MARON, DR. GLENN

THE ROLE OF THE DENTIST IN MANAGING

SLEEP APNEA AND SLEEP DISORDERS | C69

2-5PM | SLEEP DISORDERS | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

Not everyone who snores has sleep apnea, and not everyone who has
sleep apnea snores. So, how do you distinguish between normal snor-
ing and a more serious case of sleep apnea? As dentists, you should play
a vital role in the sleep management team. This lecture will review the
basic concepts of sleep medicine, explain the polysomnogram (sleep
study) and its importance in diagnosis and treatment planning, and dis-
cuss the role of oral appliances and surgery in managing sleep apnea.
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MISCH, DR. HELLY

A LOOSE IMPLANT — DIAGNOSIS, REMOVAL AND
SITE REGENERATION WORKSHOP | W25

9 AM-12 PM | IMPLANTS | CE CREDITS: 3
AUDIENCE: DENTISTS

REGISTRATION CATEGORY EARLY 4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $499 $599 $699
NON-MEMBER DENTIST $599 $699 §799

A loose implant presents one of the most stressful scenarios in implant den-
tistry — requiring quick, accurate diagnosis and confident management. This
hands-on workshop provides clinicians with a step-by-step framework for di-
agnosing the cause of implant mobility, determining if the issue is prosthetic
or biological and managing cases that require implant removal and site regen-
eration. Participants will learn how to differentiate between screw or abut-
ment loosening, screw fracture, implant fracture and loss of osseointegration.
Through hands-on exercises, participants will perform implant removal using
both mechanical and surgical techniques, degranulate peri-implant defects
and prepare the site for ridge preservation with the placement of grafts and
membranes. Attendance is limited to 24.

This workshop is partially sponsored by v_ z I mVle
MISCH, DR. KELLY

PRACTICE MANAGEMENT OF

DENTAL IMPLANT COMPLICATIONS | C70

2-5PM | IMPLANTS | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, LABORATORY TECHNICIANS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $55 $65 875

This lecture provides a comprehensive and practical framework for managing
biological and prosthetic complications associated with dental implants. Em-
phasis will be placed on diagnostic accuracy, prevention strategies, patient
communication and risk management. Attendees will learn how to structure
their clinical and administrative systems to efficiently handle implant compli-
cations, maintain patient confidence and ensure legal protection.

PARSONS, MS. CAITLIN
ERGONOMICS AND THERAPEUTIC YOGA FOR DENTAL
PROFESSIONALS - A DEEP DIVE | D06

9-11 AM | HYGIENE | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $139 $149 $159
NON-MEMBER DENTIST $149 $159 $169
TEAM MEMBER $139 $149 $159

In this deep dive, participants will learn the risk factors dental professionals
face and try tools that relieve pain and reduce the risk of work-related injuries
by prioritizing health and improving ergonomics. This deep dive will include a
30-minute chair yoga therapy session. Ms. Parsons will offer a repeat of this
deep dive (DDO8) on Saturday, June 27, 2-4 PM. Attendance is limited to 30.

PARSONS, MS. CAITLIN
ERGONOMICS AND THERAPEUTIC YOGA FOR DENTAL
PROFESSIONALS - A DEEP DIVE (REPEAT) | DDO8
2-4PM | HYGIENE | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $139 $149 $159
NON-MEMBER DENTIST $149 $159 $169
TEAM MEMBER $139 $149 $159

In this deep dive, participants will learn the risk factors dental professionals
face and try tools that relieve pain and reduce the risk of work-related injuries
by prioritizing health and improving ergonomics. This deep dive will include a
30-minute chair yoga therapy session. This is a repeat of Ms. Parsons’ deep
dive (DDOB) on Saturday, June 27, 9-11 AM. Attendance is limited to 30.



Level up your skills with an incredible lineup of 70+ courses designed for dental assistants by our
dedicated dental assistant consultant. Explore the latest trends, techniques and technologies to

elevate your expertise and enhance patient care. With a wide range of hands-on and high-impact
sessions, FDC2026 is your place to learn, grow and connect with fellow dental assistants.

ENHANCE YOUR KNOWLEDGE
WITH LECTURE COURSES

Il 2

Il 2
Il 2

Il 2

Il 2

Il 2

Il 2

GET MOTIVATED
WITH FREE KEVYNOTE

Behavior Strategies for the Dental Chair: An Introduction to Applied
Behavior Analysis in Dental Practice (CO7) - Ms. Allison Berard

How to Train Your Doctor (C16) - Ms. Megan Kane

Monsters in the Mouth: The Mouth-Body Connection (C42) -
Dr. Katie Lee

Oral Radiology in 2026: Elevating Diagnostic Accuracy through
CBCT Diagnosis, Expert Clinical Judgment and Al (C17) -
Dr. Setareh Lavasani

Recognizing Oral Pathologies in the Dental Office (C63) -
Dr. Austin Belknap

Smoking, Vaping and Cannabis and Oral Health (C14) -
Dr. Maria Geisinger

Your Life Best Lived: Well-Being, Burnout and Everything In-
Between (PMOB) - Dr. Robert McNeill & Dr. Stephanie Ganter

How to Build the Billion Dollar Dental
Business Keynote! (NCO6) | Jon Marashi, DDS
Thursday, June 25 [11:15 AM-12:15 PM

(Vg |
—
=
La
-
-
—
=

GETAS$25
LUNCH VOUCHER

Purchase a course on
Thursday AM and PM to take
advantage of this offer!

ELEVATE YOUR SKILLS
WITH HANDS-ON TRAINING

i Chairside Al Workshop: Empowering Hygiene and Dental
Auxiliaries in the Digital Age (W02) -
Dr. Mina Ghorbanifarajzadeh & Ms. Amber Wessel

i Dentrix Hacks That Actually Save You Time: Best Practices
for a Smarter, Stress-Free Team Deep-Dive (DD03/DD04) -

Ms. Dayna Johnson

i Inject with Confidence: Mastering Predictable Local

Anesthesia Workshop (W11) - Dr. Andrea Tsatalis

i Mastering Impressions: Essential Skills for Every Dental

Assistant Workshop (W089) - Dr. Brandon Gordon
Il 2
Il 2

Salivary Testing Hands-on Workshop (W14) - Dr. Katie Lee

Smile Ready: Hands-0n Digital Training for Dental Teams
Workshop (W16) - Dr. Shiva Khatami

i Surgical Chairside Mastery: Hands-0n Workshop for Dental
Assistants in Periodontal and Implant Procedures (W20) -

Dr. Kevin Suzuki

The Energy Instinct: Tap Into Your Natural
Power for Transformative Leadership
Keynote (NCO8) | Erin King

Friday, June 26 | 7:45-8:45 AM
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PIETERS,; MS. NICHOLE

PREVENTION OF MEDICAL ERRORS (REPEAT) | RM5-8

2-4PM | STATE MANDATED | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

POSHOZIM, DR.JOV

TREATING PATIENTS WITH A DEMENTIA DIAGNOSIS | C58

9 AM-12 PM | SPECIAL INTEREST | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13 REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $75 $85 DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $145 $145 $165 NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $75 $75 $85 TEAM MEMBER $55 $65 $75
DENTAL STUDENT 875 875 $85 DENTAL STUDENT $0 $0 $0

This lecture will address basic patient safety strategies, Florida-specific re-
quirements and common dental risk and liability sources. The course will
include dental closed claims data, case studies, audience participation and
some humor. Just because this is a mandatory course, does not mean this
course cannot be fun! This course is a repeat of Ms. Pieters’ lecture (RM1-4)
on Friday, June 26, 2-4 PM. This lecture satisfies the Florida Board of Den-
tistry’s continuing education requirement for medical errors.

This lecture is fully sponsored by The Doctors Company
TDCarour

This lecture explores the early signs of various types of dementia and distin-
guishes them from the manifestations of normal aging. Attendees will exam-
ine the bidirectional relationship between periodontal disease and Alzhei-
mer’s disease, gaining insight into how proper oral hygiene may help lessen
Alzheimer’s symptoms and slow the progression of the disease. In addition,
the lecture will cover essential patient records and documentation practices,
as well as strategies for appropriate scheduling to ensure a smooth and effi-
cient day in the dental practice.




POSKHOZIM; DR.JOVY
DENTISTRY FOR OUR ELDER PATIENTS:
TREATMENT PLANNING FOR THEIR FUTURE | C71
2-5PM | SPECIAL INTEREST | CE CREDITS: 3
AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER 875 $85 895
NON-MEMBER DENTIST $85 $95 $105
DENTAL STUDENT $0 $0 $0

This lecture examines the crucial relationship between oral and overall health
in patients with dementia. Attendees will discover how periodontitis influenc-
es disease progression, learn best practices for daily oral care and recognize
the vital roles of nutrition and hydration. It will also review common oral in-
fections in older adults and clarify the responsibilities and legal authority of
emergency contacts and powers of attorney, equipping dental professionals
to provide compassionate, informed care.

PRIOR, DR. BRANDON
HOMIRE, MS. CHELSEA

LESS CHAIR TIME, MORE IMPACT: LEVERAGING 3D PRINTING TO
MAXIMIZE PRODUCTIVITY AND EMPOWER YOUR TEAM | C59

9 AM-12 PM | TECHNOLOGY | CE CREDITS: 3

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, LABORATORY TECHNICIANS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

Modern 3D printing isn’t just about technology — it’s about working smarter,
not harder. In this lecture, Dr. Brandon Prior shares how his practice uses 3D
printing to strategically offload routine yet high-value procedures to empow-
ered team members, freeing up doctor time for complex and revenue-driving
treatment. Attendees will learn practical, real-world workflows that improve
efficiency, elevate team satisfaction and drive profitability — without needing
to become a lab technician.
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SELLERS; MS. WENDY

Al FOR EMPLOYEE RETENTION | C60

9 AM-12 PM | ADMINISTRATION | CE CREDITS: 3
AUDIENCE: DENTISTS, PRACTICE ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
PRACTICE ADMINISTRATOR $55 $65 $75

Discover how ChatGPT is revolutionizing human resources (HR), making
processes more efficient, accurate and user-friendly. This lecture will exam-
ine the practical applications of artificial intelligence (Al) in transforming HR
operations and workflows. The lecture will also address Al-related laws and
potential legal concerns while providing strategies for effective implementa-
tion within HR departments.

SHALE, MS. CHRISTINE

CPR AND AED CERTIFICATION RENEWAL FOR THE
HEALTH CARE PROVIDER | CP3-4

2-4PM | CERTIFICATION | CE CREDITS: 2
AUDIENCE: ALL ATTENDEES

REGISTRATION CATEGORY EARLY4/10 REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $n9 $19 $129
NON-MEMBER DENTIST 8149 $149 8159
TEAM MEMBER $19 $19 $129
DENTAL STUDENT/GUEST 819 $19 $129

This basic life support renewal course is designed to provide a wide variety
of health care professionals the ability to recognize several life-threatening
emergencies and provide Cardiopulmonary Resuscitation (CPR) for victims
of all ages, including ventilation with a barrier device/Ambu bag, use an Au-
tomated External Defibrillator (AED) and relieve foreign body airway obstruc-
tion in a safe, timely and effective manner. This course will teach skills with
the American Heart Association’s research-proven, practice-while-watching
technique, which allows instructors to observe students, provide feedback
and guide the students’ learning of skills. The course is intended for certified
or non-certified healthcare professionals, whether licensed or not, who wish
to renew their active CPR/AED certifications. Upon completing the course,
each participant will receive a digital Health Care Provider CPR/AED card, valid
for two years. Attendance is limited to 28.
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SKEEN, MS. DANIELA

CRAFTING AN UNPARALLELED PATIENT EXPERIENCE:
YOUR GUIDE TO ENHANCING CUSTOMER SERVICE | PM10
9-11 AM | PRACTICE MANAGEMENT | CE CREDITS: 2
AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS, DENTAL STUDENTS

SKEEN, MS. DANIELA

MAXIMIZING PROFIT AND COMPASSION:

ELEVATING CARE THROUGH STELLAR EXPERIENCES | NC17
2-4PM | FINANCIAL | CE CREDITS: 0

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, PRACTICE
ADMINISTRATORS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13 REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95 DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105 NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75 TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

In this lecture, attendees will explore the transformative power of customer
service in shaping an exceptional patient experience within your dental prac-
tice and examine how these principles drive patient satisfaction, loyalty and
retention. You will analyze real-world case studies to understand the direct
link between outstanding service, improved patient outcomes and practice
growth. In addition, this lecture will provide practical strategies, including
communication techniques, engagement approaches and staff training, and
explore ways to design a welcoming, patient-centered environment that fos-
ters trust and long-term relationships.

This lecture is fully sponsored by ’ms Di g italfloss

Learn what you need to know and do to elevate patient-centered care through
this dynamic lecture! Explore patient service essentials, from attention to de-
tail in creating a welcoming environment to empathetic communication for
managing expectations and difficult conversations. This lecture will explore
innovative patient-focused services, such as online scheduling and the im-
portance of automation. This lecture highlights the importance of feedback
and continuous improvement, providing methods for collecting and analyzing
patient feedback. It also highlights the role of team empowerment in deliv-
ering exceptional care, with strategies for training, recognition and reward
systems. Explore administrative systems for the administrative team, includ-
ing phone skills, scheduling, financial conversations and insurance handling.
The lecture will also emphasize the importance of tracking practice statistics,
understanding merchant fees and profit-and-loss statements. Equipped with
the strategies from this course, dental professionals are empowered to elevate
patient experiences, carve a unique niche for their practice and foster endur-
ing patient relationships.

This lecture is fully sponsored by ’W DigitﬂlﬂOSS

GET MOTIVATED WITH FREE
KEYNOTE SESSIONS

How to Build the Billion Dollar
Dental Business Keynote! (NC06)
- Dr. Jon Marashi
Thursday, June 25 | 11:15 AM-12:15 PM

The Energy Instinct: Tap Into Your
Natural Power for Transformative

Leadership Keynote (NC0O8)
— Ms. Erin King
Friday, June 26 | 7:45-8:45 AM



VOID-HOLMES, DR. JOV
FROM DESIGN TO DELIVERY: MASTERING HAND
INSTRUMENTATION WORKSHOP | W26

9-11:30 AM | HYGIENE | CE CREDITS: 2.5
AUDIENCE: ASSISTANTS, HYGIENISTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
TEAM MEMBER $249 $299 $329

Understanding your instruments transforms your clinical practice. This hands-
on workshop will focus on four critical components: instrument design, func-
tion, technique and maintenance. Participants will evaluate handle design,
blade shape and angulation and shank characteristics to guide instrument
selection, enhance clinical efficiency and promote musculoskeletal health. In-
struction will focus on stroke and pressure dynamics, alternative fulcrums and
techniques that facilitate effective instrumentation in advanced periodontal
pocketing. Sharpening protocols to support ongoing instrument maintenance
will also be covered. You will leave with skills that enhance clinical outcomes
while promoting career longevity. Attendance is limited to 24.

VOID-HOLMES, DR. JOV

THE AAP ARMAMENTARIUM: WHAT IS YOUR OPERATORY?
WHAT’S ON YOUR TRAY? | C72

2-4PM | HYGIENE | CE CREDITS: 2

AUDIENCE: DENTISTS, ASSISTANTS, HYGIENISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

What’s on your tray? This lecture aligns dental hygiene practices with the
American Dental Hygiene Association’s Standards for Clinical Dental Hygiene
Practice and the latest American Academy of Periodontology Staging and
Grading Guidelines, emphasizing evidence-based, person-centered care and
disease prevention. Learn comprehensive assessment protocols incorporat-
ing social determinants of health and systemic risk factors. Explore the critical
link between oral and systemic health while mastering instrument selection
using a patient-centric approach — from hand instruments and ultrasonic de-
vices to lasers and air polishing technology. Discover strategies to integrate
advanced technology and adjunctive products into chairside practices, while
minimizing tooth surface damage and preventing disease progression through
the selection of appropriate instruments.
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WIEDEMANN, DR. THOMAS

EXTRACTION AND ORAL SURGERY FOR GENERAL DENTISTS | C61
9 AM-12 PM | ORAL SURGERY | CE CREDITS: 3
AUDIENCE: DENTISTS, ASSISTANTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE6/13
DENTIST - FDA/ADA MEMBER $75 $85 $95
NON-MEMBER DENTIST $85 $95 $105
TEAM MEMBER $55 $65 $75
DENTAL STUDENT $0 $0 $0

This comprehensive lecture will provide a step-by-step framework for suc-
cessful atraumatic extractions using hand instruments and piezoelectric
devices, as well as appropriate flap design for surgical procedures. Dr. Wie-
demann will cover patient evaluation, safe case selection and treatment plan-
ning essentials to prepare attendees for clinical application. This lecture will
equip attendees with confidence, precision and immediately applicable tech-
nigues to elevate patient care in their practice. This lecture may be taken on
its own or as the required prerequisite for the hands-on workshop W30 on
Saturday, June 27 at 2 PM.

WIEDEMANN, DR. THOMAS

EXTRACTIONS, COMPLICATIONS AND SITE PRESERVATION FOR
GENERAL DENTISTS — A HANDS-ON WORKSHOP | W30

2-5PM | ORAL SURGERY | CE CREDITS: 3

AUDIENCE: DENTISTS, DENTAL STUDENTS

REGISTRATION CATEGORY EARLY4/10  REGULAR  ONSITE 6/13
DENTIST - FDA/ADA MEMBER $399 $479 $499
NON-MEMBER DENTIST $479 $499 $519
DENTAL STUDENT $399 $479 $499

This comprehensive extraction workshop will provide tangible steps for atrau-
matic extractions using hand instruments and piezoelectric devices, as well
as appropriate flap design for surgical procedures. Participants will practice
proper armamentarium selection and techniques, including periotomes, prox-
imators, apical retention forceps, piezotomes and conventional instrumenta-
tion for tooth removal and sectioning. Participants will also perform basic and
advanced suturing techniques, gaining practical experience with exodontia
and bone grafting procedures, including guided bone regeneration and socket
preservation. Attendance in the lecture C67 on Saturday, June 27, at 9 AM is
required to participate in this workshop. Attendance limited to 28.
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FDC2026 features industry

leading exhibitors with the Times are subject to change
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technologies. Stop by the booths 11 AM-6 PM 9 AM-6 PM 9 AM-2 PM
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Reception
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Florida Dental Convention!

FDA Services Inc. is a major sponsor

NEW EXHIBITORS ARE ADDED DAILV! of the Florida Dental Convention.

View the current exhibitor listing and onsite

exhibitor coupons at floridadentalconvention.com. SErvices Inc.
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3D-DENTISTS
ATHANDPIECE SPECIALISTS
A2Z IMAGING

ABYDE

ACTEON NORTH AMERICA
ADIT

ADS DENTAL SYSTEM INC.
AIR TECHNIQUES INC.
ALIGN TECHNOLOGY INC.
ALLTION/VEREX
ALPHAEON CREDIT
ALWAYS NYE

AMERICAN DENTAL INSTITUTE
ANDAU MEDICAL

AR INSTRUMED USALLC
ARCHY

THE ARGEN CORP.
ARKRAY USA

ARTCRAFT DENTAL INC.
ASEPTICO

ATLANTA DENTAL SUPPLY
AUGMA BIOMATERIALS
AUTOREMIND

BALLARD GLOBAL

BANK OF AMERICA PRACTICE
SOLUTIONS

BAUSCH ARTICULATING
PAPERS INC.

BENCO DENTAL

BEST CARD LLC

BEST INSTRUMENTS USA

BIOGAIA PROBIOTICS

BIOHORIZONS

BIRDEYE

BISCO

BMO BANK

BONADENT DENTAL
LABORATORIES

BQ ERGONOMICS LLC

BRASSELER USA

CAD-RAY
CARECREDIT
CARESTREAM DENTAL
CARR

CENTURION HEALTH
CITY NATIONAL BANK
CLIX THERAPY

CLOUD DENTISTRY

Crown Savings
Merchants

are listed in
ORANGE.

COASTAL PROFESSIONAL
CONTRACTING INC.

COLGATE

COLTENE/SCICAN

CORE SCIENTIFIC

CREST + ORAL-B

CROWN TENANT ADVISORS

CS & PRECIOUS METALS
PROTECTION AGENCY

CULTURE DENTAL ADVISORS

CUTCO

DANDY

THE DAWSON ACADEMY

DDS MATCH FLORIDA

DENTAL BUYING POWER

DENTAL DEALER SOLUTIONS

DENTAL EQUIPMENT
LIQUIDATORS INC.

DENTAL HERB CO.

DENTAL INTELLIGENCE

DENTAL PITCH BROKERAGE

DENTALCORP

DENTALEZ-DSX

DENTALREE.COM
INTERNATIONAL INC.

DENTAQUEST

DENTLINK

DENTOW DENTAL LLC

DESIGNS FOR VISION INC.

DEXIS

DH METHODS OF
EDUCATION INC.

DIGITALDOC

DIGITAL FLOSS AGENCY

DIGITAL HEALTHCARE
PROFESSIONALS

THE DOCTORS CO.

DOCTOR MULTIMEDIA

DOCTOR’S CHOICE PRACTICE
TRANSITIONS

DOCTORSINTERNET

DORAL REFINING CORP.

DR. JEN ORAL CARE

DR. MARKETING

DREVE AMERICA

EASSIST DENTAL SOLUTIONS
EKOS DENTAL GROUP
ELEVATE ORAL CARE

ELITE PAYMENT GROUP

EMS DENTAL

ENERGIZE GROUP

EQUITABLE - ADA MEMBERS
RETIREMENT PROGRAM

ESTHETIC PROFESSIONALS

FFS CONSULTANTS
FLAUS ELECTRIC FLOSSER
FLORIDA COMBINED LIFE
FLORIDA DENTAL ASSOCIATION

(FDA)

FDA FOUNDATION

FDAPAC

FDA SERVIGES INC.
FLORIDA MEDICAL ADVISORS
FLORIDA PROBE CORP.
FOTONA
FOUR QUADRANTS ADVISORY

GARFIELD REFINING CO.

GARRISON DENTAL SOLUTIONS

GC AMERICA INC.

GLIDEWELL DENTAL

GREATER NEW YORK DENTAL
MEETING

HALEON

HALYARD

HAWAIIAN MOON

HEARTLAND DENTAL

HENRY SCHEIN DENTAL
PRACTICE TRANSITIONS

HENRY SCHEIN ONE

HR FOR HEALTH

HUFRIEDYGROUP

HUMANA

HUNTINGTON PRACTICE
FINANCE

HUNZA DENTAL

IMPLADENT LTD

IMPLANT EDUCATORS
ACADEMY

IMPLANT SEMINARS

IOTECH INTERNATIONAL

ITXPROS

JIM O’BRIEN ARCHITECTURE &
INTERIORS

JMU DENTAL INC.

KALEIDOSCOPE SERVICES

KAVO

KENVUE

KENWOOD/WIRED FOX
TECHNOLOGIES

KERR DENTAL

KETTENBACH LP
KWIKLY DENTAL STAFFING

LEGALLY MINE

LUMADENT INC.

MANGO VOICE

MEDIANV

MEDILOUPES

MEDIT

MEDS 2U PHARMACY:
EMERGENCY DENTALKITS

MEGAGEN AMERICA

MEISINGER USA & CANADA

MERCHANT PREFERRED ZERO

MONSTER DENTAL SUPPLY

NEOCIS

NEW TEETH NOW

NIEL CONSTRUCTION GROUP
NORIS INC.

NSK AMERICA

NUCHAIR

OCEANVIEW BUILDING GROUP

OLYMPUS DENTAL

OOMA INC.

ORASCOPTIC

OVERJET

OWL ADVANTAGE DENTAL
SOLUTIONS

PAN-AM DENTAL LAB

PARKVIEW DENTAL PARTNERS

PATTERSON DENTAL

PEARL

PHILIPS SONICARE AND ZOOM
WHITENING

PHONENINJAS Al

PLANMECA

POWER DENTAL GROUP

PPO PROFITS

PRODIA DENTAL

PROFESSIONAL SALES
ASSOCIATES INC.

PROVIDE

Q-OPTICS & QUALITY
ASPIRATORS

RELEAF DENTAL
REVENUEWELL

RGP DENTAL INC.

RITTER DENTAL

ROE DENTAL LABORATORY

SAGE DENTAL

SALVIN DENTAL SPECIALTIES
INC.

SGA DENTAL PARTNERS

SHAMROCK DENTAL CO. INC.

SHATKIN F.ILR.S.T.LLC

SHOFU DENTAL CORP.

SHOWCASE DENTAL
LABORATORY

SNAP ON OPTICS

SOLMETEX

SOLUTIONREACH

SOUTHERN DENTAL REFINING

SPRINTRAY

STELLALIFE

STRAUMANN

STREAMHEALTH GROUP

STRICTLY DENTAL

SUMMIT HANDPIECE EXPRESS

SUNRISE DENTAL EQUIPMENT
INC.

SURGICALLY CLEAN AIR

SURGITEL

TATUM SURGICAL

TD BANK

THEPRACTICECONSULTANT.
COMLLC

TITAN PLACEMENT GROUP LLC

TOKUYAMA DENTAL AMERICA

THE TRANSITIONS GROUP LLC

U.S. BANK HEALTHCARE
BUSINESS BANKING

ULTRADENT PRODUCTS INC.

ULTRALIGHT OPTICS INC.

ULTRASHARP LLC

UNIFY HEALTHCARE SERVICES
LLC

VAKKER DENTAL INC.
VATECH AMERICA

VIDEO DENTAL CONCEPTS
VIZISITES

VOCO AMERICA INC.
WEAVE

WEQ MEDIA

WORLD Al GROUP

X-NAV TECHNOLOGIES LLC
XITEREALTY LLC

YOURIT GUYS
YOURDENT-USA

ZERO DENTAL BILLING
ZEST DENTAL SOLUTIONS
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FDA Services, Inc., a proud major sponsor of the
se rvi ces | NC. FloridaDental Convention, is celebrating 37 years of
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Dental Association members.
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COSTS LOW WHILE OFFERING WORLD-CLASS EDUCATION.

FULL SPEAKER
SPONSORS

AMERICAN COLLEGE OF
DENTISTS

AUGMA BIOMATERIALS

BANK OF AMERICA PRACTICE
SOLUTIONS

BIOGAIA PROBIOTICS
DENTAL PITCH BROKERAGE
DIGITAL FLOSS

DOCTOR’S CHOICE PRACTICE
TRANSITION

DOCTORSINTERNET

DR. MARKETING

FDA SERVICES INC.

FLORIDA COMBINED LIFE
FLORIDA MEDICAL ADVISORS

FLORIDA SOCIETY OF ORAL &
MAXILLOFACIAL SURGEONS

HENRY SCHEIN ONE

IMPLADENT LTD

PATTERSON DENTAL
SHATKIN F.L.R.S.T. LLC
THE DOCTORS COMPANY

EQUIPMENT
SPONSORS
3D-DENTIST

ALIGN TECHNOLOGY
BISCO DENTAL PRODUCTS
CLINICIAN’S CHOICE
GARRISON DENTAL SOLUTIONS
HUFRIEDY GROUP
KURARAY NORITAKE
MEDIT USA

MEGAGEN AMERICA
OVERJET

SPRINTRAY

YOUNG INNOVATIONS
ZIMVIE

PARTIAL SPEAKER
SPONSORS

AMERICAN DENTAL SOCIETY OF
ANESTHESIOLOGY

FLORIDA ASSOCIATION OF
PERIODONTISTS

INTERNATIONAL COLLEGE
OF DENTISTS

OWL ADVANTAGE DENTAL
SOLUTIONS

LUNCH & LEARN
SPONSOR

LEGALLY MINE LLC

RDH @ FDC
SPONSORS
A2Z IMAGING
DUO

FLORIDA PROBE
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TARUN AGARWAL, DDS
Dental degree, University of Missou-
ri-Kansas Gity School of Dentistry;
founder, 3D Dentists; private
practice, Raleigh, NC.

¥ pages 43,48, 51,54

Conflict of Interest Disclosure: Dr.
Agarwal has financial or other inter-
ests of some nature in 3D Dentists.

REZA ARDALAN, DMD
Dental degree, Nova Southeast-

ern University (NSU) College of
Dental Medicine; pediatric dentistry
residency, NSU-Miami Children’s
Hospital; private practice, Port St.
Lucie, FL.

Pages 16, 30

Conflict of Interest Disclosure: None
Reported

TAREK ASSI, DMD, FAGD,
FAAID, DICOI, DABOI/ID
Dental degree, Nova Southeastern
University College of Dental Medi-
cine (NSU); advanced education in
general dentistry residency, NSU;
diplomate, American Board of Oral
Implantology and American Acad-
emy of Implant Dentistry; private
practice, Coral Springs, FL.

Page 8

Conflict of Interest Disclosure: None
Reported

AMBER AUGER, MPH, RDH
Bachelor’s degree in dental hygiene,
University of New Haven; master’s
degree in public health, University of
New England; editorial director, RDH
Graduate Newsletter; creator, Thrive
inthe OP.

Pages 26, 48

Conflict of Interest Disclosure: None
Reported

DIANA BATOON, DMD

Dental degree, Tufts University

| School of Dental Medicine; general

practice residency, Veterans Ad-
ministration Hospital, Loma Linda,
CA; diplomate, American Board

of Dental Sleep Medicine; private
practice, Scottsdale, AZ.

Pages 30, 45, 48

Conflict of Interest Disclosure:

Dr. Batoon has financial or other
interests of some nature in Candid
Aligners, Glidewell Labs, New West
Lab and Prexion.

AUSTIN BELKNAP, DMD
Dental degree, LECOM School of
Dental Medicine; oral and maxillofa-
cial pathology residency, University
of Florida College of Dentistry; diplo-
mate, American Board of Oral and
Maxillofacial Pathology; group
practice, Orlando, FL.

Pages 48, 59

Conflict of Interest Disclosure: None
Reported

ALLISON BERARD, MS,
BCBA

Bachelor’s and master’s degrees in
applied behavior analysis, University
of North Texas; board-certified
behavior analyst; instructor, Arizona

" State University; senior director of

behavior support services, Easter-
seals Northeast Central Florida.
Pages 8,16, 59

Conflict of Interest Disclosure: None
Reported

SUZIE BERGMAN, DDS
Dental degree, West Virginia Univer-
sity School of Dentistry; certificates
in orofacial pain, University of Ken-
tucky and University of Michigan;
fellow, TMJ Foundation; visiting
scholar, department of neurosur-
gery, Oregon Health Science Uni-
versity; adjunct associate professor,
Pacific Northwest University School
of Dental Medicine; president-elect,
American Association of Women
Dentists.

Pages 8,30

Conflict of Interest Disclosure: None
Reported

CODY BERTOCH, DMD, MS
Dental degree, University of

Florida College of Dentistry (UFCD);
master’s degree and certificate in
endodontics, UFCD; group practice,
Tampa, FL.

Page 9

Conflict of Interest Disclosure: None
Reported

NEEL BHATTACHARYYA,
DDS, MSD

Dental degree, University of Nebras-
ka College of Dentistry; associate
professor and director of residency
program in oral and maxillofacial pa-
thology, University of Florida College
of Dentistry.

Page 31

Conflict of Interest Disclosure: None
Reported

BRANDON BOSCH, CME
Certified marketing expert and
partner, Google and Meta adver-
tising; chief executive officer, Dr.
Marketing.

Pages 19,49

Conflict of Interest Disclosure: Mr,
Bosch has financial or other inter-
ests of some nature in Dr. Marketing.

LEE ANN BRADY, DMD
Dental degree, University of Florida
College of Dentistry; clinical direc-
tor, The Pankey Institute; director of
education, Clinical Mastery; private
practice, Glendale, AZ.

Pages 9, 31

Conflict of Interest Disclosure:

Dr. Brady has financial or other
interests of some nature in The L.D.
Pankey Foundation.

DANNICA BRENNAN, DMD
Dental degree, University of Nevada,
Las Vegas School of Dental Medi-
cine; private practice, Tampa, FL.
Page 9

'\ Conflict of Interest Disclosure: None

Reported



ANISSA BROUSSARD, DMD
Dental degree, University of
Alabama at Birmingham School of
Dentistry; founder, Digital Floss.
Pages 10,19, 27

Conflict of Interest Disclosure: Dr.
Broussard has financial or other
interests of some nature in Digital
Floss.

MICKY CHORNY

Bachelor’s degree, New York Uni-
versity; chief operating officer and
co-founder, Aligned Being LLC.
Page 10

Conflict of Interest Disclosure:

Ms. Chorny has financial or other
interests of some nature in Aligned
Being LLC.

NICHOLAS CIARDIELLO,
DMD

Dental degree, Rutgers School of
Dental Medicine; general practice
residency, Jersey Shore University
Medical Center; clinical instructor,
Implant Accelerator; founded, Lim-
itless Dental Coaching and Limitless
On Demand; private practice, Jersey
City, NJ.

Pages 10, 27, 31, 32

Conflict of Interest Disclosure: Dr.
Ciardiello has financial or other
interest of some nature in Limitless
Dental Coaching and Limitless On
Demand.

CHAD CLARK

Bachelor’s degree, University of
Akron; senior vice president and
regional business development
officer, Bank of America Practice
Solutions.

Pages 19, 32

Conflict of Interest Disclosure: Mr.
Clark has financial or other interests
of some nature in Bank of America.

DOROTHY CROWLEY, DMD
Dental degree, University of
Alabama at Birmingham School

of Dentistry; master’s degree

and certificate in endodontics,
University of Texas Health Science
Center at Houston; group practice,
Houston, TX.

Page 56

Conflict of Interest Disclosure: None
Reported

ELIJAH DESMOND, RDH,
BSDH

Bachelor’s degree in dental hygiene,
The Ohio State University; regis-
tered dental hygienist; co-founder
and co-chief executive officer,
Dental Pitch Brokerage.

Pages 10, 11,19, 49

Conflict of Interest Disclosure: Mr,
Desmond has financial or other
interests of some nature in Dental
Pitch Brokerage.

SUZANNE EBERT, DMD,
FAGD, FICD

Dental degree, University of Lou-
isville School of Dentistry; general
practice residency, University of
Florida College of Medicine-Jack-
sonville; chief clinical officer, Florida
Combined Life.

Pages 11,19

Conflict of Interest Disclosure:

Dr. Ebert has financial or other
interests of some nature in Florida
Combined Life.

KRISTIN EVANS, BS, RDH
Bachelor’s degree in dental hygiene,
|daho State University; registered
dental hygienist.

Pages 11, 26, 32

Conflict of Interest Disclosure:

Ms. Evans has financial or other
interests of some nature in Amer-
ican Dental Hygiene Assaciation,
Elementa Silver, Elevate Oral Care,
GuruNanda LLC, Hager Worldwide,
RDH Magazine, RiseWell, Spry, and
UDA.

JAMES FINE, DMD

Dental degree, Tufts College of Den-
tal Medicine; diplomate, American
Board of Periodontology; senior
associate dean of postgraduate
education, Columbia University Col-
lege of Dental Medicine; practicing
dentist, New York, NY.

Pages 19, 33, 51

Conflict of Interest Disclosure:

Dr. Fine has financial or other
interests of some nature in Augma
Biomaterials.

CHRIS FONTANA, BS
Bachelor’s degree, Indiana Univer-
sity of Pennsylvania; co-founder,
Florida Medical Advisors.

Pages 19,21

Conflict of Interest Disclosure:

Mr. Fontana has financial or other
interests of some nature in Florida
Medical Advisors.
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JOHN GAMMICHIA, DMD,
FAGD

Dental degree, University of Florida
College of Dentistry; private prac-
tice, Apopka, FL.

Pages 49, 50

Conflict of Interest Disclosure: None
Reported

STEPHANIE GANTER, DDS,
MS

Dental degree and certificate in
periodontology, Texas A&M Univer-
sity College of Dentistry; integrative
medicine fellowship, University

of Arizona College of Medicine;
surgical leadership certificate,
Harvard Medical School; diplomate,
American Board of Periodontology;
private practice, Garland, TX.
Pages 21,59

Conflict of Interest Disclosure: None
Reported

MARIA GEISINGER, DDS,
MS

Dental degree, Columbia University
School of Dental Medicine; master’s
degree and certificate in periodon-
tology and implantology, University
of Texas Health Science Center at
San Antonio; diplomate, American
Board of Periodontology; director of
advanced education in periodon-
tology, University of Alabama at
Birmingham School of Dentistry.
Pages 12, 26, 59

Conflict of Interest Disclosure: None
Reported

MINA
GHORBANIFARAJZADEH,
DMD

Dental degree, University of Florida
College of Dentistry; corporate
council member, American Dental
Education Association; senior
clinical manager, Overjet.

Pages 12,27, 33,59

Conflict of Interest Disclosure: Dr.
Ghorbanifarajzadeh has financial
or other interests of some nature
in Overjet.

ROGER GILBERT

Service manager, Patterson Dental.
Pages 12, 33

Conflict of Interest Disclosure: Mr.
Gilbert has financial or other inter-
ests of some nature in Patterson
Dental.
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JOSHUA GINDEA, DDS
Dental degree, New York University
College of Dentistry; co-founder,
Doctorsinternet; private practice,
New York, NY.

Pages 19, 33

Conflict of Interest Disclosure:

Dr. Gindea has financial or other
interests of some nature in Doctors-
Internet.

JAANA GOLD, DDS, PHD,
MPH, CPH

Dental degree, University of Oulu;
master’s degree in public health,
University of Florida; specialty
degree in dental public health,

New York University; diplomate,
American Board of Dental Public
Health; certification in public health,
National Board of Public Health Ex-
aminers; clinical professor, director
of extramural rotations, University
of Florida College of Dentistry.

Page 13

Conflict of Interest Disclosure: None
Reported

JULIE GOLDBERG, DDS
Dental degree, University of lllinois
Chicago College of Dentistry; dental
risk management consultant, Phar-
macists Mutual Insurance Group.
Page 50

Conflict of Interest Disclosure: Dr,
Goldberg has financial or other
interests of some nature in Pharma-
cists Mutual Insurance Group.

BRANDON GORDON, DDS,
MS

Dental degree and prosthodontics
residency, University of Michigan
School of Dentistry; practicing
dentist, Chicago, IL.

Pages 13, 59

Conflict of Interest Disclosure: None
Reported

LOU GRAHAM, DDS

Dental degree, Emory University
School of Medicine; general practice
residency, University of Chicago
Hospitals; former dental director,
University of Chicago; founder,
Catapult Education; multi-group
practice, Chicago, IL.

Pages 16, 50

Conflict of Interest Disclosure:
Dr. Graham has financial or other
interests of some nature in Pearl
and Southern Dental Industries.

ANKUR GUPTA, DDS

Dental degree, University of Mich-
igan School of Dentistry; general
practice residency, Cleveland, OH;
private practice, North Ridgeville,
OH.

Pages 19, 50

Conflict of Interest Disclosure: Dr.
Gupta has financial or other inter-
ests of some nature in Impladent
Ltd.

LARRY GUZZARDO, BS
Bachelor’s degree, Wayne State
University; visiting faculty member,
The Dawson Academy; dental prac-
tice management consultant.
Pages 27, 52

Conflict of Interest Disclosure: Mr.
Guzzardo has financial or other
interests of some nature in Larry M.
Guzzardo Inc.

JOHN HARDEMAN, DDS,
MD

Dental degree, University of
Missouri-Kansas City School

of Dentistry; medical degree,
University of lllinois; certificate in
oral and maxillofacial surgery, Carle
Foundation Hospital and Clinics;
legal consultant.

Page 52

Conflict of Interest Disclosure: None
Reported

LEONARD HESS, DDS

Dental degree, Northwestern
University Dental Schoal; clinical
director, The Dawson Academy;
member, Inside Dentistry editorial
board; private practice, Monroe, NC.
Pages 34,40

Conflict of Interest Disclosure: Dr.
Hess has financial or other interests
of some nature in The Dawson
Academy.

AMANDA HILL, BSDH, RDH
Bachelor’s degree in dental hygiene,
0ld Dominion University; registered
dental hygienist; dental infection
prevention and control certification,
Dental Assisting National Board;
dental infection prevention and con-
trol certificate, The Dale Foundation.
Pages 13, 26, 34

Conflict of Interest Disclosure: Ms.
Hill has financial or other interests
of some nature in Air Techniques,
Curaden, DentalPost, Dove Dental
PDT, Hagar, Kettenbach, Midmark,
Parkell, Perio Protect, ProEdge
Dental Water Labs and Zirc.

CHELSEA HOMIRE, CDA,
EFDA

Certified dental assistant; expanded
functions dental assistant.

Pages 41, 52, 61

Conflict of Interest Disclosure: None
Reported

MACHELL HUDSON-
HOOVER, RDH

Registered dental hygienist; founder
and chief executive officer, Integra-
tive Dental Coaching; leader of oral
systemic health and hygiene growth,
Clinical Collaboration Institute;
guest faculty, American Academy of
Dental Sleep Medicine.

Pages 19, 26, 53

Conflict of Interest Disclosure: Ms.
Hudson-Hoover has financial or
other interests of some nature in
BioGaia Probiotics and Integrative
Dental Coaching.

COLLEEN HUFF, FAADOM
Fellow, American Association of
Dental Office Management; dental
insurance coach.

Pages 15,27, 34

Conflict of Interest Disclosure: None
Reported

BERT HUGHES, DMD

Dental degree, University of Florida
College of Dentistry; fellow, Harvard
Medical School Global Health Lead-
ership Program; member, American
Dental Association Gouncil on Den-
tal Benefits Program’s Coding and
Transactions Committee; private
practice, Gainesville, FL.

Pages 15,27

Conflict of Interest Disclosure: None
Reported
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GAYLORD

HOTELS®

Welcome Back To
Our Newly Upgraded
Gaylord Palms

Experience the Florida Dental Convention (FDC) at
the Gaylord Palms Resort & Convention Center, where
our newly renovated resort provides the ultimate in
comfort, convenience, luxury and unparalleled guest
service across our 65-acre property. With $300+
million recently invested into the property, your
convention experience will be unmatched.

Our lobby has been elegantly redesigned to make
your check-in even more seamless and provide views
of the lush 4.5-acre, tropical atrium. Our rooms and
suites also received grand makeovers and feature
new furnishings and sun-kissed hues that pay
homage to the Sunshine State.

Our signature restaurant, Old Hickory Steakhouse,
received a major renovation that includes an
expanded bar and lounge area, open show kitchen
and a luxurious private dining room for groups.

Make your hotel reservation today to experience
the revitalized Gaylord Palms Resort & Convention
Center, where unmatched luxury will take your FDC
experience to the next level.

FDC offers a discounted room rate of $221 per night,
including free self-parking.

Visit www.hotel.floridadentalconvention.com or call
877.491.0442 to make your reservation within the
discounted room block.

Making Moments Together Extraordinary
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DAYNA JOHNSON

Certified Dentrix trainer; founder
and chief executive officer, Novonee.
Pages 34, 35,59

Conflict of Interest Disclosure:

- Ms. Johnson has financial or other

interests of some nature in Dentrix
and Novonee.

GREG JONES

Bachelor’s degree in business
administration, Florida Atlantic Uni-
versity; broker associate, Doctor’s
Choice Practice Transitions LLC.

Pages 19, 35

Conflict of Interest Disclosure:

Mr. Jones has financial or other
interests of some nature in Doctor’s
Choice Practice Transitions LLC.

JO-ANNE JONES, RDH
Registered dental hygienist; presi-
dent, RDH Connection Inc.

Pages 26, 53

Conflict of Interest Disclosure: Ms.
Jones has financial or other inter-
ests of some nature in LED Dental
Inc. and Orascoptic.

MEGAN KANE, CDA, EFDA,
BA

Bachelor’s degree, University of
Central Florida; certified dental
assistant; expanded functions
dental assistant; adjunct faculty,
dental assisting program, Daytona
State College.

Pages 15, 35, 59

Conflict of Interest Disclosure: None
Reported

JASON KAPLAN, JD

Juris doctorate, Oklahoma City
University; founder, Palm Beach
Law Group.

Pages 19, 35

Conflict of Interest Disclosure:

Mr. Kaplan has financial or other
interests of some nature in Doctor’s
Choice Practice Transitions LLC and
Digital Resource.

SHIVA KHATAMI, DDS, PHD
Dental degree, Shahid Beheshti
University of Medical Sciences; PhD
in craniofacial biology, University

of British Columbia; certificate in
orthodontics and dentofacial or-
thopedics, University of Rochester;
private practice, Davie, FL.

Pages 36, 55,59

Conflict of Interest Disclosure: None
Reported

ERIN KING

Bachelor’s degree, University of
Maryland; creator of the Energy
Exam®.

Pages 28, 36, 59, 64

Conflict of Interest Disclosure: None
Reported

LOREN KING, RDH

Registered dental hygienist.

Page 36

Conflict of Interest Disclosure: None
Reported

DAVID KLINGMAN, DMD
Dental degree, University of Med-
icine and Dentistry of New Jersey
Dental School; diplomate, American
Board of Oral and Maxillofacial
Pathology and American Board of
General Dentistry; associate profes-
sor, Uniformed Services University;
adjunct associate professor, West
Virginia University School of Dental
Medicine; consultant, U.S. Air Force
Surgeon, Oral and Maxillofacial
Pathology.

Page 17

Conflict of Interest Disclosure: None
Reported

JOY LANTZ, RDH, PHDH,
COM®, IBCLC

Registered dental hygienist; public
health dental hygienist; board-cer-
tified, International Association of
Orofacial Myology (IAOM); inter-
national board-certified lactation
consultant.

Pages 16, 26, 55

Conflict of Interest Disclosure: None
Reported

SETAREH LAVASANI, DDS,
MS, FGDIA

Dental degree, Ajman University of
Science and Technology; certificate
in oral and maxillofacial radiology,
University of Texas Health Science
Center at San Antonio; diplomate,
American Board of Oral and
Maxillofacial Radiology; tenured
professor, Western University of
Health Sciences College of Dental
Medicine.

Pages 17, 37,59

Conflict of Interest Disclosure: None
Reported

KATIE LEE, DDS

Dental degree, University of lllinois
at Chicago; consultant, health
technology companies; author;

~ telehealth dentist.

Pages 37,59

Conflict of Interest Disclosure: Dr.
Lee has financial or other interests
of some nature in Collective
Health Society and Mouth-Body
Connection.

BEATRICE LEUNG, DDS,
MPH, FACP, FRCD(C)

Dental degree, University of

Toronto Faculty of Dentistry; general
practice residency, Boston Medical
Center; prosthodontics residency,
University of Pittsburgh; fellow,
Royal College of Dentists of Canada;
diplomate, American Board of
Prosthodontics; assistant professor,
University of Toronto; private
practice, Toronto, Canada.

Pages 17,18

Conflict of Interest Disclosure: None
Reported

RICHARD LIPSCOMB, DDS
Dental degree, Howard University
School of Dentistry; editorial
advisory board member, Dental
Products Report; practicing dentist,
Miami, FL.

Pages 55, 56

Conflict of Interest Disclosure: None
Reported

ERIN LOGGINS, DDS

Dental degree, University of

Texas Health Science Center at San
Antonio (UT Health San Antonio)
School of Dentistry; certificate in
endodontics, Long Beach Veterans
Affairs Hospital; assistant professor,
UT Health San Antonio; group
practice, Sugar Land, TX.

Page 56

Conflict of Interest Disclosure: None
Reported



CHARLES LORETTO
Bachelor’s degree in business
administration and marketing,
University of Texas at Arlington;
founder and president, National
Dental Placements; equity partner
and director of business develop-
ment, marketing and new clients,
Cain Watters & Associates.

Pages 19, 35

Conflict of Interest Disclosure: Mr.
Loretto has financial or other inter-
ests of some nature in Cain Watters
& Associates.

NANCY MAGONE, DMD
Dental degree, University of Pitts-
burgh School of Dental Medicine;
general practice residency, Veteran
Affairs Hospital, Martinsburg,

WV; anesthesiology certification,
University of Pittsburgh Center

for Patients with Special Needs;
oral cancer fellowship, MonteFiore
Hospital UPMC-Pittsburgh; private
practice, Woodbine, MD.

Page 56

Conflict of Interest Disclosure: None
Reported

SCOTT MANNING, MBA
Founder, Dental Success Today.
Pages 18, 27

Conflict of Interest Disclosure: Mr,
Manning has financial or other
interests of some nature in Dental
Success Today.

JON MARASHI, DDS

Dental degree, New York University
College of Dentistry; private prac-
tice, Los Angeles, CA.

Pages 21, 26, 59, 62

Conflict of Interest Disclosure: None
Reported

GLENN MARON, DDS

Dental degree, Emory University
School of Medicine (EUSOM); oral
and maxillofacial surgery residency,
EUSOM; reconstructive surgery
fellowship, EUSOM; president,
Georgia Board of Dentistry.

Pages 39, 57

Conflict of Interest Disclosure: None
Reported

ELIZABETH MARTINEZ
Bachelor’s degree, Florida Inter-
national University; vice president,
regional business development
officer, Bank of America Practice
Solutions.

Pages 19, 32

Conflict of Interest Disclosure: Ms.
Martinez has financial or other
interests of some nature in Bank of
America.

ROBERT MCNEILL, DDS,

MD, MBA

Dental degree, University of Detroit
Mercy School of Dentistry; medical
degree, Case Western Reserve
University (CWRU); oral and
maxillofacial surgery residency,
CWRU School of Dental Medicine;
diplomate, American Board of

Oral and Maxillofacial Surgery;
fellowship, Integrative Medicine;
adjunct faculty, Texas A&M College
of Dentistry; host, “Between Two
Teeth” podcast; private practice,
Garland, TX.

Pages 21,59

Conflict of Interest Disclosure: None
Reported

KELLY MISCH, DDS, MS
Dental degree and master’s degree
in periodontics, University of Mich-
igan School of Dentistry; diplomate,
American Board of Periodontology;
fellow and faculty, Misch Interna-
tional Implant Institute; private
practice, Ann Arbor, MI.

Pages 39, 51, 58

Conflict of Interest Disclosure:

Dr. Misch has financial or other
interests of some nature in ZimVie
Dental.

CASON PARKER, CFP, RICP
Bachelor’s degree in business
administration, University of South
Florida; certified financial planner,
The American College of Financial
Services; financial advisor, Florida
Medical Advisors.

Pages 19, 21

Conflict of Interest Disclosure:

Mr. Parker has financial or other
interests of some nature in Florida
Medical Advisors.
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CAITLIN PARSONS, RDH,
C-IAYT, CEAS

Registered dental hygienist;
certified yoga therapist, Interna-
tional Association of Yoga Therapy;
founder and ergonomics consultant,
The Aligned Hygienist and The
Aligned Practice.

Pages 26, 58

Conflict of Interest Disclosure: None
Reported

MARIANNA PASCIUTA,
DDS, MS

Dental degree, Central University
of Venezuela; advanced graduate
certifications and master’s degree
in operative dentistry, University of
lowa; master’s degree in prostho-
dontics, Louisiana State University
in New Orleans; group practice,
Miami, FL.

Page 36

Conflict of Interest Disclosure: None
Reported

NILESH PATEL

Bachelor’s degree in finance, Florida
State University; vice president

and regional business development
officer, Bank of America Practice
Solutions.

Pages 19, 32

Conflict of Interest Disclosure: Mr,
Patel has financial or other interests
of some nature in Bank of America.

NICHOLE PIETERS, MS, RN,
CEN, CPHQ, CPPS

Bachelor’s degree in nursing and
master’s degree in healthcare
services leadership and man-
agement, University of Maryland;
certified emergency nurse; certified
professional in healthcare quality;
certified professional in patient
safety; patient safety risk manager,
The Doctors Company Southeast
Region.

Pages 41,60

Conflict of Interest Disclosure: Ms.
Pieters has financial or other inter-
ests of some nature in The Doctors
Company.
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NEO POSITIVITY

Life coach; public speaker.

Page 41

Conflict of Interest Disclosure: None
Reported

JOY POSKOZIM, DDS

Dental degree, New York University
College of Dentistry; private prac-
tice, Chicago, IL.

Pages 60, 61

Conflict of Interest Disclosure: None
Reported

BRANDON PRIOR, DMD
Dental degree, Southern lllinois Uni-
versity School of Dental Medicine;
private practice, Ballwin, MO.
Pages 41, 61

Conflict of Interest Disclosure: None
Reported

ANASTASIYA QUIMBY,
DDS, MD

Dental degree, University of Florida
(UF) College of Dentistry; medical
degree, UF College of Medicine; oral
and maxillofacial surgery residency,
UF-Jacksonville; fellowship, UF Col-
lege of Medicine; private practice,
West Palm Beach, FL.

Page 22

Conflict of Interest Disclosure: None
Reported

DARRADFAR, DDS, DASBA
Dental degree, University of South
Carolina School of Dentistry; private
practice, Thousand Oaks, CA.
Pages 4, 14,22

Conflict of Interest Disclosure: None
Reported

MICHAEL RAGAN, DMD,
JD,LLM

Dental degree, University of Penn-
sylvania School of Dental Medicine;

& juris doctorate, Georgetown Univer-

sity Law Center; master’s of law de-
gree in health law, Loyola University
College of Law; clinical professor in
oral and maxillofacial surgery, Nova
Southeastern University College

of Dental Medicine; defense trial
attorney, Miami, FL.

Page 22

Conflict of Interest Disclosure: None
Reported

KATE REINERT, LDA
Licensed dental assistant; clinical
efficiency consultant and educator,
Zirc Dental Products.

Page 42

Conflict of Interest Disclosure:

" Ms. Reinert has financial or other

interests of some nature in Zirc
Dental Products.

MICHAEL ROSEFF, DMD
Dental degree, Nova Southeastern
University College of Dental Med-
icine; diplomate, American Board

of Pediatric Dentistry; executive
director, Florida Academy of Pediat-
ric Dentistry.

Pages 16, 42

Conflict of Interest Disclosure: None
Reported

WENDY SELLERS, MHR,
MHA

Master’s degree in healthcare
administration, King’s College; mas-
ter’s degree in human resources,
Rollins College; host, “HR Empower-
ment” podcast; “The HR Lady.”
Pages 27,42, 61

Conflict of Interest Disclosure: None
Reported

JARED SHATKIN, DMD
Dental degree, Tufts University
School of Dental Medicine; group
practice, Buffalo, NY.

Pages 19, 22, 51

Conflict of Interest Disclosure: Dr.
Shatkin has financial or other inter-
ests of some nature in SHATKIN
First LLC.

CHRISTINE SHALE, BA
Bachelor’s degree in electronic

inter media, University of Florida;
founder, Vital AED Solutions.

Page 61

Conflict of Interest Disclosure: None
Reported

DANIELA SKEEN, CDA,
EFDA

Certified dental assistant; expanded
functions dental assistant; clinical
instructor, Nova Southeastern
University; founder, Dentaedge.
Pages 27,62

Conflict of Interest Disclosure: Ms.
Skeen has financial or other inter-
ests of some nature in Dentaedge
and Digital Floss.

CASEY STOUTAMIRE, JD
Juris doctorate, Stetson University
College of Law; chief legal officer,
Florida Dental Association.

Pages 15, 27

Conflict of Interest Disclosure: None
Reported

SARAH STREAM, MPH,
CDA, CDIPC, FADAA

Master’s degree in public health,
Benedictine University; certified
dental infection and prevention
control, Dental Assisting National
Board; certified dental assistant;
education product manager, Dental
Assisting National Board.

Pages 43, 50

Conflict of Interest Disclosure: None
Reported

RICHARD “SULLY”
SULLIVAN, DDS

Dental degree, University of Tennes-
see College of Dentistry; instructor,
3D Dentists; private practice,
Nashvillg, TN.

Pages 43, 51,54

Conflict of Interest Disclosure: Dr.
Sullivan has financial or other inter-
ests of some nature in 3D Dentists.

LESLIE SULTAN, DDS
Dental degree, University of Mary-
land School of Dentistry; general
practice dentistry residency, Jack-
son Memorial Hospital; residency
in oral and maxillofacial surgery,
Mount Sinai Medical Center; board
certified and diplomate, American
Board of Oral and Maxillofacial
Surgery; private practice, Ft.
Lauderdale, FL.

Page 43

Conflict of Interest Disclosure: None
Reported

KEVIN SUZUKI, DMD, MS
Dental degree, Nova Southeastern
University College of Dentistry;
periodontology and implantology
residency, Temple University;
diplomate, American Board of
Periodontology; clinical assistant
professor, University of Washington
and Temple University; practicing
dentist, Seattle, WA.

Pages 23, 44, 51,59

Conflict of Interest Disclosure: Dr.
Suzuki has financial or other inter-
ests of some nature in Hu-friedy and
Nobel Biocare.



LEN TAU, DMD

Dental degree, Tufts University

| School of Dental Medicine; general

manager of dental vertical, Birdeye
Inc.

Pages 24, 27

Conflict of Interest Disclosure: Dr.
Tau has financial or other interests
of some nature in Birdeye Inc.

ANDREA TSATALIS, DDS,
MS

Dental degree, The Ohio State
University College of Dentistry;
master’s degree in endodontics,
Marquette University; group prac-
tice, Tampa, FL.

Pages 25,59

Conflict of Interest Disclosure: None
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GLENN VO, DDS, MBA
Dental degree, Texas A&M Univer-
sity College of Dentistry; master’s
degree in business administration,
Eastern University; founder, Nifty
Thrifty Dentists; private practice,
Denton, TX.

Page 25

Conflict of Interest Disclosure: Dr.
Vo has financial or other interests of
some nature in Good Guys Market-
ing and Nifty Thrifty Dentists.

JOY VOID-HOLMES, BSDH,
RDH, MHSC, DHSC

Bachelor’s degree in dental hygiene,
University of Maryland; master’s
degree and PHD in health science,
Nova Southeastern University; cer-
tificate in dental hygiene, Howard
University; consultant examiner, The
Commission of Dental Competency
Assessments; chief executive
officer, Dr. Joy RDH.

Pages 26, 63

Conflict of Interest Disclosure:

Dr. Void-Holms has financial or
other interests of some nature in
Air Techniques, Garrison Dental
Solutions and Kettenbach USA.
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Master’s degree in dental education,
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DDS, MD, PHD

Dental and medical degrees,
Ludwig-Maximilians University

of Munich; PhD in cardiovascu-

lar physiology, RWTH Aachen
University; oral and maxillofacial
surgery residency, Ulm Medical
Center and German Armed Forces
Hospital; associate professor and
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at New York University College of
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Dental degree, Meharry Medical
College; advanced training, Univer-
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professor, University of Texas Health
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private practice, Houston, TX.
Pages 44, 51

Conflict of Interest Disclosure: None
Reported

MARCIE YOUNG, DMD
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c M E F g R FREE EVENTS INCLUDED IN YOUR REGISTRATION
THE CE . Cocktail Reception | Thursday, 4-6 PM

Dueling Pianos Party | Thursday, 8-11 PM
STAY FQTB Legends & Lore Party | Friday, 7:30-10:30 PM
THE FUN™!
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ATTENDEE BASICS

CONTACT INFORMATION

For questions regarding the Florida Dental Convention, please con-
tact the FDA at 800.877.9922 or fdc@floridadental.org.

LOCATION

FDC2026 will be held at the Gaylord Palms Resort & Convention
Center located at 6000 W. Osceola Parkway, Kissimmee, FL 34746.

HOTEL RESERVATIONS

Visit hotel.floridadentalconvention.com to make your reservation
online at either hotel. FDC does not use a third party for hotel reser-
vations.

GAYLORD PALMS RESORT & CONVENTION CENTER

®m Room Rate: $221 per night, including free self-parking
B Reservations: Call 877.491.0442 to make your reservation within
the room block

FAIRFIELD BY MARRIOTT KISSIMMEE/CELEBRATION

®m Room Rate: $129 per night, including free self-parking and breakfast

m Reservations: Call 407.390.1532 to make your reservation within
the room block

m Shuttle service to Gaylord Palms is not provided

FREE REMOTE PARKING &
SHUTTLE SERVICE

Free remote parking is the most convenient option for FDC attend-
ees not staying at Gaylord Palms. Free shuttle service is provided at a
remote, convenient location just minutes from Gaylord Palms during
FDC. Directions to off-site parking and the detailed shuttle schedule will
be available one month prior to FDC at flaridadentalconvention.com.

Note: Allow ample time (at least one hour prior to course start)
for parking and shuttle service. Refunds will not be given for courses
missed due to parking or shuttle delays.

If you are not a hotel guest, there is a $40 self-parking or $52 valet,
plus tax, daily charge at Gaylord Palms. In-and-out privileges are avail-
able for overnight guests only. Free self-parking is included in the FDC
hotel room block. Gaylord Palms parking is extremely limited for
drive-in attendees and remote parking is recommended.

BADGE PRINTING & MATERIALS

Badges are issued based on the registration category specified
and are required for entry into all courses, events and the Exhibit Hall.
Badges will not be mailed — attendees will receive a barcoded email
one week prior to the meeting. Bring this email (electronic or hardcopy)
with you on-site to print your badge.

NON-SMOKING/NON-VAPING MEETING

In keeping with good health practices, FDC has been officially desig-
nated a non-smoking and non-vaping meeting.

EMOTIONAL SUPPORT ANIMALS

If you require an emotional support animal (ESA), please contact
FDC by Monday, June 22 at 800.877.9922. Under the Americans with
Disabilities Act, ESAs are not given the same rights and exemptions as
service animals and approval of ESAs in public areas and businesses
are at the discretion of those entities. If prior approval is not given by
FDC, attendees will be asked to remove the ESA from the event.

REGISTRATION
INFORMATION

PREREGISTRATION

Advance preregistration saves time and money. All courses, includ-
ing workshops, will be registered a la carte. To receive the Early Bird
rate, registrations must be paid online or submitted by mail and
postmarked by April 10, 2026. To receive the Regular rate, registra-
tions must be paid online or submitted by mail and postmarked by
June 12, 2026. Registration forms submitted via mail postmarked after
the June 12 deadline will not be processed. All registration activity after
this deadline will be subject to on-site pricing and must be completed
online or at the on-site registration desk at Gaylord Palms. All fees for
on-site registration increase by at least $20 per registrant and by at
least S10 per course.

HOW TO REGISTER

Register online at floridadentalconvention.
com, by using the QR code, or complete the
Advance Registration Form and mail to:

Florida Dental Convention
Attn: FDC Meeting Assistant
545 John Knox Road, Ste. 200
Tallahassee, FL 32303

Please only use one method of transmission to avoid duplicate records
or multiple charges. Telephone and fax registration is not available.

You may adjust your registration online at any time at floridadental-
convention.com or by calling 800.877.9922, Monday-Friday, 8 AM-5
PM. However, on-site pricing for all online and in-person adjustments
will apply after June 12. See page 77 for the cancellation policy.

FEE PAYMENT

All fees must be made in U.S. dollars by Visa, MasterCard, Discover,
American Express or by personal check drawn on a U.S. bank and made
payable to the Florida Dental Association. Although we try to assure
accuracy, FDC cannot be responsible for any typographical fee errors in
our printed registration brochure or on our website.


mailto:fdc@floridadental.org

CHILD REGISTRATION

Children ages 8 to 18 who want to attend Dueling Pianos, Legends
& Lore Party or the Exhibit Hall must be registered and have a badge
for entry. Children younger than 8 years of age do not need a badge
but must be accompanied by a registered parent or guardian to attend
evening social events. Children are only allowed in the Exhibit Hall if
accompanied by a registered parent or guardian. Infant strollers and
carriages are not allowed in the Exhibit Hall, unless medically nec-
essary, at any time other than the designated stroller hours of 9-11
AM on Saturday, June 27. For the safety and convenience of others,
the use of baby carriers is strongly encouraged.

GUEST REGISTRATION

Non-dental spouses and family older than 18 must register as a
Guest. Attendees registered as “Guest” may attend registered keynote
sessions and courses, the Exhibit Hall, and registered events such as
Dueling Pianos and the Legends & Lore Party. Registered guests are
unable to receive CE credit for any courses attended. Guests who want
CE credit should register as their appropriate professional category.

FREE EXHIBIT HALL PASSES

Free Exhibit Hall Only registrations are available for non-FDA mem-
ber dentists, team members and their guests. Access to the Exhibit Hall
is included in the free FDA member preregistration. This registration
category allows attendees to only access the Exhibit Hall. Exhibit Hall
Only registrants may not take courses or attend any events such as Du-
eling Pianos and the Legends & Lore Party. To upgrade your registration,
call 800.877.9922 before June 12, or go to the FDC On-site Registra-
tion Desk.

WORKSHOPS

Registrants may be required to bring instruments or other mate-
rials to workshops or to attend a mandatory prerequisite lecture. In
addition, it is the responsibility of each registrant to check the course
description carefully for equipment needs, participant requirements or
prerequisites. Room capacity for workshops is limited and attendees
are registered on a first-come, first-paid basis. Seats cannot be held
without payment.

Disclaimer: For those attending workshops, please be aware of the
potential risks associated with using new techniques and procedures
without having fully attained a competency level to practice them.

COURSE WAITING LISTS

If a course becomes full, registrants may be placed on a waiting list.
Those registering online can select to be added to a course waiting list
during the registration process. Those registering via mail will be con-
tacted by an FDC representative to be added to the wait list. If space
opens in the course before June 12, the registrant will be placed in
the course and the credit card on file will be charged automatical-
ly. If the registrant does not wish to take the course, contact FDA staff
and a refund will be processed and the seat will be released to the next
attendee on the waiting list.
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COURSE CODE KEY
C Clinical Course, CE approved by Florida BOD

PM Practice Management Course, CE approved by Florida BOD

W Hands-on Workshop, CE approved by Florida BOD

MR  Hands-on Mini-residency, CE approved by Florida BOD

DD Hands-on Deep Dive, CE approved by Florida BOD

NC Non-credit Course, Not CE approved by Florida BOD

REGISTRATION, COURSE
CANCELLATIONS AND TRANSFERS

COURSE CANCELLATIONS AND TRANSFERS

CANCELLATIONS & REFUNDS

ON-SITE TRANSFERS

REGISTRATION PRICING DEADLINES
EARLY: March 1-April 10
REGULAR: April 11-June 12
CANCELLATIONS: June 12
ON-SITE: June 13-June 27

QUESTIONS?




78 FDC2026

CE INFORMATION

CE verification is automatically provided for all attendees. To
receive CE credit for course attendance, attendees must scan their
badge upon entering and exiting each course. The system will calcu-
late the amount of time an attendee was present and award the credit
appropriately. Per the Florida Board of Dentistry (BOD), to receive 1
hour of CE credit, attendees must be present in a course a minimum of
50 of the 60 minutes.

Attendees will be emailed their CE certificate automatically by
June 27, 2026. Attendees also can obtain a printed CE certificate at
any time after the end of their courses. CE stations are located on the
classroom level Thursday through Saturday, 7 AM-5 PM. CE certificates
can be accessed online for free after the convention at floridadental-
convention.com.

All verified course attendance will be automatically submitted
for Florida-licensed attendees to CE Broker on their behalf no later
than July 27,2026. Your CE certificate will list all registered verified
courses attended; however, credit will not be reported to CE Broker
for non-credit (NC) course codes. Verified course attendance for NC
courses will be listed as zero hours on your CE certificate. Each state
varies in what is accepted for continuing education and those courses
can be self-reported to your reporting entity after the event, should your
organizing BOD accept those courses.

FLORIDA CE REQUIREMENTS

Florida dentists are required to complete a minimum of 30 credit
hours of approved continuing education in dental-related subjects each
biennium. Attendees can earn up to 20 credit hours at FDC.

The Florida BOD accepts up to 3 hours of credit biennially for prac-
tice-management courses that address: principles of ethical practice
management, substance abuse, effective communication with patients,
time-management and burnout-prevention instruction. Dentists who
have questions about whether the Florida BOD will accept a particular
course should visit its website (floridasdentistry.gov/licensing/dentist)
or call 850.245.4474.

ADA CERP / AGD PACE

The Florida Dental Association (FDA) is approved as a continuing
education provider by the Florida BOD. The FDA also is an ADA CERP
Recognized Provider. ADA CERP is a service of the American Dental As-
sociation to assist dental professionals in identifying quality providers
of continuing dental education. ADA CERP does not approve or endorse
individual courses or instructors, nor does it imply acceptance of credit
hours by boards of dentistry.

Concerns or complaints about a CE provider may be directed to
the provider or to the Commission for Continuing Education Provider

ADA CERP°

Florida Dental Association

Nationally Approved PACE Program Provider for FAGD/
MAGD credit. Approval does not imply acceptance by
any regulatory authority or AGD endorsement.
1/1/2026 t0 12/31/2027.

Provider ID# 219239

Continuing Education
Recognition Program

PACE
AR

DISCLAIMERS/
POLICIES

COURSE SATISFACTION DISCLAIMER

Should you choose to register for a course knowing you are outside of
the recommended audience, refunds will not be issued if you are dissatis-
fied with the course.

COURSE VIDEO RECORDING/PHOTOGRAPHY
DISCLAIMER

Video recording and photography is strictly prohibited in all scientif-
ic sessions unless otherwise stated by the speaker.

SCIENTIFIC PROGRAM DISCLAIMER

The FDA and the Committee on Conventions and Continuing
Education make every effort to present high-caliber speakers in their
respective areas of expertise. The speakers’ in no way imply endorse-
ment of any product, technique or service presented during these
presentations. The FDA specifically disclaims responsibility for any
material presented. In addition, participants must always be aware of
the hazards of using limited knowledge in integrating new techniques
or procedures into their practice. Only sound evidence-based dentistry
should be used in patient therapy.

EMAIL LIST POLICY

By registering for FDC2026, you authorize the FDA to add you to its
email marketing list to receive convention updates for 2026 and sub-
sequent years. You can opt out at any time but will not receive pertinent
information regarding your registration.

LIABILITY POLICY

Attendee assumes all risks and accepts sole responsibility for any
injury (including, but not limited to, personal injury, disability, and
death), iliness, damage, loss, claim, liability, or expense, of any kind,
that the attendee may experience or incur in connection with attending
FDC. Attendee hereby releases, covenants not to sue, discharges, and
holds harmless the FDA and its employees, agents, and representatives
of and from any such claims, including all liabilities, claims, actions,
damages, costs, or expenses of any kind arising out of or relating
thereto.

PHOTO RELEASE POLICY

By registering for FDC2026, you are authorizing the FDA the right
to photograph you, your invitees and guests while attending courses,
social events, exhibit hall or using common or public areas of the hotel,
and to use the photographs in all formats and media for any purpose,
including for education, marketing and trade purposes. By registering,
you release FDA from all claims arising out of the use of the photo-
graphs, including without limitation all claims for compensation, libel,
invasion of privacy or violation of copyright ownership.


http://floridasdentistry.gov/licensing/dentist
http://ccepr.ada.org

2026 FLORIDA DENTAL CONVENTION

PREREGISTRATION DEADLINE for mail registration is Friday, June 12, 2026. (Mailed registrations postmarked after this date will not be processed).

ATTENDEE INFORMATION

(Please complete one registration form per person)

REGISTRATION
CATEGORIES (Select one)

Save money and register early!
On-site registration and course fees are higher.

ATTENDEE NAME

MAILING ADDRESS

CATEGORIES FEE (BY 6/12) FEE (ON-SITE)
CITY DENTISTS

O Dentist/FDA Member S0 $70
STATE ZIP O Dentist/ADA Member** $122 $142
PHONE O Dentist/Active Military Member $55 $75

O Dentist/Non-ADA/FDA Member $365 $385
EMAIL ADDRESS O Int’l Dentist/ADA Affiliate Member $320 $340

[ Int'l Dentist/Non-ADA Affiliate

LICENSE # (IF APPLICABLE) $365 $385

Member
ADA # (IF APPLICABLE) SRS
O Dental Student/ASDA Member S0 $55
EMERGENCY CONTACT NAME O Dental Student/Non-ASDA
$55 $75
Member
EMERGENCY CONTACT PHONE TEAM MEMBERS
[ Section Business Assistant™ $55 $75
O Non-Section Business Assistant $85 $105
° PRACTICE TYPE (Select one) O Section Chairside Assistant* $55 $75
[ Non-Section Chairside Assistant 85 105
[0 General Practice OO Oral Surgery [ Oral & Maxillofacial O Section bhairside Assistan ; y
[ Oral Pathology [ Pediatric Dentistry Radiology O Section Hygienist* $55 $75
O Orthodontics [ Public Health O Periodontics
O Prosthodontics O Retired O Dental School Faculty [ Non-Section Hygienist $85 $105
O Endodonti [ Oral Medici
ndodontics rariiedicine O Lab Technician $55 $75

GUESTS/FAMILY
O Child (8-18) $25 $30
O Guest (19+) $55 $60

EXHIBIT HALL PASS

REGISTRATION/

COURSE PRICING DEADLINES O Exhibit Hall Only 30 50
Early Bird Registration Pricing: 3/1/26-4/10/26

O Role in the Dental Office (or Guest):

Regular Reglstratlo n Pricing: 4/'"/26 - 6/1 2/26 *Employees of FDA member dentists are designated Section Members.
. - 5 . . ** Dentist/ADA Member registration includes dual membership to the Florida
On-site Registration Pricing: 6/13/26-6/27/26

Dental Association for 2026. This registration fee is non-refundable.

Note: Guest, Child and Exhibit Hall Only registrations cannot receive CE credit.
If you wish to receive credit, you must register as the appropriate professional
category.




n COURSE SELECTION

$ $ $ $ $ $

Thurs., June 25

Fri., June 26 $ $ $
Sat., June 27 $ $ $
TOTAL $ $ $

o SPEUAL E"ENTS (Check all that apply)

[ Thursday, June 25 [ Friday, June 26 [ Friday, June 26
Dueling Pianos FDA Awards Luncheon Legends & Lore Party
8-11PM | FREE 11:30 AM-1PM 7:30-10:30 PM

O Ticket; $55, FREE

[ Table of 10: $550

o Fnc PﬂLlClES/DlSCLAlMERS (For each attendee)

Cancellation Policy: All cancellations and/or requests for refunds for the 2026 Florida Dental
Convention (FDC2026) must be made in writing and postmarked by June 12, 2026. All complete registration
cancellations are subject to a service and handling fee in the amount of $30 per canceled registrant. Refunds
are paid to the individual whose name appears at the top of the check or on the credit card used to pay for
registration. Please allow up to six weeks after the meeting for refunds to be processed. No refunds will be
given for on-site transfers regardless of difference in course tuition. No cancellation refunds for FDC2026
courses, workshops, events or complete registrations will be honored for any reason after the June 12, 2026
deadline. Refunds will not be given for no-shows, employee terminations, or sickness/COVID-19 after the
June 12 deadline. Registration fees for Dentists/ADA Member includes dual membership to the Florida Dental
Assaciation and are non-refundable.

Email List Policy: By registering for FDC2026, you authorize the FDA to add you to its email marketing
list to receive convention updates for 2026 and subsequent years. You can opt-out at any time but will not
receive pertinent information regarding your registration.

Liability Policy: Attendee assumes all risks and accepts sole responsibility for any injury (including, but
not limited to, personal injury, disability, and death), illness, damage, loss, claim, liability, or expense, of any
kind, that the attendee may experience or incur in connection with attending FDC. Attendee hereby releases,
covenants not to sue, discharges, and holds harmless the FDA and its employees, agents, and representatives
of and from any such claims, including all liabilities, claims, actions, damages, costs, or expenses of any kind
arising out of or relating thereto.

Photo Release Policy: By registering for FDC2026, you are authorizing the Florida Dental Association
(FDA) the right to photograph you, your invitees and guests while attending courses or using common or
public areas of the hotel and to use the photographs in all formats and media for any purpose, including for
education, marketing and trade purposes. By registering, you release FDA from all claims arising out of the
use of the photographs, including without limitation all claims for compensation, libel, invasion or privacy or
violation of copyright ownership.

Course Satisfaction Disclaimer: Should you choose to register for a course knowing you are outside
the recommended audience, refunds will not be issued if you are dissatisfied with the course.

Course Video Recording/Photography Disclaimer: Video recording and photography is strictly
prohibited in all scientific sessions unless otherwise stated by the speaker.

O I certify that | have read the above FDC policies/disclaimers and agree to abide by the terms and
conditions.

ATTENDEE SIGNATURE

(Applications without signatures from each attendee will not be accepted).

Refer to the course descriptions starting on page 6 of this hooklet for course codes and fees.

Please duplicate this form for additional registrants in your group.

$ $ $
$ $ $
$ $ $
° AMOUNT DUE
CATEGORY AMOUNT
REGISTRATION TOTAL (SECTION 3) $
COURSE FEE TOTAL (SECTION 4) $
AWARDS LUNCHEON TOTAL (SECTION 5) $
GRAND TOTAL $

0 METHOD OF PAYMENT

MasterCard, Visa, AmEx, Discover & check accepted.
Make checks payable to the Florida Dental Association.

PAYMENT TYPE: I CREDITCARD D cHeck CHECKNO.

CREDIT CARD NO.

EXP. DATE SECURITY CODE

PRINT NAME ON CARD

BILLING ADDRESS

CITY

STATE ZIP

CARDHOLDER SIGNATURE

If submitting multiple registration forms for one office and paying for all
registrations with one credit card or check, you only need to complete
this section once. PLEASE VIEW AND ACKNOWLEDGE FDC POLICIES
FOR EACH ATTENDEE.

PREREGISTRATION DEADLINE

for mail registration is Friday, June 12, 2026. (Mailed

registrations postmarked after this date will not be processed).
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LIVE MUSIC

8-1l PM
OSCEOLA C




PRSRT-STD
US POSTAGE

fda florida dental PAID

ASSOCIATIO N Florida Dental Association 'II?IEIF.{IT\II-II-ANSUS-E‘:EQ?:L

545 John Knox Road, Ste. 200
Tallahassee, FL 32303

s A _.:‘-_ I'-. :F : . A :'.'
fl" : sl

\N\\immmsmmum i A

FRIDAY, 758y ¢ 7:30-10:30 PM
JUNE 28 <7 EXHIBIT HALL B

Join us for an evening of legendary fun, fant_asy-inspired flair and unforgettable
memories! Step into a world of legends and lore where myth meets the medieval.
Gather your guild for an evening of dragons, knights, fairies and fantasy-filled fun as
; castles rise and legends come to life — costumes encouraged!
C | I
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